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THE TRADER.

thejr province to do so; surely those
who own an estate and are more in-
terested than anyonae elso cau possibly be
in seeing it properly administered should
bo ompowered to act as the oircumstances
seom to thom to demand.

Wo think sore tho law fromed upon
sich a basis as this, that moro genoral
satisfaction would bo felt throughout the
whole mercantile community, both whole-
snlo and rotail, than could possibly be if
tho winding up of estates were put into
tho hands of any oflicials, who eithor
dirootly or indircotly had to mako n living
out of it. Merochants genernlly think they
possess brains cnougly to run their own
business, and wo think this is about as
much their own basiness as any other
could well bo, secing that thoy own the
whole concern.

As regards the ingolvents them-
selves, whoso rights have always to be
considored in any such legislation, wo
think that if honcst thoy would bo safer
in the bhaunds of thoir creditors than in
thosa of any government ofticial, who
conldnot possibly bave asgreat an interest
in secing thom wake such a fair settle-
went a8 the creditor, who might, if things
went on smonthly, afterward replaco his
loss by the profits of future transections.

Asarulo croditors dro leniont with any
dobtor who fails through misfortune, and
if hho evincos any disposition to do right,
ho invariably receives a helping hand,
and this would bo more than over the
oase were tho croditors masters of the
situation as wo have suggested abovo.

We shall look forward with a good
deal of icterest to sece the result of Mr.
Beaty's altempt to remedy what is now
an adwitted evil, and wo in common
with many others wish him suocess:

AGAIN.

Wo had hoped that the discount sales
humbug which for four or five years has,
like some periodical epedemis, broken
out just before the Christmas holidays,
had become a thing of the past, but it
scems we were mistalen in our estimate
of the influenco that commen business
prudenco hsg in tbe direotion of the
affairs of some of our rotail jewedors.

We have on more than one occasion
attacked theso discount sales and proved
their folly or dishonesty, but in spite of
those and imany similar warnings, there
are to be fouud dealers who ave ecither

charitable onough to give away thirty or
forty per ocont. of their profits, or dis-
honest enongh to try and persuade &
gullable public that they are doing so.

Wo have yot to learn that tho dealers
who wore foolish enough to injure their
own business and the trade generally by
such a praoctice, have ronlly received any
benefit at all commensurate with the
ovil thoy bave inflicted. =~ We havo even
yot to loarn that thoy sucoceeded in in-
creasing their salec beyond that of their
competitors who sold at met prices, or
oven bégond what they themselves-would
bave done had they followed a similar
course.

1t is somowhat singular that the
jewelry trade is almost the cnly one that
is forced to sacrifice goods in this manner.
With tio exception of a fow dry goods
dealers who have been * going out of
business "' for the last twenty years and
therefore offering thoir goods at their
usual tremondous bargains, we aro not
now awaro that any other trade is
similarly afilicted.

Tho more we examine iuto this thing,
the more we are convinced that the
whole trouble arises from the greed or
inoapaoity of those dealers practicing it,
and not from any resl neocessity, either
from the state of trado or the demands of
the public.

People don't buy jewelry beeauso it is
chonp, for as a rule very few know
whether an artiole of jewelery is cheap
or dear at the price asked forit, and have
to depend almost entizely upon the
honesty and reputation of the seller.
This being the case, it must be acknow-
ledged that it is not because they know
anything about its value that they buy
jewelory at these discount sales. They
fanoy they aro getting bargains, bul in
nino cases out of ten they are not, and
this they will surely find out in the leag
run. Tho same thing explains why some
retail jewelers profer salling goods by
auction to selling by regular private sale;
they say the latter way is too slow, and
that they can make fully as much if not
more profit on cheap goods by auction.

The fact of the matter is that the
public are easily gulled, bat even this is
no reason why the jewelry trade, which,
beyond all other trades. should be above
evan the breath of suspicion, should de-
mean itself by coming down to the level of
business sherpers. The jewelery business
is peocnlisrly one of confidence, and it
seems o pity that those engaged in it

should of their own accoxd lay themselves
doliborately out to ruinit. They may
not think that theso discount sale hum.
bugs have such an effect, but if they will
only take tho trouble to look below the
surface they will find that what we say is
correct beyond the shadow of a doubt.

Theso disconnt sales may not bo dis-
honest, but .hiey verge so olesoly on it
that mony people not gifted with a supor.
abundance of iutelligence fail to com.
prehend tho difforenco.  Of course they
ought to know better than this as it is
only a sharp business praoctice, and hum.
bug is uow-a-day's considered legitimate
if it be only-successful, but in our cstima.
tion it is a practice that is detrimental to
the best interests of the jowelery trade
and one that should be discouraged by
all jowelers who have the good of the
trade and their own interests. at. heart.
Our ides is that tho only way a safe and
paying business can be builb up is to
make a reputation for honesty and iu-
togrity by selling goods for what they
renlly are and at their true value.

This method may be old-fashioned and
behind the spirit of this fast, wide-awake
age, but it is at least safé as well as
having tho merit of being honest. Any
rystem of discomnt sale hombug and
Fohitankry, hlthough it may flourish for
& season, is sure to come to griefin the
long run, and we would strongly advise
our readers to keop clear of all such and
stick to the ola-fashiored though slower
and more honest system.
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Se&deb Matter.

HONORS TO AN OLD TORONTO MAN.

On the vth of January Massrs. Robbins
& Appleton tendered a dinner to Donald
Maunson, their Australian representative,
at the rooms of the Union League Club.
Sumptuons as were these roowms, the
tables weroe equally ornaniented by
elaborate dishes, composing a& most
tempting menu, to which the assembled
guests did ample justice.

When the work of destruction was
completed, Mr. Appleton, who presided,
arose nud addressed Mr. Manson, speak-
ing eulogistically of the valuable services
rendered fo-the Amarican Watoh Co. by
that gentleman, and holding him np
as an example to all for his devetion
and loyalty to the ¢canse of the Amerioan

watch ind>stry. He proposed the



