
How FROST FENCE is Sold )
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Selling Fence Through 
Local Dealers is the 

FROST Way „
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X every Town or Township there is one of these distributing agents 
who purchase their supplies in carload lots at large tonnage prices, 
and the saving in freight charges alone allows us to put that much 

and th.it much better material in the quality of Frost products.
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extra care ✓

W hen you buy Frost Fence from the local dealer, you have a chance | 
to look it over, take il home and stretch it up. He can allow you this A 

he knows that the fence will be satisfactory, and for K 

he does not need to demand your money until you have had jjt
privilege, because 
that reason 7.
a chance to examine the fence and know for yourself that it is O. K.

confidence and keeps it ; simply because when you buy

Buying Sight 
Unseen.
Cash weeks 
before delivery

(//' |lie gets your 
Frost Fence you are getting your money’s worth.

. . , ,, cn cat l l. n niRIT T-l-ROM-1-ACTORV METHOD. What do you get? hence that
Compare this with the SO-( ALLlvD iMKi.t . •

,1 v, -, -hn.n In orice Moreover, you have to send cash with your order, and then unit
is usually as poor in quality as it is cheap in prier. ^ . . , . , ,■ ■ . ... I(....... You are not allowed the privilege of looking it o\tr and txaimn-

vour posts before paving for it. There would be too big a chance of ,t going back. I ,s necessary for you 
. , ■ , . ,1,0 r.home -then it is yours. Don the carried away with the idea

to give the railway a » tar 'v u|’1 ,mt ^ priceibecause it is offered to dealers at lie. or 4c. a r.xl cheaper; in fact, travellers even solicit the dealers’ business, 
tat you are niywg tits cnee a 1 ‘ J 0u that it is not necessary to pay the middleman’s profit, but these companies who have to buy their galvanized 

c at \c rtising t îat oot s u com .. r ,| , jj s steel mills. This includes companies who pretend to sell their output direct from their factory
wire in the United States are little else but middlemen of the js mor(, cvvry caJ, the lhird cla8s ,„ss cariai,1 freight is paid to the

railways instead of the fifth class, the way in which Frost dealers buy their goods, and which pro­
vides for the bigger part of their profit. Then, remember the enormous expense these companies 
with the direct policy go to in advertising. All of this has to be accounted for somewhere, and 
it is accounted for in the lack of quality in the goods, where, indirectly you pay for it.

Sorry he bought 
“Never Again”

> V
FROST dealers, on the other hand, buy wire that is manufactured right in ( anada in our own

these other companies, who have to buyFrost dealers are thus in the same position asSeeing before you 
spend your money

mills.
their galvanized wire in the United States, so that you, therefore, buy just as direct from the Frost

When you buy from a Frost dealer,
/ v. w;;/ ze

agent as you do in purchasing direct from other companies.
him for his sert ice, and (he satisfaction you get in knowing that he will always make your

You have a
you pay

/ 1 |f nniht carry this out in order to continue doing business with you.)
fence right.
i h.mcc to look at the goods and see them on your posts before you part with your money. Buying 

inly tin middleman’s profit, which is represented by the^e middlemen (other- 

< «impunies ), but you also 
nothing of t 

you are a le to get any i

dim t > ou pay not «
-i “dircct-to-> ou”
- carloads and earloudx to

the railways the difference in freight between 
money helping to huant o I heir

w
< t t hat

I nit of t heb.ixine-s week'' befot
/

av n .uid operate tin* 
take a eh tin e 

.ait with Iik monex1

1 ina II x , FROST F IN OF i- an ent ircly ” \Iadoin-( anada" prod in t.
dr., 'a e • j and gal vani/ing mill- in tin! fro\ in« <\ and xx »• are 

»\ er Frost ! out

t --.mi.!* : • w in
x 'X bel oi i ’ wipK mewul

1r -"«t s
W v sh ill he glad to send you di-script ivv matter on 1 KOS 1 ’ i , 

uni also a dealer to look after your requirements.
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$1.50 PER YEAR.PUBLISHED EVERY WEEK B
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you
Hess
Tonic

need this 
to harden 

n them after 
heavy feed- 

Theres 
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nd summer 
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mg season 
Hess Stock 
s all stock 
eeps them 
ind expels 
d under 
guarantee.

12.25; 100- 
0. Smaller
proportion

Send 2c. 
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