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N every Town or Township there is one of these distributing agents , ’E { |
: . . : . n ]
who purchase their supplies in carload lots at large tonnage prices, i1 I8
. - . ’L(
and the saving in freight charges alone allows us to put that much ; [&
extra care and that much better material in the quality of Frost products. 1Y “
| |
When vou buv Frost Fence from the local dealer, you have a chance 2 (1§
to look it over, take it home and stretch it up. He can allow you this | (|
Buying Sight privilege, because he knows that the fence will be satisfactory, and for {] {
8 A D E |
Unseen that reason he does not need to demand your money until you have had | i I
v 4 chance to examine the fence and know for yourself that it is O. K. i it |
Cash weeks : S {11 1] ;
4 i He gets your confidence and keeps at; simply because when you buy i ‘
before delivery . . : , i '
- Frost Fence you are getting your money s worth | !
] b (]
NP , T s
Compare this with the SO-CALLED DIRECT-FROM-FACTORY METHOD. What do you get? Fence that 111 E [
. . : . 141 | |
is usually as poor in quality as it is cheap 1 price \Morcover, you have to send cash with your order, and then wait { N
from onc¢ to hive weeks before you get your tence YVou are not allowed the privilege of looking 1t over and examin Sorry he h()ll(]h[. ek l |
. . - 7 . . ) = . | )
Ing it on vour posts before payving for it I'here would be too big a chance ot 1t going back. It is necessary for you “Never A(/(“'n” ' |
to give the railway a clear receipt and take the fence home —then it is yours. Don't be carried away with the idea HEERN
3 2 : . i } i1
that you are buving this fence at the lowest priceibecause 1t 1s offered to dealers at 3c. or 4e.a rod cheaper; in fact, travellers even solicit the dealers’ business {1
- . : . . . (i {1
The advertising that floods the country tells you that it is not necessary to pay the middleman’s profit, but these companies who have to buy their galvanized i I ;’?
wire in the United States are little else but middlemen of the U. S, «teel mills.  This includes companies who pretend to sell their output direct from their factory H| ;"vi
to the user.  What is more, in most every case, the third class or less carload freight is paid to the i1 q,
railways instead of the fifth class, the way in which Frost dealers buy their goods, and which pro- | s 14
B 5 5 3 5 | |
vides for the bigger part of their profit. I'hen, remember the enormous expense these companies [ i1
with the direct policy go to in advertising.  All of this has tc be accounted for somewhere, and |1
it is accounted for in the lack of quality in the goods, where, indircctly you pay for it.
Secing hel FROST dealers, on the other hand, buy wire that is manufactured right in Canada in our own | {
g hefore S - |
:) ’-]4 ejore pou mille.  Frost dealers are thus in the same position as these other companices, who have to buy Y |
spera > : L ) ! J | {14
Spen our money their galvanized wire in the United States, so that you, thercfore, buy just as direct from the Frost SEERAY |
woent s vou do in purchasing direct from other companies.  When you buy from a Frost dealer, |
vou ety him for his service, and the satisiaction you get in knowing that he will always make your i
fence right He must carry this out in order to continue doing business with you.  You have a i 118
1
Cnmee to look at the goods and see them on your posts before you part with your money. Buying :
dircct vou pay not only the middleman’s profit, which i represented by these middlemen (other-
direct-to-you' companes), but you also pay the railwiay the diference in freight hetween
cloads and carloads, to <ay nothing of the fact that yonr money 1> helping to fiance then ;|
L1t vech= before you are able to get any use out ot their fence * ‘
1l
FROS'] FENCE 1~ an entirely Moade-1n-C o ”M“l’\\' We owt v operate tl |
| cned cadvanizing mills in the Proyine e, el we arewilline o take a chhom
Frost I viice hetore w TR with his o &
We <hall be glad to send you descriptive matter on FROS! O
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md also a dealer to look after your requirements.

Frost Wire Fence Co., | = o, Ont,
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