J"NEW ornponrunmss ,
'FOR CANADIAN BUSINESS

Wrth the 1mplementatlon of the NAFTA Ganadlan busmesses wrll have mcreased trade T
o and mvestment opportunities. - Lo :

o » Impr0ved access to a North Amencan market of 360 mllhon consumers f'or both
g jmanufactured goods and busrness and professional serv1ces '

" »  Achanceto export more Canadran products and services to Mexico, Wthh represents '
- “one of the fastest growing markets in the world. From 1990.to 1992 Mexrco s imports. .
- grew by.53 percent. Mexico has a huge appetite for capital goods services and
investment in’ sectors m whrch Canada has a posrtlon of world leadershlp

> ,New export opportunitles for Canadlans and investment opportunmes in Canada
) for Mexrcans in almost every major 1ndustr1al sector <o ‘

- » - A more equrtable tradlng relationship wrth Mex1co Before: the NAFTA more than
- 80 percent ¢ of México’s imports entéred Canada duty—free By contrast, Mexico sub-

- jects Canadlan exports to tough tariffs and hcences that can add up to 20 percent to -

*- their cost. The NAFTA eliminates practically all Mexican tariffs and unport hcences
© some 1mmed1ately upon 1mp1ementat10n and the remamder within 10 years.

- » - Strengthened and more precise North Amencan '
- rules of origin. These provide a strarghtforward '
. -.-way to determine which goods quahfy for duty-free
‘ “treatment in North America. =

S p AN opportunrty to bid on large govemment

- procurement goods and services contracts in the
U.S. and Mexico. Each NAFTA country will have
equal ¢ access to the. b1d process. '

> Improved methods of setthng trade dlsputes

“» An opportunity to increase Canada’s busrness -
with the rest of Latin Amerlca Through contacts _
" with Mexico, Canadlan exporters will improve their
’ understandmg of busrness opportumtres elsewhere
- in the region. ' '

‘ » An enhanced posrtlon as an attractlve destination for forergn investment. Canada’s
partrcrpatron in the NAFTA w111 ensure access to the North American market for
forergn mvestors :




