THE LUMBER TRADE.

O

LUMBERMEN'S ASSOCIATION.

The annua! meeting of the Western
Totait Lumbermon’s arsociation will be
neld . 1t Winmpeg next week.,
mombérship of the association 'In-
uludes nearly all the lumber dealers in
planitoba and some from Assiniboia
teriftory. The meetings of the usso-
clatton are usually wéll attended’'and
interesting to the trade. :

MUTUAL FIRE INSURANCE FOR
LUMBER DEALERS.

At the last annual meeting of the
I.smber aseoclation’ the -juestion of
mutual fire {nsurance for the lumber-
met: was discussed. No :loubt this
question will be brought up again at
the coming meeting. South of the line
the mutual insurance plan seems to
work well, but they have a much
larger membership there. ‘To under-
take insurance witll the limited mem-
bership here would certalnly be very
risky. Regoarding the - mlts achieved
in this direction.by the lumber associ-
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ation of the Northwestern Stutes, the
Minneapolis Lumberman says:

“There are many reasons why every
retall jumber dealer should helong to
the assoclation that covers the ter.
ritory where lie does business, and es-
pecially is there reason why in the
states  of Minnesota, North and
Soutl: Dakota and Iowwa, the states
that are more especially in tle ter-
ritory of the Northwestern asscela-
tior. should belong to that vrganiza-
tion. It 13 the strongest organiza-
tio of its kind in the country, and
has been of much benefit not only to
its members but to every retaller in
the Northwest. But if there were no
other rcason, the lumbermen in the
retall trade-in ‘these states should
Wlong to this association because of
ithe insurauce feature connected with

t.

It is to be presumed that unless re-
markably good reasoms to the con-
trary exist every retaller carrles more
or less insurance on his stock of lum-
ber It has come to be looked upon as.
good businees for any merchant to
carry lusurance. With that as a basis,
thero must be some unusually good
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reasoll why any retaller who has the
good things of the Retail Lumbermen’s
Iusurance association presented to
hin: refuses to give his insurance to
a company that huas beem: able to snve
0 much money for ite policy nolders.
During the past five years this com-
pany has done business at a rate
that has put many dollnrs annually
Into tho pockots ‘of its members, and
though in the year that has just
closed the. losses have been unusually
heavy, and heavier than the highest
proportionate loss has ever been fig-
ured for any company, the cost to
tke policy holders has been. but.386
per cent of the rate at which thelr
policles have been written. Moreover
the association 18 &0 strong, that
even should the Josses for the next
five years be as large proportionately

as they have been during the past -

year, there should be no necessity for
an increase in the assessments.

‘Another point in favor of this as-
soclation is its promptness in settling
losses. It i8 the boast of the officers
and directors of the assoclation that
they have paid all Josses within an
average of eight days from the date
of loss, and at no time has the in-
sured had to wait forty-elght hours
for his check after the loss has been
adjusted. - According to law, insur-
ance companies are given sixty days
in which to settle, and frequently
they ask policy holders who have had
losses, to allow. a discount for cash
within that time. But the Retail
Lumbermen’s association asks only
for proof of loss.

Still another point that commends
this association to retallers is the
fact that by their abllity to writn
& safe business at low rates the old
Iline companies have been forced o
lower thelr rates. Not only can the
retailer sive money on the three
thousand dollars the essoclation wiil
write for him, but he can also get
all insurance in excess of that amount
written cheaper than he couid do be-
fore the advent of the mutual com-
pany. ‘Time and agaiu it has bzen
shown that the retailem could even
make a present of the commission to
his local representative of the old line
compauny and then save money by
carrying his insurance in the assocla-
tion. Surely 1t Is worthy of the sup~
port of every retall lumber dealer.”

LUMBFER TRADE NOTES.
pir. Arbuthunot has startod al
yard at Minto, Alan. - umber
The lasgt issue of' the “Minnecupolt
Lamberman is the annual statlsgioca?
number of that publication.

G. B. Hughes has started alumber
yard at Tewlon, the new town at the
terminus:ot the Stonewall branch ex-
tonslon. . !

1t 18 estimated that Manitoba im-
ported over 30,000,000 feet of lum-
dver from the United States in 189S.
A great deal of this is (ow grade Jum-
w‘ . 1 ' ‘ { :

The Missourl and Kansas assoctation
of lumber dealers now claim a mem-

bership of one thousand, the largest .

membership of any. association of re-
tail lumbermen.

Tie United States Paclfic coast fir
wills are filleg with orders, and havo
been running all winter to their full-
est capacity. The shingle mllls will
soon start up and the outlook Is that
they will enjoy better trade than
they did last year.

‘The last-list published by the Brit-
ish Columbia milis, giving prices de-

831

livered at LManitobe polnts, shows an

advance ot $1 on four inch edge grain

fir flooring. ‘This fs the only change

in. prices in' the January list. Three

inch fir flooring and ceﬂinﬁ has been
O

dropped of the published llst.
Nearly all the Manitoba iumber
dealers get Tho Commercial, We will

boe pleased to have the few who are
not already subscribers, drop arouund

- and leave their names, when they are

in the city attending the annuul meet-
ing. .
“The Minncapolis Lumberman says:
The wholesalers and manufacturers of
red ccaar shlugles have reason to be
congratulated on the present condi-
4lon of the shingle markot.. ‘The imills
aro practically all closed down, uand
are refusing- to accept orders at tha
present time It is likely that most,
it not alf, the milis will commence saw-
ing ahout the firat of February, but
tho outlook for the shingle demand is
s0 good that it i{s anticipated that
prices will be even higher than they
were during most of the season of
1898. Present quotations on a §0-
cent rate for *A*s arce from $2 to
$2.05 per thousand: - -
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A number of big blecks will Le erect-
ed in Winnipeg this ~ year, without
doubt, several having alpeady been
anunounced. Among these is ‘a very
hamdsome buliding to be erected by
n loan company on the coruer of Notre
Dame street east and Main. Also a
fine building on the coruer of Port-
age avenue and Main street, reachiog
from the Queen's hotel to the Western
Canada- Loan company. s ,buildj_nf. The
corner' of Thistle-and Main will" also
be occupled .by o new. structure.. The
southwest corner of Mclermot and
Malin i3 16 be occupled by -a large block
built by the firm of Osler, Hammond
& Nanton.. -Several - new . wholesale
warchouses are also talked of.

Speaking: of the conference between
the United States and Canadian com-
missioners, the Minneapolis Lumber-
man gays: *“It seems that the Can-
adians had strong hopes of exchang-
ing freo logs for Iree lumber and are
disappointed in the outcome of the
hrgument  before the commission.
Threats are made that United States
lumber will be shut out of Manitobe
and the territories and that pulp



