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That ; . 3
Compaziaez p;'Sé‘ afe Son}ething of a conundrum, for the
Athereq ‘e‘;_ e I:.Brslstently‘ refused to reveal the
5 liabilic i, ppwe from ‘whxch an accurate table of
Sence of f.l{n;ght be easnly. constructed. So, in the
Wree o 4 relia sle data, the insurance superintendents
Panjeg t';k' rule Oft!lumb," applied alike to all com-
TeServe mlgf an arbitrary portion of the premium for
tSerye Co.n a more corrcet and scientific basis of
Slre the ll)lltrlFlon can be clearly pointed out, we are
ompanies will be glad to welcome it.

THE DISGRACE OF LIFE ASSURANCE.

It §; .
One, t;zillt(}l]uestxotlably a fa'ct, and a very humiliating
Ay enjops e} buf.un.ess .of life assurance in Canada to-
izeq gy ciiz't L distinction of being in a more demoral-

efore 1, 1on thqn any‘where else in the world. It goes
Valye andelpl}bh'c d?‘hberately depreciating  its own

Y adoptiy, elittling its own far-reaching beneficence
saler andg hthe methods of the second-hand clothes
Secon ¢, the street peddler. Lngaged in a business
Service tq 8;)’10 m dignity of'worth and indispensable
bout offers ¢ entire cm.nmumfy, its representatives g0
iScot g Vmg‘ to sell its obligations at an enormous

he , varying according to customers.

“Sinesge]?ate. eyil has grown Wil].l the growth of the
re.spectabill'mll it has not. only seriously impaired its
Yielq ¢, thlty’ but materially destroyed its ability to
Nglang tehi?igent an adeqtfate Teturn for his labor. In
e blb F)ad practice is mot by any means
the bUSix’ “llt it .has. not become a glaring feature of

ndo“btelﬁ% f‘“'hlle in the United States, bad as it

d Worlk )y‘lb, the self-respect and self-interest of the

Niteq ¢, ©TS, encouraged by the companies, have
Stccegg bistamp out the evil with a good degree of
Sive]y, f.or tate and local associations have been exten-

nti‘rebqtmed among the managers and agents, having
Dlathm; e for omne .of the principal planks in their
lacteq i’x al1d by their request str i‘ngent laws have been
minationsl ht‘Vem‘l States prohibiting the unjust discri-

Cantine of t11_15 thoroughly bad practice. In the
stanq aloo,ffhere in Canada, t.he managers and agents
Tebate scal rom ea('fh (?ther, with their war-paint on and
While g, ping k}nfe in hz?nd ready to scalp each other,
Pocket the usuring public ook on witha grin, and

Life e scalpers’ commission.

Uyer assurance is worth a certain fixed price to the
table ;aztl:(}il Whel} the seller offers it at less than the

imselg ande falsifies that fundamental fact, and puts
anq p;g his business on the low level of the huckster
Cost inlware§- The buyer only half prizes what has
8reater p"so lltﬂ?, and the seller has thrown away the

e least‘crot of hls'hard—earned commission. And not

at, ag 4 ntemptible feature pf the rebate business 18
€ntiay clag rule, the agent toadies to the rich and influ-

ate S, WI.lo have naturally come to look for 2
®Xalteq 1 their premiums as something due their
position, the only gquestici in their minds being

3 10 the
Of fact tehSme of the tribute to be offered. As a matter
3%, the better able a man is to pay for what he gets;
s and .

s .
Irance inclnded, the more favors he expett
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the more higgling he will stoop to do to set himself

?own as the recipient of a gratuity from an agent, poor
by comparison, for that is just what it amounts to.
The less able man of small business, or the professional
or salaried man, as a rule, is willing and expects to
pay full rate for his life assurance, just as he does for
!ns flour and his sugar. So would be the wealthy man
if hc.c had mnot been utterly demoralized by the long~
continued catering of anxious solicitors, each trying to

outbid the other in rebates.

If all the managers and princi
DOI?lmion would enter into an honest compact to do
business on business principles, giving 10 rebate under
any circumstances to anybody, and live up to their
agreement, they would find it jus
state of affairs once became known, to sell assurance at
full price as it now is at cut rates, besides having a
good deal more to show for their work and having the
respect of their patrons, rich and poor. What is needed
is for somebody to lead off in the matter of anti-rebate
organization. We have faith enough in the good sense
and honorable intentions of the agents in Canada to
believe, that most of them would most willingly aban-
don the bad practice if others would. As it is, a big
rebate for some supposed desirable insurant is offered
by the agent first approaching him, and all the rest at
once feel bound to ** go him one better,”’” and so the
ruinous and demoralizing competition goes o1 All
this can be and ought to be stopped. Who will move
in the much-needed work ?

Closely allied to this rebate evil, for which agents
and tmanagers are chiefly responsible, is one for which
the companies are themselves altogether responsible.
We refer to the * special agent v yuisance. When a
company turns loose, as certain companies have done
and are doing, a lightning special, ”’ armed with a
roving commission to go, practically, where he will,
and he invades the partly worked field of the local
agent, picks out his most promising subjects and, with
a “home office”” flourish, offers special plans and
special rebates greater than the poor local’s entire com-
mission, it does a very shabby thing toward its agent,
and helps to bring life assurance into contempt among
all decent men blessed with good common sense. Some
of the companies have learned by experience that such
trickery doesn’t pay, and it is to be hoped that others
will take early warning by their example. The policy
is both dishonorable and deservedly disastrous.

pal agents in the

t as easy, when that

HOW HARPER DOES IT.

our readers generally, and the
s of the Mutual Reserve Fund
we print below a portion
Association, and which,

For the edification of
instruction of the member
Life Association in particular,

of the application used by the
presumably, was signed by the aforesaid members

without reading, as is the manner of confiding appli-
cants generally. Here is the choice morsel :—

I do hereby warrant that the foregoing answers,
written to the above questions, are my answers, and
are full, complete, correct and true, and the same shall
be mace a part of the contract of my certificate of



