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A growing number of Mexican companies now offer public bonded warchousing
services in Mexico, often in partnership with U.S. firms. These facilities make it
possible for exporters to ship full truck loads to the warehouses, and avoid the cost
of less-than-truck-load (L' TL.) shipping. This arrangement also makes free on
board (FOB) destination pricing more practical. It allows the exporter to maintain
inventories in Mexico for more reliable delivery. The payment of duties and taxes
is postponed until the goods are sold and withdrawn from the warehouse.

Moreover, once the goods are in the bonded warchouse, their valﬁc in pesos is
frozen for purposes of import duty and value-added tax. This is especially =
important, considering the high rate of inflation in Mexico.

Shipments to a bonded warehouse must be accompanied by a letter from the
warchousing company certifying that space is available, This letter must be

presented to customs officials when the shipment enters Mexico.

Canadian exporters should retain the services of a Canadian customs broker who

will work with the Mexican broker to set up the administrative framework before

the order is shipped. Mexican customs procedures are complex, and shipments
can be delayed for seemingly minor discrepancies in paperwork. Goods that travel
in bond through the United States must also be covered by a certificate issued by
an American customs broker. The Canadian broker will arrange this.

Goods shipped by truck are usually transferred to a Mexican truck at Laredo,
Texas, and it is important to use a shipping company that offers effective tracking
services. A few Canadian companies are now offering door-to-door and L'TL
services in association with Mexican carriers. Canadian trucks were recently
allowed to cross the Mexican border for the first time, but they are limited to the
immediate border area. This arrangement will be liberalized over several years,
and Canadian trucks will eventually be allowed to deliver international shipments
anywhere in Mexico. Under the North American Free Trade Agreement’s
(NAFTA’s) investment provisions, apparel companies are free to establish
warchouses and distribution centres in Mexico.
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