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LIFE INSURANCE AS A FACTOR IN SOCIAL
ECONOMICS

The following essay read at the recent Life Insurance 
Underwriters' Convention at Ottawa won the cup pre­
sented by the Association. The essay was written by 
Mr. C. H. Armstrong of the Imperial Life.

That the business of life insurance has found a place in 
present-day commercialism and home-life, and that such 
place can be supplied in no other manner, is a fact which 
is not only generally believed, but is being incontroverti- 
bly proved as the years roll on. The enormous growth 
and the rapid development of the business during the 
last few decades furnish ample food for thought to the 
skeptic. The statistics of some other countries might be 
used with more force than those of our own country, 
hut it is the intention to deal with the growth of the 
business as evidenced by the abstract of the report of the 
superintendent of insurance of the Dominion of Canada, 
just published, and to endeavor to deduce therefrom the 
relation of the business to the social problems of man­
kind.

Thirty years ago, during the year 18X2, there were 
policies issued in Canada to the extent of $20,112,755, 
while last year, 11112, the policies issued totalled in amount 
of insurance 1219,205,103, an increase of more than ten­
fold in a generation. Considering the comparatively slow 
growth in population during the period, this is an enor- 
nous increase, paralleled by possibly not another com­
mercial industry in the country. This expansion can be 
grasped more thoroughly perhaps if we take the net 
amount of insurance in force at the close of the years 
referred to. In 18X2 there was in force $115,042,048, 
and in 1912, thirty years later, $1,070,265,559.

Existing Insurance In the Dominion.

Now, as the population of Canada is about 7,500,000, 
this means a policy of over $140 for every man, woman 
and child in the country. Or again, as approximately 
half the population are infants, and half the adults are 
women, there remains less than 2,000,000 men in the 
country, a large number of whom are uninsura hie, and 
also a large number of whom are foreigners or belong to 
the submerged tenth. Assuming that half the adult 
male popualtion is insured, each one will leave an estate 
of more than $ 1,1)00 of insurance when he dies. Is not 
this a wonderful state of affairs? In what other manner 
could such a happy condition be consummated? Of 
course, this is an average; we know that many leave 
much more insurance than this, while many leave none 
at all. But as an average, it speaks volumes for the 
possibilities of the business.

If, then, the protection afforded by life insurance, as 
the average found in the preceding paragraph illustrates 
can be taken as a criterion of the manner in which the 
Canadian public views the situation, should not the actual 
benefits conferred by such thoughtful provision justify Ihe 
all-discerning public in its unique position in this res­
pect? In order to demonstrate the fact that Canadians 
are not suffering from any illusion in regard to the 
meaning of life insurance, it is only necessary to examine 
the figures as published in Ihe Report referred to. Dur­
ing the year 11)12 the companies operating in Canada 
received in premiums $4 5,1117,7 74, and paid to policy­
holders $22,1)511,526. (These figures, of course, do not 
include business done outside of Canada by British and 
United States companies). That is, the companies paid 
in benefits 50 per cent, of the gross amount paid to them 
by way of premiums, the balance being either used for 
operating expenses or held in the reserve and surplus 
funds of the companies. And this is the history of every 
year for a generation back. The public receives in one 
year half of what is pays in during that year, and still 
enjoys the protection, as exemplified by the average 
pointed out above.

Protection for Home and Business.

Aside from the relative bearing of the amount paid to 
that received, is not $22,956,526 a stupendous sufn to be 
paid in one year, for the most part to widows and 
orphans? Who can estimate the extent to which homes 
are brightened, or distress relieved by the distribution of 
this amount? Or in what other manner could a like 
happy result be attained ? Considering the case from 
this point of view, the business of life insurance takes 
upon itself something of the eleemosynary, which lifts it 
above the commonplace money-making enterprises of this 
extremely commercial age. It is, in fact, a boon to 
humanity, for it is known that a large percentage of 
the criminal cases is the direct result of poverty, and in 
the proportion that poverty is relieved, there should 
follow a dimunition of crime.

Within the last few years, moreover, another office has 
been discovered for this modern Penates. If homes can 
be protected against financial loss caused by the death of 
the bread-winner, why cannot business institutions in 
like manner be protected against a similar loss, or, as 
has frequently happened, ulter ruin caused by the un­
timely death of some man, whose ability, intelligence and 
experience were the backbone of the business? The 
answer is not only that they can be, but that they have 
been and still continue to be protected in this manner. 
Business men at the head of industrial and financial in­
stitutions are' rapidly awakening to an appreciation of 
the usefulness, nay even the necessity, of life insurance as 
a safeguard to business. The need of such proteçtion has 
spread so that not only large corporations but also small 
partnerships are availing themselves of the benefits de­
rived from the carrying of commercial life insurance. 
Many are the uses to which such insurance can be put 
in this regard, and many are the ends it can serve. It 
strengthens a firms’ credit, it insures stability, it is an 
ever-increasing asset and in the case of the death of the 
person insured, it often averts financial embarrassment.

Privileges and Options of Contracts.

As the business transacted in Canada has increased in 
volume, and as its sphere of influence and usefulness has 
widened, a proportionate advance has been registered in 
the liberality of the contracts offered. The provisions 
relating to days of grace for payment of premiums and 
time allowed for applying for the restoration of . lapsed 
policies have been improved, so that the policy holders of 
to-day are in a much better position in respect to these 
features than were those of thirty years ago. Foremost, 
however, among the innovations, must be mentioned the 
various provisions dealing with non-forfeiture. The 
practice of the different companies is not equally advan­
tageous to the insured, but the general trend of each in 
this matter is towards the most generous treatment of its. 
policyholders, and every step in this direction is a source 
of gratification to those (ar-seeing individuals who have 
made, or intend to make provision for their dependents 
by means of this scheme. Nor are these increased privi­
leges granted to policyholders the result of legislation, but 
rather are they the outcome of a healthy competitive 
growth, Any development fostered under such circum­
stances is bound to culminate in a better commodity, 
which does not necessarily follow if attempts are made to 
force the companies by peremptory parliamentary reform.

As the majority of the beneficial privileges and options 
of the present contracts offered by Canadian life com­
panies are the result of a healthy competition, so also are 
the diversified forms of insurance which may be purchas­
ed. These various plans are calculated to meet the 
heterogeneous circumstances of all, and also can be 
regulated in many cases to suit the vicissitudes of for­
tune of the individual. No one, therefore, need feel that
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