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lth the United States whereby their respective monopolies
ai d be terminated. If the rumors of negotiations with

to O'ngton continue to grow, we shall see deputations going
for ternscliffe to demand written pledges from hin as security
uc h hecampaign contributions, past and to come. To call
o fiab>y brethren as these "successful manufacturers " is

8acri6ce truth to politeness.-Toronto Globe.

e do lot desire to make any draft upon public credulity.
e 01oeattempts to make us say that such men as Mr.

S g and others are "bunglers " in their business. This
e Those who have read this journal know that many

to bany a time some of these very men have been alluded
e is by name as being worthily numbered among the most

gi eltof Canada's captains of industry. What we have

'a and again say is that, as in the case of Mr. Armstrong,
ti f the "reciprocitarians " who desire closer trade rela-
in t Iththe United States, possess some peculiar features

its ebusiness much more valuable tothemthan any bene.
e% ry ay derive fromn tariff protection. Mr. Armstrongnt Ossibly be afraid of meeting American competition in

S nM market, not because of the tariff; but because of
Iatenwhich places him beyond the operations of the tariff-
%an Upon the articles he manufactures. No man can

ua facture these goods in Canada because his Canadian
IJ - protect him here, and no man can manufacture them in the

ro States because his American patents protect him there.
oth Standpoint of selfish interest Mr. Arnstrong does

. i tså a aintain a factory in Canada and another in the
nly thetates for the manufacture of his patented goods, and
4e he tariff compels hi to do so. With reciprocity this
ai tY WOuld cease, and he could then supply both his Can-
onldand his Aincrican trade from one factory. Reciprocity

%id . ot bring him any competition whatever from either
It could not, for his patents would prevent it. It would

et'difcult to point out which of Mr. Armstrong's two
Wel*ould be closed if his wishes could bring reciprocity

d henario, would be the loser, and Flint, Michigan,
It -s ane gainer.
ter 1 ho 8ult for the Globe to say that Canadian manufac-
esta objec to meeting American competition are suc-

a Yer; y being enabled to "sweat " the Canadian con-
O1 i1:1 au that they are "inferior in brains or in experience,

na h> to their American rivals as well as to the Cana-
S are ready and willing to face those rivals." The

O the name of Mr. Doherty, of Sarnia, and Mr.
be oodstock, as being of this latter class. Mr.

tl ure f Wufanufacturer of stoves, and Mr. Thomas is a
e lene trer of organs. Both these gentlemen are criticised

iny"theGlobe as being strongly favorable to recipro-nue est the names of two other gentlemen of equal
at least as Canadian manufacturers, who object to

Wt il elltY .r Edward Gurney, of Toronto, and Mr.
ftli el]l, of Guelph. Mr. Gurney is a manufacturer of

eend ar ell is a manufacturer of organs. Both thesethi > tey are Cafraid of meeting American competition ; "
Q e iY are opposed to reciprocity, and we challenge the

Oy b ty if their success as business men bas been achieved
the' being cnabled to "sweat " their Caiadian con-

18 aced srtcle was put in type the death of Mr. Thomas lias beenIToR

sumers through the operations of the N.P.; and if they are
inferior in brains or experience, or in both-Mr. Gurney to
Mr. Doherty as a manufacturer of stoves, and Mr. Bell to Mr.
Thomas as a manufacturer of organs. Yet this is just what
the Globe says. The Globe proclaims it as a truth that the
stove and organ industries as represented by Mr. Gurney and
Mr. Bell "shrink from a square competition " with the stove
and organ industries as represented by Mr. Doherty and Mr.
Thomas; and are the "most sickly of the lot!"

We are told by the Globe that Mr. Gurney and Mr. Bell
are shaking in their boots lest some trade arrangement be
made with the United States whereby their respective mono-
polies would be terminated ; that these men are ' flabby
brethren," and to call themI "successful inanufacturers " is to
sacrifice truth to politeness. Fortunately for the good sense
of the people of Canada, public opinion of such men as our
Gurneys and Bells, and the hosts of successful Canadian
manufacturers and captains of Canadian industry who have
donc so much to make Canada what she is, is not formed from
any expressions made by the Toronto Globe.

Attention is called to the fact that in the short paragraph
from the Globe reproduced at the head of this article, such
Canadian manufacturers as Mr. Gurney and Mr. Bell, who are
not favorable to reciprocity, are denounced as "sweaters" ;
that they are "inferior in brains and experience "; that they
"shrink from square competition " in business ; that in their
respective trades "they are the least vigorous and most sickly
of the lot "; that they "shake in their boots "; that they are
"flabby," and that to call them successful.is to "sacrifice
truth to politeness." These be powerful arguments in favor
of reciprocity.

Again we beg the Globe to note that successful manufac-
turers do not whine and beg for reciprocity.

SUCCESS vs. FAILURE.

A STOVE manufacturer doing business in the western part of
Ontario has had himself interviewed by a Grit newspaper, and
lie does not hesitate to declare his belief that unrestricted
reciprocity with the United States will improve the condition
of Canadian stove manufacturers. His reasons for his belief
are : In the first place the N.P. induced a large amount of
capital to go into the business by its bright promises, and,
havinîg drawn in four tines as much money as the trade could
profitably maintain, it increased the cost of production from
forty to fifty per cent. Then there is a duty of $4.48 per ton,
and a duty also upon coal and coke. In the United States
stove manufacturers not only mtake their stoves untaxed on
their iron and fuel, but their markct is in better shape- they
get good prices and have a market more than twelve times as
great as ours. In mediately aeross the river fron where this
Canadiai stove manufacturer lives is the State of Michigan,
with more people than there are in Ontario. There is a mar-
ket there of over 2,000,000 people in a territory nuch smaller
than Ontario. "Instead of going to Manitoba and the North.
West, as I do at present with my stoves," says this manufac-
turer, "I1 need, under reciprocity, only cross the r:ver." Fur-
ther: says lie, "If we "-meaning all Canadian manufac-
turers of stoves-" could get into the Americani market we


