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AM I A SOLDIER OF THE CROSS.
REVISED VERSION.
Am I a soldier of {he cross?
I'm sure I hardly know;

Ilike to shuflle cards and *“trip
The light fantastic toe.”

Then of the horse race I am fond,
And almost cvery game,

Some preachers are, and deacons, too;
So Ineed feel no shame, i

I go to church and Sunday school
And bow the suppliant knee,

But when o play is on the hoard
Ilike to go and sce.

Of course, some shows are not the thing:
Somo actors go astray. ’

But when that kind is adveriised
I always stay away,

I know some can't discriminato
Between the wrong andright

Dut why should I ¢'er think of them?
God cares for those not bright.

"Tis said Paul would not do these things
Nor to such places go,

But he was "way behind the times
‘'And always rather slow,

Had he been cultured as are we,
What might he not hitve done?

Afb any rate, with greater case
He might the race have run.

Must I be carried to the skies
On beds of flufly down ?

1 must, orI shall never want :
To leave this lovely town.'

Ave there no foes for me to face?
Yes,—conscicnee,—when awalke,

And then there are the Scriptures, too; '
These sometimes make me qualke.

Well, I must fight if I wounld reign;
True soldiers never run,

I'll send my invitations out
And drown my fears in fun, -~

Am I a soldicr of thecross? |
I truly hope I am. i
It there's one thing I really hate,
Belicve me 'tis & sham. '
—The Advance.

—_———

BUSINESS BOYS.
(By Margarct E. Sangster, in Harper's Young
Pcople,

The talk I propose to give is addressed
to boys who are about to leave school and
-enter the shop, office, or counting-room,
the warehouse or factory. In whatever
department of trade’ or .business you have
found your niche, if you are a business boy,

-I have a word for you.

Hitherto, having been at school or at
home, you have been under the care and
protection of your parents and teachers.
Your dailyroutine has been marked for you,
and you have been held responsible only
for good Jessons and good condiict. You
have had a great deal more leisure, much
more time to play, and many more holidays
than you can expect to have hereafter.
For every business boy is the making of a
business man, and business men, as you
know have to give their minds and their
whole strength to their work, Inno other
way can they expect tn succeed. From
the time when the Wise Man wrote, * Seest
thou a man diligent in his business, he
shall stand before kings,” until the present
day, there is no royal rond to success. A
business boy must give himself to his work.
A business boy, though under orders to his
employer, must to a degree look out for
and control himself.

In few business establishments, however
earnest might be the desire of the em-
ployer to reform a sullen or trifling or
“useless lad, would it be possible long to re-
tain one who was idle or disobedient.
After a trial or two the lad who was in-
fluencing others in a wrong direction, and
arresting -ho orderly progress of the gen-
eral business, would find himself dismissed.
It is expected, you see, that a business boy
shall bo manly. He must put away the
childishuess which interferes with hisright
and steady performance of duty.

o

One of the first principles underlying
success in business is thorough honesty.
Your employer buys your time ; the hours,
therefore, for which he pays do not belong
any longer to you, but to him, If, there-
fore, you ave due at the oflice at six or
seven or-eight o’clock, you owe it to the
man or the house employing you to be at
your post on time precisely. It is better
to be ten or fiftcen minutes too early than
even one minute too late.

You owe your employer attention ; your

mind must not be wool-gathering while
you have work to do, but you should de-
vote the whole strength of your powers to
doing - whatever you arc set to do in the
very best way. Senton an errand, do not
loiter ; intrusted with n message, deliver it
promptly and precisely as it was given to
you ; charged with carrying » package, des-
patched to the post-ofice or the bank, go
straight as an arrow from the bow :to the
place indicated, and return as promptly.

¢ Becnuse thou hast been faithful in a
few things,” said the ruler in the parable
to the man with ten talents, ¢*I will make
thee ruler over many things.”

The faithful, attentive, apt boy will
never stay long at the bottom of the ladder.

About money let me give you a caution.
Never, cven for five minutes, cheat your-
sclf into the notion that any one else’s
money belongs to' you. Never borrow
without leave any sum, from a penny to a
thousand dollars. Glossit over asyou may,
such borrowing is theft. The boy or man
who takes what does not belong to him isa
thief. He may never be discovered, but
whether or not his dishonesty is revealed,
he is a thief, and .he knows it, and God
knows it.

Cultivate in yourself a nice sense of
honor. Not agrapeon the myriad clusters
heaped up before the grocer’s door, not a
candy on the confectioner’s counter, not an
apple or a peach on the table in the house
where you happon to be stopping, belongs
to you, unless you can buy and pay for it,
or unless it is bestowed upon you as a gift.
Be above pilfering; to steal the smallest
trifle is worally as wrong as to embezzle
thousands of dollavs.

It is no disgrace to a boy to wear an old
patched coat, clumsy shoes, trousers bagy;
at the knees, abattered hat. It is insome
circumstances a great honor for him to ap-
pear in the garb of poverty, especially when
his earnings are given to lelp an.ailing
father or a widowed mother, or to drive
the wolf from the door of somo aged Téln-
tive. The real disgrace is in dressing or
living beyond one’s means, and so rushing
into temptation and incurring debt. . -

May I say a word about your earnings?
They will not be very large at first, be-
cause while you are inexperienced, and
only learning the first steps in business,
your services are nob very valuable. In
fact, the opportunity to learn is in itself a
part of your payment, and in many cases a
bay may well be content to work without
salary for several yearsif he can thereby
be taught his chosen business in a desirable
establishmént. .

Make up your mind not to spend all you
earn. If you are living athome with your
parents, and are not required to pay any-
thing for your board, perhaps not allowed
to contribute to the cost of your clothing,
you should be able to save a good sum
every year. Where, as often is the case,
a boy is expected mainly to clothe himself,
perhaps to help toward family expenses, he
can, of course, save less; but if he sees
the importance of thrift, he will put soue-
thing by. It isa good plan to go to a sav-
ings-bank, make a deposit, have a book
of your own, and from time to time,
regularly if possible, add to the little fund,
which will be gathering interest as the
months roll by. In time you may have
enough to be of great assistance toyou
when the time comes for investing somse
purtion of the little eapital.

The bank-book will keep you from much
useless spending, for the money itself will
be out of your hands, and safely locked up
where it cannot burn a hole in your pocket.
Immense amounts are wasted in trifles by
boys who smoke cigarettes to the detriment
of their health and growth, who eat pea-
nuts and chew gum, buy tawdry papers
and trashy books, and spend money insilly
amusements. .

If you aro, as I hope, a sensible fellow,
either living in a boarding-house (a very
lonely life, too, for a boy of your age, which,

! I take it, is between fourteen and cighteen),

or living at home, you will attach yourself
regularly to some church and Sunday-
school.  Companionship, recreation, con-
geninl friends, will thus be insured to you;
in the pastor and superintendent you will
find advisers in whom you may confide,
and whose counsel will be worth your lis-

-tening to, if you ever are in need of help.

A word of recommendation from the clergy-
man whose church a lad attends, or from
the Sunday-school superintendent or teach-
er who takes a. personal interest in his
welfare, is usually taken as a certificate of
character—a voucker for the boy's respee-
tability, good morals, and general trust-
worthiness. In connection, too, with
church life and work, there are usually
sociables, entertainments, and helpful
clubs, which afford in the business boy’s
crowded life the diversion and recreation
he needs. I cannot speak too strongly on
this point, Attached to a churcha boy is
anchored. Te is not in danger of being
set adrift,. without rudder or pilot, on the
sen that is fatal to so many barks.

If there is & Young Men’s Christian As-
sociation in your town, I would urge your
availing yourself, so far as you can, of its
privileges. At a small monthly, quarterly,
or yearly cost, a boy may secure the free-
dom here of ample parlors, well warmed
and lighted, of gymnasiums equipped with
everything necessary for physical exer-
cises, and of a well-stocked reading-room
and library. Classes for instruction in
science, art, and languages are provided
with the best appliances, and taught by ac-
complished tutors and professors, so that
at the Young Men’s Christian Association
a boy’s evenings may be spent in solid pro-
fit, as well as in sparkling pleasure,

Amusement and diversion you of course
must have, but seek them in the right way,
in good places, in good company.

As a rule, the boy in business must not
expect very rapid promwotion. He must
climb, and often climb slowly. He does
not come in contact with the heads of the
great house where he works, and his very
name may be unknown to them ; but he

must not forget that his place and the.

work that he has to do are important.
One flaw in the ship’s timber, and the fatal
lealc may spring, to the destruction of the
vessel with all on board. In the carrying
forward of great business enterprises, it is
important that.everybody, from:the mer-
chant himself to the lowest of the errand-
boys, should fulfil his part honorably and
thoroughly.

In speaking of saving some portion of
your earnings, I do not want to omit re-
minding you of the duty of giving a part of
them away. Tvery honest and conscienti-
ous person should regard himself as placed
in trust of whatever he carns, bound to
spend and to save as in the sight of God.
Determine the amount you ought to sct
aside for the collection box, for charity,
for the belping on of the Kingdom of Ilea-
ven. Havingresolved onthesum, whether
it be a penny a week, two cents, or five, or
ever so much more, set that amount reli-
giously aside. It is the Lord’s money now,
not your own. It is the willing heart
which pleases God, and surely when he
bestows on us so much, we arc churls if we
refrain from reburning our gifts to him,
But never make a pawrade of your self-
denial, and do not fancy that it entitles
you to any special praise or eredit. ** Let
not your left hand know what your right
hand doeth” is the Bible rule about alms-
giving.

A Dbusiness buy should cultivate a genial
and agreeable manner, at once obliging
and deferential. Nothing is more unfor-
tunate than a boorish or bearish or surly
mauner in business.

Let mo illustrate. I am not especinlly
unamiable, but the other day, wanting to
buy a portiere for a certain doorway in my
home, I visited a shop where such articles
were displayed in abundance. You will
think it strange, but I absolutely could not
make a selection in that establishment,
where fabric and color and price were in
wildest variety, becausc of the manner of
thesalesman. This young gentleman abso-
lutely antagonized mo by his lofty patron-
age. e began by informing me that I
did not know what I wanted, scoffed at my
taste, insinuated that I could not afford
anything costly, and altogether made him-
self so insufferable that I left the place
without becoming a purchaser. A half-

‘in life.

hour later, in another shop, I-bought not
only the article of which I had becn in
search, but several others which I had not
then intended to procure. In the, second
instance, the clerk was kind, polite, .and
respectful, leaving to his customer also the
right of private judgment. T

‘“Can you sell goods?! asked a mer-
chant one day of a young man who had ap-
plied for a vacancy in one of his rooms.

*¢ Certainly, sir ; I can sell goods to any-
body who wants to buy.” :

**No doubt, But that is not the ques-
tion. Can you sell goods to people who
are rather indifferent in the matter, to
people who do not want to buy ? Thereis
the tost,” said the man of affairs,

As a business boy you should write « fair,
legible hand, easily read, bold and free from
useless flourishes, and you should be able
to add up accounts quickly and exactly ;
also to write a brief, courtéous business.
letter. Likewise you should take care of
your dress. Let it be clean and whole,
well brushed, and free from grease and
other spots. Nicely brushed hair, clean

‘Jhands and finger-nails, politenessin speak-

ing to those above you, alertness in obey-
ing a call or an order, are all worth think-
ing about, if you mean to be in the line of
promotion.

In truth, dear boy, there are no trifles
beneath our notice, if we mean to get on
Merchants sometimes select boys
for their service or reject them because of
something which the boys never meant for
their inspection. The oath which leaped
thoughtlessly from the lips of the boy who

‘ind picked upthe vulgarand wicked habit of

profanity in the streets may have lost him
the good position for which he longed, and
changed the tenor of hiswhole life, No gen-
tleman swears, and many gentlemen utterly
refuse to have around them hoys who prove
themselves cads by their habit of swearing.

A boy once gained a good situation

through his careful way of handling money
when it was given him in change.
. *¢Sce there !” said an elderly man, seated
near the ferry gates, *¢ that lad folds up his
money, and puts it quickly yet carefully
into his purse. That is the boy I've been
looking for to go into my oftice.”

A distinguished American, in addressing
the graduates of a certain college gave them
this advice : Stick, dig, save, Of saving I
hive ‘already spoken. Let me speak of
sticking. fast. It is a mistake to change
one’s place of business lightlyor frequently,
laying you open to an imputation of fickle-
ness or vacillation, making people shy of
employing you in any capacity. A rolling
stone gathers no moss, says the familiar
adage. Stay where you are and do the best
you can, is the motto dictated by common-
sense. Do not be afraid of work, norenvi-
ous of somebody whose work is lighter than
your own. Work as if the business be-
longed to you, and consider your employer’s
interests as if they were yours. Be faith-
ful, for fidelity is worth its weight in gold.

“IHonor and shame from no condition rise,
Act well your part; there all the Lhonor lies.”

1n a commercial country great power is
vested in business men. But business men
must Jay the foundations of their honorable
success by being thorough and diligent,
honest and prompt, polite and well-bred,
while they are yet business boys. -

—_——————

Onp SamL Croras are used extensively
for the Oxford Bibles. .There are huge
piles of the old material gathered into the
Bible warehouse, after battling with
breezes inall the seus under heaven, They
come in to be torn to shreds and beaten -
into pulp and bleached, deawn out into
beautiful white sheets, to be presently
printed on, and wafted off again to the ends
of tho earth—a curious metamorphosis.

Tie DEPARTMENT for promotion of social
purity of the W. C. T." U,, ‘of .which Miss
Frances E. Willard is national superinten-
dent, has now forty-seven statesuperinten-
dents in as many states and territories.
The interest in this departmenthas greatly
increased during the past year. Hundreds
of local superintendents are at work distri-,
buting the pledges and literature of the
department, of which tens of thousands of
pages are being annually sent out- from
Miss Willard’s oftice at Evanston, and from
the publishing house. ’ '
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