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Farm Experiences

Continued from Page 9

had small lots of grain and sold it, as
a large percentage of farmers do, by
the load at the local elevator. The
price for wheat was about four cents
below track; for oats, barley and flax
the spread was as high as ten cents,
the dockage heavy, weight question
able and ec¢ash sure. Seeing three
samples of wheat delivered in one day
of equal quality, and learning that each
farmer sold a different way and got a
different I»Iit'v showed me I was on the
wrong track in grain selling.

Finding that a carlot of any grain
is worth from four to ten ecents per
bushel more than the same grain by
the load, 1T aim to grow carlots or dnp
with a neighbor, and have often saved
$40 per car this way. IHaving carlots
for disposal, 1 found that the time to
sell and the method chiefly influenced
the cash returns. For several years past
the first two weeks of the season gave
the highest price, with one exception.
Many thought 1914 would be an excep-
tion, but it was not, and I am satisfied
to be taught by precedent and sell my
arain at the earliest date possible, un-
less. T can hold till spring. Every vear
I get a higher price for my wheat and
harley screenings in March than I get
for No. 1 wheat in October. It pays
to hold if possible. 7

I have tried four methods of selling:
By the load at the elevator, by the car
lot on track, by wire, phone or to the
local buyer, shipping carlots to a com
mission firm, and selling in August to
local buyer for October or November
delivery for a net price to stand inspec
tion at Winnipeg., Each method has its
place, the last mentioned has proved
the most profitable. Each car sold thus
has made from $40 to $90 more than
the price available on day of delivery,
and, as returns are what I want | in
vend following this method almost ex
clusively. Any odd loads of any class
of grain 1 Iu-tp till spring, clean well
and sell when the price advances. Cars
not sold for future delivery I sell on
track as soon as loaded, If of good
quality I sell according to grade to
stand inspection. If mixed with seeds
or other grain I always sell to loeal ele
vator and find this distinetly better
than getting a low grade or ‘“rejected’’
or ““tough’’ at Winnipeg. I have given
the method of shipping to a commission
firm a consistent trial every year, and
have never yet received the same price
that T had bid on track before shipping
and have had several losses and unsatis
factory settlements that by selling per
sonally | can eliminate.

If we had a gsample market [ think
the commission firm would be a great
advantage. As it is, they can get no
higher price than local men offer, and
with excessive dockage, tough or re
jected cars, can sell to no advantage.
Neither can they get any premium for
extra good stuff, By shipping to a com
mission firm T am delaying my sale, and
at any date in the fall this means a
Inwvr.],rim-. A firm’s marketing :lbUH_\
does not give the farmer a higher price
in fall selling. It may do so in spring
or summer sales when fluctuations are
of an entirely different nature. In the
last three years I have sent a car ea h
vear to commission firms and have lost
from $72 to #130 per ear thru declining
market while waiting for them to ‘‘sell
Delay in transit. is partly
sell in

it once.’”’
responsible. My deductions are,
August or as soon as loaded for the best
returns, and put wheat, barley and flax
on the market well cleaned if you de
sire all the profit there is to be had
from good marketing.

Man. -T.W.W.

MARKETING MY GRAIN

One of the most essential things in
marketing one’s grain is to get it onto
the market before the rush is on and
before there is any shortage of cars, so
that it can be delivered at once. To
aceomplish this, I work the soil \M‘“
<o as to conserve moisture and eradi
cate weeds and then sow as soon as
the ground is fit in the spring. I gen
erally engage “ threshing machine to
start its season’s threshing here, which
is, with favorable weather, about ten
days after the grain is cut. Even tho
a man has to pay a little extra for
threshing it more than repays him to

THE GRAIN
have the grain on the market early. I
exchange work with some of my neigh-
bors, and haul my grain right from the
mhchine and put it into cars which have
been previously ordered. This saves
elevator charges of 1§ cents, and
also the one per cent. which is
deducted by the elevator for waste
and shrinkage., After the car is loaded
if I have not previously weighed the
grain I level it off in the car and meas
ure the distance above or below the
grain line to ensure safe delivery. |
have previously \examined the ecar to
make sure that thére are no leaks, and
I am very careful that the grain doors
are properly placed and fastened. Then
[ bill the car out to Fort William in
care of a reliable commission firm and
wire them at Winnipeg for prices on
track at station where I ship from and
generally sell at once. 1 send them a
letter stating what 1 have done and
the price sold for and enclose the ship
ping bill, and also state what [ think
the grain should grade. After the car
is weighed and inspected they generally
send me duplicate of same, and when
unloaded they send me the amount of
sale in currency thru the post office,
and I can then use it independent of
the bank or any other firm or trust.

The grain which I do not handle in
this way I thresh right into a portable
grarary, 12 by 14 by 9 feet, which just
nicely holds a car, and 1 leave it there
until the next summer after I have
disced my summerfallow and work is a
little slack, then I haul it out and sell
about the first of July or a little sooner,
a8 the prices are generally good then.
I have always found this way to be
very satisfactory,

Sask, D.EK.

FALL RYE BUCCESSFUL

[ have been very wsuccessful with
growing fall- rye. This is the third
vear I have grown it on very light soil,
and soil that was dirty to begin with,
Wild oats, cockle and blue burr were
the worst weeds. The land is now free
from all weeds. T have over twenty
bushels per acre, which I am selling
for seed purposes. T have pastured the
crop both fall and spring. T would
highly recommend it to anyone especial
ly troubled with wild oats. [ have
already threshed over 2,000 hushels of
this year’s erop.

R.H.

Virden, Man.

CONTROLLING CANADA THISTLE

Canada thistles are in my opinion,
the worst of all the noxious weeds in
Saskatchewan, and it seems to be a dif
ficult matter to eliminate them from
the farm. In former years 1 thought
that nothing short of deep plowing and
cultivating would exterminate them,
but T have recently discovered several
means of getting rid of them. On
plowed summerfallow I make it a duty
to have the pateh of land infested with
them cultivated just as soon as they
show after plowing, also to run the cul
tivator around and over the patch about
every other day, or whenever | am pass
ing near at hand while going to my
usual place of work., Then, in the fall
of the year, if you see any thistles at
all, they will be so few that they can
be easily destroyed with the hoe. T did
this with one pateh, and there were no
thistles showing this second year sinee
when | eame to plow it for summerfal
low about June 25,

Another way I tried was to throw the
straw pile, when threshing, directly on
the ground which was infested with
them and then burn the pile before it
is wet, and I have not seen any thistles
there since. That was three years ago.
The farm adjoining mine is pretty bad
ly infested with them, and it is a con
tinual fight on my part to keep them
from getting a permanent hold on my
land. I had a small poplar bluff about
twenty yards from the edge of my
neighbor’s field and it got blown full
of sand, intermingled with Canada
thistles, and as a consequence I had to
chop out the bluff, and this year T'shall
throw the straw on to the place and
burn it up. Of course, as long as |
leave the bluff there it will continue to
keep me a little too well supplied with
thistles.

PRAIRIE FARMER

Sask.

GROWERS’

A
Here is the Granary You Need

797 Notre Dame Avenue . - -
We also manufacture ““Eastiake” Steel Shingles, ‘ Empire” OCorrugated Iron, Fire-
proof Doors and Windows, Gonduoctor Pipe, Eave Trough, “Manitoba’” Steel 8iding, eto.

GUIDE (1265) 17

for an economical threshing and
for safe grain storage, you need a
thorough ‘Iygood Portable Granary

S‘;,‘j,: “Eastlake” Ju~
Portable money

Corru ated Steel Granary

meets every requlrement of the Western Grain Grower.
N N. Ferguson, of Abernethy, Sask., says: "I have the
"Eoz':l.:ko ot :p. It :)vom. wmh.:’-’ !\m.. it i- a dendy plece of
workmanship, Note these many excellent features :

ﬂlld from any side. Two unloading Chutes
with pad-locked cut-offs, Two l‘nud
Doors. Machine-made

sections. No cast-iron used

Not expensive. Wm o'omylcu

- o z
The Metallic Roofing Co., L
Mirs. of all kinds of Shest Metal Building Materials
WINNIPEG

_delicious tea.

Perfect Tea Bz
5

infusion.

"SALADA’

Tea is the acme of perfection, being all p’ure,
Black, Mixed or Green.

keeps accurate records of the

This book will show him
It is easy to keep and gives
In this book the most striking

-

Supplies to laborers are kept in
“leakholes.” We have
The Thresher's Aceount

2 Bheets Summary Gains and

4 Sheets Laborers’ Petty I.o‘..r
2 Sheets Standard Journal

2 Sheets Standard Ledger

62 Sheets Labor Saving m

A book constructed to

Price for two coples ..

<
$1.50

WINNIPEG - MAN., .

(;

I'hresher’s Account
BOOk Protects the Thresher Absolutely

: : e : ' 4
No Thresherman can be sure that he is getting full pay
for all his work unless he
amount of grain threshed, as well as his men's time, and
receipts -and expenditures.
his profit or loss every day.
the standing every night.
feature is that two minutes after the last sheaf has been
passed thro the machine the threshing account may be
handed to the farmer,.
a systematic form always ready to be dedueted from the
wiages anccount,  There ean be no
sold hundreds of these books and those who have used
them most like them beslt.
Book contains:

2 Bheets Time Book for Names,

oto. Losses
10 Bheets Week’s Record Forms
20 Account Forms
20 Duplicates of Accounts
The book is'bound with stiff boards, covered with leather-
ette, having projecling edges,
stand rough usage.  Size of book 8% by 114. d
Price of one copy .$1.00 »
CASH WITH ORDER
Book Department, Grain Gmen Gib
N




