. prov1d1ng on: the spot mformatlon on
duties, taxes and foreign exchange mat-
ters, and helping you solve: problems
and find solutlons in these areas;

. helpmg you determme why an account is .
overdue and, if necessary,. advising you
on proper procedures for settlement;

e maintaining contact with your agent and
prov1d1ng him or her W1th support and
encouragement :

Your trade commlssmner )

The trade commissioner can be your eyes and ears on—srte, and can be of valuable -
assr.stance in dtstant unfamtltar markets Your trade commtsswner

Can promote your ﬁrm to local customers

Ca.n recommend appropnate techmcal

experts to help you negot1ate a. deal _ _' Lo

Can help you ﬁnd good translators ’
and mterpreters :

Ca.n help you select eﬁ’ectlve agents

Ca.n mamtam a liaJson wnh your agents -

and encourage them

adv1se on the settlement of overdue .
accounts :

adv1se you on sittxations and |
circumstarices affecting travel to
and within a country . .

Cann'ot close the sa]e »for you N

L Cannot be’ present at all your negotlatlons B
- when you are closmg a deal : '

Cannot serve as your translator or
mterpreter :

: Cannot act as your agent

: Cannot train or superv1se yOur agents

- Cannot act as your cle_bt collector .

" Cannot act as your travel agent. -
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