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securities is, What kin
By its civic conduct, or even the talk of it, Montreal has '
i a severe blow to its credit.
tion is that the trouble must surely be but temporary. |
Too much hard commonsense is in that great city to |
allow further cheap administration. All that appears to
be necessary is an awakening of many citizens to an
appreciation of individual duty.
el A —
ROOM FOR THE LIVE AGENT.
The life insurance manager and his assistants |
choose their agents. The choice frequently rests with

£

‘a superintendent. He, too, is oftimes the officer respon- |

sible for the efficiency of his troops. The agent under |
general orders proceeds with a guerilla warfare on the |
army of prospective policyholders. The insurance man-
ager may think that such a territory entirely has been
won. Not a man, he thinks, has left wife and family
unprovided, in the event of the death of the breadwinner. |
The superintendent nods -his head and almost agrees.
All the insurance that can be placed has been placed. |
The agent regretfully admits that business really does
seem slack. All this time there is an army of life insur-
ance evaders. They fight from behind the ambush of
Not-at-home-and-never-will-be. If cornered, they are
found perhaps to be anti-insurance fiends. The life agent |
has much to consider. His is the task to squeeze busi-
ness from an everyday orange which seemed, long ago, |
to have become unproductive of juice. .

Of all tenacious individuals, the up-to-date life in- |
surance agent is the hardest holder. It is well sometimes |
to reflect upon what should be his qualifications. A man
of tact, of good address he must be. Willingness to visit |

week after week, month after month, and even year(rowest part, with a least depth of this
t

after year a good prospect, should also be a possession.

& 1
d of men will spend our money? | will not eat. In both cases, dete

The one consola- | sniffs contemptuously a: meals til

ifiation is present.
fter the subject
stomach forces

| ¢an usually be

In the former it is more so. In t

him from doggedness. The view i
changed with sound argument. ° |/

In Canada, the opportunities fpr $he life agent are
better perhaps than in most other coufitries. Our natioh
is being made, our citizens are being| regiruited from many
older lands, some, too, where insdérafice education has
been at a low ebb. The newcomer igfa valuable asset
of the solicitor. He should be cultiv@led from the day
he sets foot on our shores. The ag@ht must become
inferested in his welfare, in his first sBuation. His first
job may even be found by the life i
fulness often writes a life policy. Th§f man who says:
“No ‘one is left for me to insure'’ should look around
for another vocation. The Dominiol offers unusual
opportunities for the life insurance sofiil
what he knows, what other people kno
how to change that knowledge into a |
perly protected policyholder and dolls
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The vice-president of the Canadigfi Northern Rail-
way says he expects a 100 per cent; Fjeld in- the West
this year. But it all depends upon thé weather, Mann.

»<P 8.9 i | -
Rupert ang
f been published

While much has been written of
its admirable harbor, few details ha
regarding that valuable.asset. The & fire harbor, from
the entrance to the extreme end of the harbor, a
distance of fourteen miles, is free from rocks and of a
depth to afford good anchorage anywh@re. The entrance
is straight, and is two thousand feet in the nar-

x feet at ex-
pdred feet there

reme low tide. For a width of ﬁftcejl i

Many a time a possible policyholder is lost because of a i 5 Jeast “depth of sixty feet. Ships Ewill not, in the

minor indiscretion on the part of an agent. A grocer

has lost customers because of omittingto pass with them

the time of day. To suffer disappoinment is never easy.

On many occasions have agents harped upon the neces- |
sity of insurance until their man is almost a believer, |
almost a cheque writer. At the psychological moment,

the prospect bobs up with a brand new excuse. The im-

patient agent then oftimes loses his prospect. The |
ta_ctful man utilizes the new reason as another plank in

his platform. The person who is a born business solicitor |
strengthens his cause with the aid of what, to others, are |
held as blank refusals. Every argument against the

_absqlute necessity - of life insurance can be transformed |
in time by the enterprising and patient solicitor.

There are two ways of worrying a man into the
favo.r of a hearing—the gentle and the exasperative.
Audience must be obtained with the minimum of dis-
P‘usm on his part. Arguments, brief, sound and con- |
clusive can be put into a nutshell and handed to the
prospect. He may think temporarily he has heard |
nothing ; that the agent has said only Good Morning
and Good-bye. If so, the life insurance man has done
well. He has not annoyed a likely policyholder who has |

the Peace River country. When @la‘?étransportation

natural order of things, overlook these valuable coastal
facilities. PR
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Areas in the Peace River country gbmpare favorably
with any part of Canada. From the Ré¢ky Mountains to
Peace Point, a distance of about 80q§ miles, following
the windings.of the river, there is an ajprage of seventy-
five miles of width on each side of thefPeace River that
is equal to the soil on any similar | piigth of the Sas-
katchewan. Much of this lagd is cle g prairie, and all
of that country would be good for stick Slough and
upland hay is abundant, while the ped vine and all the
small fruits which grow in the North#West flourish in

company bring its steel key to unlock

the Peace River-
treasures? 3
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Those newcomers to Ontario whof sire to farm in
the older. settled parts have an amplegtheice. Farming
opportunities in that Province are surfined up concisely
and conveniently in a booklet of the Eyovincial Depart-
ment of Agriculture. It sometimes h :’V. efis that a man
taking up farming in Canada desifessa gocial atmos-
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?:nn :"k‘;:“h.n ’.}e};ous sentiment for careful considera- | phere similar to that existing in the @ aother Country.
contempt. P agent must breed respect and not There are cheaper lands of the (’mw:nt.mt:t; the farms of
B sany Smis Mot duidh 2% M | which lhe.;(:()\'crnmnt havc' now con piled a list. But
superintendent that iﬁ . .tu? :_ San N?P("rtt‘d 0 his | they are wild lands, :fnd their profiuch fendss is a matter
ploited perhaps, ther. a certain district, new an ““""; rather for the new than the mlddkgc'-d generation.
The possible ikn'~urerc remal: no persons to be '“S‘f'ff'd' Some will :nk,' Why are - these far@s sheing offered for
is not. Th(‘;lx&'nn(is ;. - tl ere, hut the right solicitor | gale? In many instances, the farr'm-rl' Ing have sec ured
on their lives "fhc '0 pqu)e t?-day carry no Insurance | new homesteads for themselves in N }um Ontario or
against it. In mhci c:fn(;; 0";" it, bu't they are prejudiced \in Western Canada. Some have g¢ Tmlg commercial
0 its benefits. To ‘:;" s, they have not been educated | 3nd professional life. The home f:lr_ffa s !y~¢»v\ left w!th
5 i e uiate is to draw out knowledge, | the father. He is dependent on lirdd: help, often in-
the justness ‘ﬂ;c n(:cr:: ¢ a r;\an bcbe'\-e in the 'ec'onomy. efficient, and is anxious to retire frong dctiye work. As
0ne must turn rpans: Alf. 3 ;’cdbec‘)";'“g -’*l_POI'C.‘.hO'fje‘\ an investment for the man with r‘:.xp?‘l vhio desires the
to account. Th\ nowiedge and peculiar objections | independent life of a farmer, it s’
e man who refuses to insure can be|more extensive and attractive fist of

Jjust as effectively as the erratic man who'been compiled.




