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of Telecommunications 
Canadian companies participating at the "Olympics"  of the telecommunications world — Telecom 95 — con-
cluded hundreds of deals that could bring in as much as $1 billion. And it was a "Team Canada" effort all the 
way! 

Team Approach 
Industry Minister John Manley 
said: "Canadian successes at this 
event are proof that Team 
Canada  partnerships help 
Canadian companies win in the 
global marketplace, and that 
Canadian expertise in telecom-
munications is recognized the 
world over." 

More than 70 Canadian com-
panies were on-site at Telecom 
95, held October 3-11, in Geneva, 
Switzerland. The 32 companies 
in the Canada Pavilion alone 
negotiated 74 distributorships 
and agency agreements and 
signed 21 contracts worth more 
than $7.1 million. A further $542 
million in deals is projected over  

the next three years. 
That's obviously a hefty return, 

considering the Canada Pavilion 
cost $900,000 — of which 
$530,000 (or, roughly 60 per cent) 
was collected from industry! 

Strongly supported by Cana-
dian industry and government, 
Telecom 95 saw "excellent coop-
eration" among a variety of per-
formers, including Foreign Af-
fairs and International Trade, 
Industry Canada, and show 
exhibitors Teleglobe and Nortel. 

Canada Beaming 
As a venue for the promotion of 
Canadian expertise in telecom-
munications, Telecom 95 was 
fully exploited by Team Canada 
— from the attendance of some 
20 of Canada's Trade Commis-
sioners and Commercial Officers, 
to a reception attended by 600 
Canadian business contacts, to 
13 bilateral sessions conducted 
by Minister Manley, to a Manley-
led press conference that was 

Continued on page 8 — Canada 

INSIDE  
SHARING TRADE SECRETS 	.2 
RUSSIA, CANADA FORUM 	3 
BUSINESS OPPORTUNITIES 	9-10 
SELLING SOFTWARE OiVLINE 
IN THE US. 	 11 

TRADE FAIRS 	 12-13 
CANADA-KOREA PAR7'NERS 	14 
PUBLICATIONS /AGENDA 	15-16 

Department of Foreign Affairs and International Trade (DFAIT) 


