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Even though opposition to the NAFTA is strong, Table 28 shows that several arguments 
(if credibly made) can build support for the agreement. The impact of four specific 
arguments on NAFTA opponents is summarized below: 

• If they could be convinced that an agreement with Mexico will help build the 
Mexican economy so that Mexican wages, environmental and safety standards will 
substantially improve over the longer term, 48% of the opponents would support 
a NAFTA 

• If they believed that under a NAFTA more companies will invest in Canada, 44% 
of the opponents would support the agreement. 

• If the case can be made that a NAFTA would be good for Canada because it 
opens up a new market for Canadian exports, 40% of the opponents would 
change their minds and support the agreement. 

• If they thought that the NAFTA would clarify and improve the rules of the existing 
FTA, 40% of the opponents would become supporters. 

Table 28 

Would You Be More Likely To Support 
NAFTA If You Heard This Argument? 

- Much/Somewhat More - 

Will Help 
Mexico 
Improve 

Increase 
Investment 
In Canada 

Opens up 
Market for 
Canada 

N=1007 	0/% 	1d% 	2% 	3C1% 	4d% 	5d% 

98% 

44% 

40% 

% Clarifies FT 40% 


