
tbai optical fibre delivers broadband services and can ilso be used <o carrytelevision signais. There is therefore no0 case for auribu(ing ait the investment
costs Io pay tv and then drawing conclusions from it. tIn any event, whereinvestrnents have a long gestation period it is just not possible to expect anythingmore <han negative returns in the early years and ii does not make sense coabandon investment for this reason alone.

4.44 Some months after receipt of the Touche Ross submuission Telecom, at therequest of thie Committee, provicled sonie detailed information on costs. Theorganisation said if pay (v was to, bc introduced from Septemnber 1990 (thie earliestit can be introduced in terms of thie moratorium) thie cable techniology of optîcalfibre/coaxial would be the only one feasible. The cost (piîllar to house) would beabout $50,000 per 100 homes passed in merropolitan areas. Telecom provided amore cletailed costing for optical fibre based on cost trends saying tbat thie costper customer would be S900 ini 1994, falling to $500 ini the year 2000?

4.45 lnterestingly, wlien onie introduces channel capacity into the calculations.either for cost per subscriber or total systemr costs, icable, with a minimum 40channel capacity, has an enorinous comparative advantage as cati be seen [rom
the next table:

DELIVERY SYSTEMIS: COSTS PER CHANNEL'

UHF DBS CABLE

roa Syse Costs perChannel (Sm) 260 315 142.5
ýosts per Subscriber per Channel (S) 250 8,3.3 6.3

, 6DBS) and1 40(Cable)


