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Ohurch Oppression of Merchants.

Tho press dispatches quote Rov. Sydney
Strong, of Cincionats, in dofenso of wmer-
chents.  The defense was made in a sermon
prelude last Surday evenming, and the points
raised will be of interest. Ilesaid:

** The duty of the pulpit to point out inyus-
tico is almost imperative whon the church
practices an injustice on those who through

humor or fear make no protest, '1“[‘10
churches aud bonevolent socicties are in the
habit of raising money by subscriptions,
solicitations of practically valueless advertise-
monts on programs, tickets for entortain-
ments, and articles given for fairs and lun-
choons. ‘The burden of theso taxes falls most
heavily on our merchants.

** A morchant is liable tu luse patrobage if
ho refuses to buy tick~*s for entertainments,
and thousands of dolis . aredrawn {rom indi-
vidual morchants annually by this means.

*Jt is too much like obtaining money
under false preteuces, An upjust pressure is
brought to bear on the merchant that is little
short of blackmail,

* Luncheons are an unwisa and oxpensive
method of raising money. They pay no
taxes and compete with restaurants in the

ood season, and cut the profits of tho regular
usiness men into halves.

‘The church for ita own sake cannot afford
to enter business and bring loss and disorder
upon to the business world.

** A church should never permit itself to
come into the attitude of & pauper, and if you
listen to the sclicitations for money made to
merchsnts you wijl find that the churches
are the chief beggars,—Commercial Bulletin.

Profits Arising from Discounts.

A writer in 8 recent issue of the Pharma-
coutical Era says: ¢ Too little attention is
paid by retailers and oven jobbers to the pro-
fits there are in discounts, One or two per
cont. off for cash looks small, bat in reality
it is vary considerable. If a man buys3Lu,vdu
worth of goods and gets two per cont. off for
cash, he saves 3200. Would he like to go out
and pay $200 for $10,000 for twenty days or
820 for $1,000 for tho same time? No, he
would say it was bad finauciering, and get
that's just what hundreds of busiuess men
are doing every day all over the country.”
The writer says: ‘' Nine dollars,one per cont.
ton days: thirty days net. Does it pay to
discount such & bill? At first glance you
would feel inclined to say no, but did you
over stop to figure? Of course it is only nine
cents. Suppose I come to you aund say,
* Brother druggist, will you cblige me witha
lvan 8Y fur twenty days, pmwidm%l pay you
interest at eighteen per cont.?’ You would
not hesitato to comply with my request, that
is, if my credit was good.

“ Woll, this is exactly what a jubber offers
you when ho says, * One per cent ton days;
thirty daysnet.” Yes, ho offers you eighteen
per cent. for the use of 89 for twenty days,
and what's quee~ about it, you ignore his
offor, preferring to pay him oighteen por cent.
for tho use of that amount for twenty days.
You may say, * Had I the money I weuld dis-
count all my bills." Why you don't need the
ready cash to doso. No, lot me as you an-
other question: Suppose I soll you a bill of
goods with one per cent. ten days, thirty days
net, snd you were prepared to pay at the end
of thirty days. Now, suppose I offered you a
discount when the bill becamo due, would you
take it? Yes. Then, why don't you?

“To be brief, why don’t you ou the 10th
day go to your banker and got the required
amount for twenty days at 10 per cont. so
that 1n reality you profit 8 per cent., as you
pay the banker ten per cent, and the jobber
pays you eightcon cent, These little
thmgs are well worth your attention. Do
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Thoroughly Guarantead.

These nre not merely ‘‘dew
proo{” or “shower proof” goaods
they are THOROUGHLY WATER
rroor and will albsolutely with-
stand all changes of climate.
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Representatine for Manitohs, N.W.T. and Brtsh Columina,

L. GopBsoLr, McINTYae BLock, WINNIPEG.

not pass themn by, and remember discounting
Lit.tle,f)ills makes it easier to discount the big
ills.

Arzentins.
The provinces known as the Ar-
gentine Republic cover about 1,220~
000  square miles. The country

is sparsely populated, has no regular
lines of communication, and in such a coun-
try ono can readily understand that crop ve-
puris of a reliable character must be well-nigh
impossible, for even in highly civilized coun-
trics information of this kind 15 not always
satisfactory and is infrequently inaccurate.
Whatever may be the size of the wheat crop,
it is the merest guess-werk toattempt to mea-
sure the quantity available for oxport in
1893, and it is this unknown quantity that
makes European buyers cautious,
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BYGENIC VENTILATED BOOT

The most scientific invention of tho age.
‘What is a Ventilated Boot? It isa boot so
constructed that the action of walking pro-
duces such a suction that the fresh air gushes
round the foot, keeping it cool and perfectly
dry. Ask your shoe man for thom,

MANUPACTURED ONLY BY

Jd. B, KING & Co,, Ltd.,, TORONTO.

P. J. RUSSELL,

WHOLESALE

Gommission -:- Merchant

And Manufacturcrs Agont,
NBLSOIW, - - B.G.
Grocers supplies and General Merchandise
handled on Commission, Best, Cold Storage
warehouss in West Kootenay. Correspon-
dence and Consignments Solicited.
LIBERAL ADVANCES MADE.
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