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of all tbe banks mecet in a large room. EKach
has a little desk with an outside ticket hole.
The managers then start on their rounds, and
each exchango slips withall tho others. When
through it is found wito is debtor and who is
credito: in relution to tbe whaole body, and
exactly how much, Tbhose who arc debrovs
ther pay in what they owe. and the clear.
ing house pays it unt to tte creditors, and
not a cent is left on the counter, Tbo sum of
thvee or four millions asa vesnlting balance
will settle daily exchange s fo~ one hundred
million dolars, as only those who owe a balance
on final settlement have to pay anything, and
only those who bave o credit on final settlement
will receive anything, and oue must exactly
balance the other.”

Kesp Oat (;f the Rut,

Ifa man does not watch himself closoly he
will get into a rut.  Whercfore? Because it is
casicr to run iu & groovo than to act on one's
own judgment. A dealersees bis competitor
zcross the wey, doing a corvtain thing and an
impulse seizes bim to imitate him. In some
cases, imitation doe? very well, cspecially where
a man does not possess origanality cuough to do
arything withon! a pattern before hiwm. Buz
ovigiaality in wmcthod is a poteat fact in busi.
ness success, if a dealer can possess it. A con.
tempora.y, in a recentarticle, descznts at some
fength on the absurdity of selling goods on
which the profit nas been reduced to nil by
competition. Itis pot neceasary, he asserss, to
continve selling articles of this class, because
he has been handliag them for years, nor even
because his t-ade calls for them. The merchant
can buy other brands that are just as good and
get his tradeto take them by alittle persnasion.
When his customers find oat that they are just
as good, they will take them and be fully satis.
fied. We have always waintained that the re-
tail dealer holds the key to the situation, if he
only knows it, and that the usc of this power
can frequently greatly serve his intecests,
Some of the largest mannfacturers of tobaceo,
starch and other commoditics, have recognized
this fact and to prevent their goods f-om being
thrown side, through prices being cut by re
{ailers whodesive to make leaders of them, they
have reaoited to the contrael price system.
There ars some men who do business to-day as
it was done a score or mo.c yerrs ago, but that
isn’t the right way. A dealer to get reward for
his labor, should keep informed on all that is
going o1 in the business world through the
trade press, {he ought to subscribe for several
trade journals) and the daily papers, so thal he
may be intelligent in hispurchases undimp'row:
his methods of conducting s Lunsiness. There
is much that any man may leatn. The world
moves.— T'he Northwestern Trade.

The Nail Panic.

A special dispateh of the 14th instant fron
Pittshurg says: Thero is a nail panic in tais
city, and not only here, but throughout the
West, on account of the nailer’s strike.  Nails
are commanding §3.25 per keg, and tney are
difficult to obtam at that figure. Before the
nai) mills cloied down, several months ago, the

markot, it was claimed, was glutted, and nails
conld bo purchased at $2.10. The stock on
hand was not large, und no particular fism have
was benefited by the great incrence in price.
Shoenberger & Co. had veveral thoueand kegs
on hand, Imt dispoeed of them -apidly when
tho heavy demird came at figmes below §2 75,
and even as low as $2.50.

. All mils sold in this market for tho past
month or six weeks came from the Fast. Fast.
ern manufacturers me teaping a rich harvest.
They have secuved npsolicited a vast amounnt of
trade thioughout the Western district which
they never enjoyed before.  Pittsburg manu-
facturers are jealous now, and it is currently
reported that they wonld now gladly pay the
wages dewanded, and withdraw their proposi-
tion for a redection, if it were possible for them
to doso without breaking faith with the West.
ern Nuil Association, of which they are wewmb.
ers. Not ouly thix, but if they stacted upat
the 23-cent card .ate, the old wages, withont
the permission of the Western Nail Association,
they would be compelled to forfeit a Iarge sum
of money, for which they made ticmselves
liable when the wembeis of the association
closed down their factories, demaudingu 1eduve-
tion. It was then mutually agreed that they
would fight hard and long, if necessary, against
whot they termed an unjustdemand on the pary
of the nailers.  The first reason assigned by
manufactuiers was thst they could not com-
pete with low wages in the East. This state
ment way refuted by the workeen with figures
showing that the cost of manufactwing was
lower in the East and wages there higher than
it the Weat,

The Nauilers’ Association bad only withdrawn
fiom the Amalgamated Association of Iron and
Steel Workers a short time Lefore the redue-
sion was demanded, and it was Jovked upon by
the maswnfacturers as weak and unable to stand
along strike.  But the nailers have proven
themselves as determined o3 the munufsctyrers,
and with the assistance received from other
labou organizations say that they will subwit
to the redaction. A short time £go, when the
maaufacturers here had disposed of their stock,
the price of nails began to advance, and they
were compelled to purcuase nails from the
Eastern manufactcrers Lo supply their trade at
the advanced price.  They made an aitempt 10
induce the feeders to take the place of the
nailers. This was only successful in a few in.
stances. In Pittsburgh it was a complete fail-
ure. Now, the fight is narrowed down to one
principle. Manufacturers kere clain that it is
vecessary for the future welfare of their busi-
ness that the nailers yicld, although it is o great
loss to them to keep their factories closed down
to accomplish it. They regard the difference
in the wages East and West, as $00 great, and
say prices will not go back to old figures when
the factories start again. For the latter reason
they assert that unless they get ¢ reduction in
wages they will be in just the s2me position as
beforo they closed down their works,  Pitts.
buzgh builders and contractors are complaining
bitterly about hasing to pay such an enorir.cas
pricc for nails. In some cases work has been

temporatily suapeuded on huildings., Severa)
large contractors have consideved the adviaibil.

ity of erccting a anil plant and manulacturing
their own nails.  Maawfacturers here ave evi.
dently becoming somawhat wneasy, and havo
signified a willinguesr, it s said, to agreo upon
a compromise, ITw Ksnsas City and othey points
fu Lthe far West nails are selling for §4 per keg.
Tt Pittaton, Pa., the wages of the uailers have
been fucreased 20 per cent since the strike wes
inaugmated, vnd at other points in the Kasta
general advance of 10 per cont has been granted
ia wages. ‘Thia the nailers in the West claim
is favorable to them, and they ha "estrong hopes
of gaining their point at no distant day.

The strike has bern on gince early in June,
and extends over all Staies west of the Alle.
gheny Mountains, =+ The Chicago Journal of
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Business Women

The west is noted for its interprising women,
and in almost cvery town and city many
women of superior excelleoce in Lusivess can
be named. There is the women silk culturists
and truit raisers of California, the women stock
raisers of Montana, the women farmers of
Dakota and Miunaesota, besides tiose engaged
in other purcuits. These women as a ruie ave
an independeat class and capable of making
their fortunes withont the aid of the hovrid men.
In Mivneapolis we also have women who show
remarkable business ability. Several ladics
have wnrde fortuuesin real entate deale. Ona
lady especizlly by cuvesting her money care-
fully in 1eal estate, has become very wealthy.
While many wowen have turned to larger fields
in order to rise to fortune, the modest one of
keepinga grocery store has not been overlooked,
anl we have in Minneapolis a number of women
engaged in that kind of business. Ore women
especially is making a success of her nndertak.
ing, although in a quict way. She bas excel-
lent business abilitics, and can drive ¢ bargain
as well as the best business maun.  While beiug
a modest little woman she understands her
1ights and how to maintaip them, and the wily
d-ummer uever attempts to decieve her when
selling goods.  1f on fhist acquaintance he thinks
he has a “‘soft snap,™ as he calls it, he is soon
undeceived when sho looks over his stocks and
gives him points on paices. She is at the mar-
ket bright and carly, and there is not a grocer
ic the city whocaa surpass her for caergy.
She can put o shame many men who profess to
be{grocers. May she live long and p.oosper.—
Northwest Trade.”,
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General Notes.

Ir scems that Fargo is to have anew iudus.
try. It is proposed to turn tho foundry into
a smelting works, and bring the ore from
Manitoba. The work will give employment to
100 men.

Tite cracker barous had a mecting iz Chicago,
October 22nd. The same day crackers wees
advanced } cent per pound. The whiskey pool
has also been strengthened, and the whiskey
has advanced in price.  How the neccssaries of
lifc are on the boom.

DoMixtox newspapers charge the Canadian
Pacific Railway with an intention of abandon-




