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THE CANADA LUMBERMAN.

and South Middlesox. \Wo now obtain verr
little walnut indeod from that part of the
cowntry,

“Lately wo havo beon getting our principal
supplics of walnut from Indiaua. Tho walaut
grown in that Stata iv as good as that grown in
Canwda, but as you go south of Indianatho wal-
nut iy of a lighter shade. The dark waluut
grows bost in a climato - ach asthat of Michigan
or Canada. I don’t suppose the supply in
Indinna is inoxhaustivle, I havebeen told, in
fact, it will not Inat a great many yeam,

“When I camo to Canada first they unsed
walnut for vail fences,  Tho_principal value of
walnut js that it is an excellent wood for furni.
ture, and is handsomo in appusrance. It is
universally admired, has a close grain, i®@not
liable to bo much affectod by changes of tem.
perature, and at the same tite it is not hard to
work. It is o very valuable timber economi.

cally.

I couldn't say exactly what time it would
take for a walnut tree to grow to matanty, fifty
or ixty years at least. I don't know any other
part of Canada where walnut is to be found ex-
cept tho district I hava mentioned. Thero was
a little onco in tho Niagara diatrict, but that
has been cut down,  There is nono at all north
of ue, I don't think any careful oxamination
has over been made of the walhut region to
nscertitin how much of the womd may still be
remaining ; but I am sure thero can onfy be
very littlo left. T have never appointed an
agent for that purpee, Walnut 1s adnntted
freo of duty into Canaca 3 it would be a desire
able thing to replant walnut.  Thero would bo
o great market for it

Black walnut is being used on the manufac
ture of soning machines, organs, and car binld.
ing, av well s fur the purprses already
mentioned.

Tug Brrrerser.—Tho Butternut is mention.
od ax befug used in many cases as a substituto
fur walnut for cabinet work, sinco tho latter has
bocome searce.  Mr. Hay dues not, howover,
utilize it to a largo extent in Ing businese, Ho
xays :—* Besides cherry, butterut s a useful
wwl,  Some call it white walnut.  We do not
get o great deal of butternut, as we cannot use
it much for furniture. It is not a substitute for
the black walnut. Some houskes insido are fitted
up with it” Dutternut is excellent wood for
veneering, and alwo used in finishing the interior
of churches and other public buildings, and in
tho manufacture of cigar boxes.

Tur Hickonrv.—Hickory is in demand from
very early stages of its existence, to the timoe of
nuture growth, Mr, Beadle says, in connection
with this wood :—

‘One of tho greatest pests we have in our
country iy the axe-heho hunter. When a
hickory tree gets to be six inches in diameter ho
will offer tho farmer so much for it that he is
induced to sell it.”

For handles for tools, hickary is in perpetual
request.  Tho spokes and finer parts of carri-
ages, are also ‘nadv of hickory.

Sweastorea—0Of the Sycamore, Messrs. Oliver
& Co, NY

““'This wood is grown entirely in the western
part of the Provinee, and being scarce is in good
demand. Tt is not wuch nsed in Canada, and
what there iv, is principally manufactured into
tobacco bones.  Owing to the high prices to be
pd for it; xoft clm and Lasswood are being
used as sulntitutes ™

Tur Croar, Hemrock, Tasanack.—There
ix & constant demand for these wamls, or ong or
other of them, for rails, posts, railway ties, and
many other purposes.  Hemlock bark is alvo
largely in requost by tauners for tanning hides,

Tho following quantities of squaro timber is
cxpeeted to bo transported over tho Toronto,
Grey and Bruco Railway this scason i~

Cook Bros ...
Turton Hros.
McArthur Rros.
Matt & Bradlcy.
J fatthaer. ..., .
J NSUnsoti. e, .

... 100,000 "
L e $50000 .
Leesens 40,000 b

cese. 30,000 "

..... seesennsees 540,000 cubic foct.

HAGYARD'S PZCTORAL Batsax {s composed of the
most hiealing balsans and gums.  Tho balsamns, which
onter {nto ite comnposition, wore used by tho natives
when Ameticaas first discovered, and aro combined
with other vegetable tonics, 90 blended together, that
{t i3 a specific for all affections of the throat and
lungs  ‘Thoumands of bottles are usad annually, and is
congidered oncof the standan) prepatations of t'hcd:y.

SPRING PRICES FOR LUMBER,

It i ono of the poculi:r fonturca of this sea-
zon’s businoss that thero has bheon no weakucss
of moment displayedin any of the northwestern
markets,  Gonorally, ny the winter draws to a
closo and tho timo appronches for navigation to
opon, an operator hero and there will begin to
get nervous, and possibly shado his figures
triflo. This sort of thing being contagious, it
spreads mpidly from yand to yard, and from
market to market, until tho wholo lumber-sell-
ing district is filled with dealors who aro more
intent upon making prices that shall bo as low
a8 their neighbor's, or lower, than they are upon
gotting o profit on thelr lumber or oven getting
back tho money invested in it. It ia customary,
in fact, for Jumbermen to have o terrible timo
with prices from about tho frst of April to the
widdle of July, What with the discounts attri.
Lutable to moving yards, the weakening offect
of tho early arrivala from tho manufacturing
points, and the general cowpotition that comnes
with the opening up of butiness, tho spring
months arc usually turned into a_season for cut
prices, which sverybody doplores and helps to
make at tho same time, This rule seems to have
operated without regard to the kind of trade
that the lumber dealers looked forwand to, It
may be remembered that the prospect for busi.
ness A year ago at this time was remarkably
fino ; it may also occur to most of vur readors
that notwithstanding the activity with which
business started up at the opeming, and the ap.
parently bright prospect ahead, the mnddle of
May, andandeed an carlier date, found pnces
in a sad condition of demoralization.  They will
probably Lo able, witheut much effort, to recall
two further fucts: fint, that the dechne
prices was followed very quickly by a marked
decrease in the volume of trade, acd secondly,
that the business continued to averago Jess than
in tho previons year until, some time in July,
prices were agan advanced and thar former
firmness re-established,  Last year, in this
respect, was snnply a copy of tho year before,
that of the last previons one, and so on for a
half dozen or more, before which time, we be-
liove, the custom of breaking up the spring
trado and taking all tho profit out of it by an
indefensible cutting of the current yprices, was
not su generally recognized as to becomo bind-
ing upon the trade.

Tho question that arises just now is whether
the trade proposes this spring to follow the
groove cut for it in tho days whon business was
poor and depression and financial disaster the
rule, or is to mark out for itsclf a new road and
travel steadfastly in it through this trying sea-
son. That there i3 some disposition on the part
of the present holders of lumpber to take the
Iatter course, tho Lumberman feels justitied in
assuring ity readen, the conclusion being sup.
ported both by the statements made by a num.
ber of Chicago dealers—who are generally in
tho foremost rank when any cutting is going on
—and by tho similar statements that reach it
through tho wmedium of correspondence from
lumbermen in all parts of the Northwest, In
one of the trade meetings in this city not very
long ago, ute large dealer, who i3 known to be
pretty well supplied with stock, declared his
disbelief in tho theory that prices must fall in
tho spring, and his views were generally approv-
ol Ly those present; while from competing
pointe wo have only to refer to the correspond:
ence that appears in tho colwnns of this paper
from week to week—ovidence that is abundantly
supported by private advices from tho operators
themselves—to show that the general fecling
outsido is favorable to a continuation of the
present firmness and the present remuncrative
prices.

As an abstract proposition, it would handly
soemn that thero could be two opinions about
this matter. Tho lumber that is now offering,
aud that which will be sold during the next
threo months, was mostly bought in the latter
part of last soason, at a time when it was pretty
nearly at the top of the miarket, Thero has
been added to this prico the cost of piling, in-
surance, interest, and the regular proportion
per thousand feet that w1l hunber must bear of
the current expenses of the yard, such as rent,
labor in handling and aclling, otc., theso items

in tho aggregato probably bringing the net cost

of tho lumber, as it now stands in pile, up to a
point that is only enough below the quoted
prices to admit of a fair profit on thoe tuvoet
mont and risk. This lumber, costing within a
small awin of what it brings, is wantod, as near
as can bo fouud out, by consumer. Retail
dealors aro alroady buying froely, and thero is
overy indication that there will be an ample de-
mand for overy foot of stuff that is now drying,
probably befure it can ho as thoroughly season-
od as it ought to be forshipping. Can any ono,
as o mattor of fact, sco in such circumstances ns
theso any reason for suffering prices to decline
a8 thuy did last spring, and as they have done
sp.ang aftor apring herctoforo?  If therv is any
such rcason, it must lurk iu a very obscuro
corner, for tho ZLumberman, though it has
rearched dilligently, has failed to find it.  To a
disintercsted person it scems liko a porfoctly
plain matter, about which nrgument is tho most
unnoccssary thing imaginable, and any other
conclusion than that no real occasion oxists for
cutting prices this spring seeins unwarranted
and altogother unreasonablo,

Thero are twenty reasons why prices should
bo held up, to every one that may be brought
forwara to Lear out the notion that they should
go down, One of thesoreasons is a particularly
strong one, and ono that should have great
weight with all members of the trade.  If thero
are any dealers who may bo tempted to shade a
little hero and there in getting out a now list,
the Lumberman would ask them to pause a
moment and consider what will be the effect of
such action, Will it be apt to bring to their
yard more orders, and will they realize from it
the nmublo sixpence that 13 sad to be bettor
than the slower shalling ?  Theo facts will hardly
boar vut any such theory. If anybody thinks
that the true way to stir up trade is tomsxen
cut 1n prices, ho should study the history o. his
Lsiness a hittle. In Apnl, 1880, the lunber
dealers n this market mdulged in the costly
luxury of cut lsts, and what was the resul>?
Sunply that tho shiymnents from this marker
for the first half of the year showed a falling off
of something hko five per cent., and this, when
at tho beginning of April they exhibited a gain
of an oqual percentage, thus proving that the
cut in prices, which was made for the purposs
of improving the business in point of volume,
actually reduced tho amount of it to such a
degreo that it did not oven keop up to that of
the previous year, which, as evorybody kunows,
was not thought to be a very active scason.

I¢ this is not satisfying proof, the propesition
may be reasoned out, and the samo conclusion
arrived at.  Let us inquire for a moment how a
cut in prices acts upon a huyer. Doos it have
the effect to muke him anxious to get hold of all
the lumber ho can, and induce him to send to
market large orders by the carlicst mail?
Generally speaking, no.  When ho gets nows of
acutin prices, ho quictly curls himself up in
his chair and soliloquizes something after this
faghion : “That's just about what I expectod.
All this talk that the dnunmers have been get.
ting off about prices being firn and likely to go
up, and about there only being logs cnough to
supply thodemand, is all taffy ; there's going to
bo lots of lumber, and lumber is going down
still more. Now, wouldn’t T bea fool to buy
any luinber now, when T am ahmost sure to get

it from 50 cents to &2 less two or three weeke | 4

honce? No, thank you; Tl wait a bit,”
Whereupon ho returns meditatively to his pri.
vato office, aud carcfully depositing tho frag.
ments of a-partly written onder for lumber in
the wasto basket, turns with a bland smilo to a
custotier who hias just come in, with tho re
mark: *“It is impossible for mo to fill your
bill, Mr. Smith, for two or three weeks, I think
you better put off bLuilding until aftor you get
through planting. I may bo ableto shado the
price a triflo then.”  This sort of thing amnong
tho retailers of course tends to make the cutter
of prico lists and the advocate of low prices
happy, becauso it brings him such an cnormous
trade and such marvelous profits !

Wo mnight multiply argumnenta indefinitely,
and adduco facts withoot number, to show the
fallacy of tho reazoning employed to prove that
pricos should be retuced at this xcason of the
year ; but we shall not do it, becauso it appoars
unnecessary. The present tendency at the chief

distributing points is not in the direction of a
decline, and we think there is warrant for the
boliof that it will ot take that direction. The
spring will probably bo a peculiar ono, and its
poculiarities will bo of a kind that tend to
atrengthen the market. For one thing, the
opening will be Iate, which will put off much
longer than usual tho arrival of frosh stock.
Assortinents, too, must continue to be very
much broken, and the difficukty in filling orders
consoquent upon this circumstance will mako
tho lumbermen moro anxious to got full value
for what thoy do fill, aud give themr less time to
worry over the possible chunce that tho yard on
tho opposite side of the way may have roceived
ono or two more orders than thoy did in the last
mail. Tho trade that will undoubtedly set in,
if it is not disturbed, as soon as good weather
gots the upper hand ngain, will also stimulate
prices to some extent, and, whon it gets fairly
started, help to make them firmer by showing
tho dealors that tho business is really thero and
coming to the front just as fast as it can, That
the.business ig thero, and that the dealers will
got it, if thoy are sensiblo enongh not to frighten
it away with low prices, the Zumberman has
not a doubt, and consequently it is equally cor-
tain that the price list will neod no further
rovision in tho direction of lower figures thns
spring.

If tho indications by which lumbermen fudse
of tho future are worth anything, thoy pomnt

very plainly to the fact that thero will bo a de-
mand heavy enough this spring to use up about
ail the dry lumber tho dealers can get ther
hands on, and to sell this stock they have carried
all winter, and that they paid a high prico for
when thuy Lought it, for less than it is worth,
would seem to any ordinary constituted intellect
an act of supreme folly. The Lumberman can-
not beliove tho ropresentatives of the trade,
who havo this matter under their contro), can
bo guilty of such a piece of fuolishness, and 1t
has thereforo high hopes of recording, as the
present year goes by, a business in Jumber that
will make the biggest booms of other years scem
small by comparison,—Northwestern Lumb:or-
man.

LAKE INSURANCE.

The Buffalo Courier says:—Tho insurance
companies cngaged in marine underwriting on
the lakes have finally como to an  -reement ss
to a schodule of ©.tes for hull risks ‘or the ensu-
ing season. The rates published have vocn for.
mally adopted by all of theso companies, with-
out reser-ation,  Un an averago they are about
one and a half cents higher than thosoe of Iast
year, which, aa is well known, was exceedingly
disastrous to lake underwriters. At present
there seems to bo a strong unanimity of fecling
among the ropresentatives of the companies in.
terestod in this important subject, and experi-
cnce has shown that it is for the interest of them
all to work tagether throughout the scason on a
mutual basig :—

ON STRAM AND SAIL VESSRLS,
Sf"a:on. };car. Ax‘egage.

5
[ 1]
[ 7
8 8
Scason ends November 30,
ON TUGH,
Lake Peivilege. Wreckang Peitlege.
Claxs Season, Year,  Season. ‘g'mr. fv‘
. 4i 5 3 [
5 4 § 5
b & 5 (4
6% ¢ ¢ T
6} 7 7 ]

Season ends December 10.
Risks attaching on or after May 1st subject
to a deduction of ten per cont. from the above

rates,
LIMITS OF INSURANCK.

No valuation to bo less thun cighty per cent.
of tho value expressed in the Register.
On vessels valued in policy at—

$10,000 or loss. . ,..... cveeveeans secrercenasees s Hth

220,000 or less....... &5&!\:
£30,000 or loss «.5-Gths
£40,000 or lcss. .G-7ths
250,000 or less «o7-Sthy
Over 85,000..... 9-10ths

1881 to bo the basis as to class and valuation.

CowaL.—Thomas C."I.i{u_«.:)":;f.Cowd, Dun-
wich, Elgin Co., will cut at his mill this scason
over 600,000 feet of hardwood.
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