
4 THE DRY GOODS REVIEW.

THE PATRONS OF INDUSTRY.

one ni the miost agreeable experences in a man's lite is when
another man slaps him on the back ant tells him that be is the Lest
fellow in the worid, the more so wlen lie ought ta know and
does know very well that he is not une whit better than his neigh-
bors but perhaps a great deal worse. There are some p-ople who
are peculiarly susceptible ta this sort of flattery and if the report of
a rccent meeting ai Richmond Hill, of the York County association
of the Patrons of Industry, is correct, the farmets must take a front
s-uat m0 this r:spec'. A lecturer of the organration addressed them
on that occasion in the most fulsome terms, telling thiem in effect
that they were the sait of the earth, that their employment most re-
sembled the employment of the Divine Being who gave ta the earth
its fertility, etc., etc., and sa well plcased were his audience that
they applauded him vigorously. Not only that but in the opinion
of ihis man with.the-gift.of.the.gab alil atier trades and professions
were conspiring ta crush the farmer under the iron heel of oppres-
sion and rab him of ail his rights and privileges. Of course these
poor, guileless, suffering farmers were not told of the many miser-
able tricks they play upon the country storekeeper or upon the
unsuspecting conson.er. That's not wh.t these lecturers are paid
for; they are paid ta make the farmer swallow the most unmitigat.
ed rot and the stronger the dose the better they seem ta lke it.
They appeal ta the cupidity and well known selfishness of the
fanner and in doing so make use of the grossest exagger..tions
and palpable absurdities. The lecturer we have reference ta, main-
tained that "they (the farmiers) were paying for their mer-
chandise to.day about hall more than they ought ta pay.
Let them analyse it. In the first place they had the manufacturer
who in the majority of cases had ta deal with two wholesale men.
When he sold ta the first he had certamsîly ta put on a tariff ta pro.
tect himselffroim loss. The first man in seiling ta the second had
ta put on a tariff for a sin'ilar reason. The second man had ta be
recouped for loss in dealing with the retailer, who in turn did the
sane ta the consumer. But this was not ail. There was the com-
inercial traveler. Under the old credit system oto-day, therefore,
they were paying for at least four lasses. 0f the commercial traveler
it might be said that perhaps he was a necessar y evil. They found
that these men were costing them rain 8 to i5 per cent more for
their merchandise Besides their salaries, ranging fram $Soo ta
St,5o0 per annum,there was iheir expenses and whiskey bill-no un.
importantitem. (Laughter.) And these travelers alwaysstoppedatthe
best hotel and got the best in the land. Could the farmer do that? No."
Does Ihis not demonstrate that this man it either grossly ignorant
of ordinary business methods or that he wilfully makes use of mis-
leading statements ta inflame the minds of his hearers and rouse
within them the demorn of distrust and suspicion. It is not neces-
sary ta discuss his so-called tariff statements as every business man
can sec their absurdity, but we must protest most vigorously aganst
his contemptible and slanderous charge against commercial travel-
ers. In the face of temptations ta which no other class of the coin-
munityare subjected, wesay unhesitatingly froni personal knowledge,
that as a body they are as temperate in their habits, if not more
so, than any other class and we venture the opinion that there are
numerically more strictly temperance men in their ranks than
among the farming coimunity. When such men as ibis lecturer
finds it necessary, in order ta bolster up his position, to cast asper-
sions upon a body of men, who have not the opportunity of defend-
ing themselvcs, it can only be characterized as an unmanly act and
one shewing the weakness of the cause he represents. The Patrons
of Industry may ilourish for a brief period, but comnion sense will
ultimately assert itself and the farmers will be forced to the belhef
that they are no better than other citizens of the State and must con-

duct their business on business principles. Their position is utterly
untenable. Instead of being ground under the iron heel ai oppression
tlhey are doing their level best ta oppress and ruin tradesien who
will not enter into their unrighteous agreement. We know of store.
keepers who have been glad te cancel their agreement with the
patrons as they found they were losing the whole of their other cus.
tomers . We have no desire ta enter the prophetic Ine, but we are
prepared ta go %n far as to prophesy that the organization of the
patrons of Industry will be short-lived and that those storekeepers,
who are now reaping a temporary advantage (rom their custom, will
yet have ample cause ta curse the day on which they signed away
their right ta control iheir own business.

A TH-IRIVING INDUSTRY.

Three years ago Messrs. Newlands & Co., of Galt, Ont., started
a new ndustry in the manufacture of imitation Buffalo robes. This
was rendered necessary by the almost total extinction of the shaggy
monarch of :he prairie. While in Galt the other day we visited the
establishment and were courteously shown through it by Mr. War-
nock. The robes were seen in their varous stages of manufacture,
and no one could be otherwise than thoroughly convirced of their
durability and imperviousness to wind or rain, so desirable in our
North-West. One striking point in their favor is that the more they
are exposed ta storms the more they resemble the fur of the natural
animal. This vas borne out by one shewn ta us which had been
in constant use by a medical man for two seasons. Owing ta the
mild weather of the past two winters there has not be.en the demana
for the robes which colder weather would have stirred up, but the
manufacturers say they have no reason to complain and that they
have every fa-th in the pronounced success of their industry. Since
starting, the firm have branched into other lines and are now manu-
facturing wolf-grey imitation robes, which they claim are more
pliable than the real article, and imitation ButTalo and dogskin coats
which are first class goods and should become verv popular wher-
ever warmth and comfort are desired. They have made a great suc-
cess in their Jersey cloths for children's wraps, etc., ana in their
glove linings. Their latest venture is the manufacture of imitation
lambskin and they have already brought it ta such perfection that
glove men saythe problem, which has so long bothered them, bas at
last been solved.

THE KNIT GOODS TRADE.

Manufacturers of knit goods report that the volume of business
this year bas been on the whole very good, out that prices have been
cut ta a very fine point. The profit ta the manufacturer bas there-
fore not been nearly what was anticipated. Although the demand
for domestic goods keeps steadily increasing there is still great
scope for improvement in this respect. Certain manufacturers turn
out certain bnes which they can place ta advantage, but that of it-
self is not sufficient ta keep them busy throughout the year, conse-
quently many milir are fnrced ta lie idle for same months of the
year a: considerable loss, which makes a heavy inroad upon the
legitimate profits. There is a point that we think deserves serious
consideratiou by the manufacturers, and that is some distinctive
trade mark whereby their goods would be known not only by the
trade but by the consumer. One manufacturer may turnout a much
superior article than his neighbor, but he denves no practical advan-
tage therefrom owing ta the fact that it is sold across the counter
without the consumers being mn a position ta ask again for the same
make if it pleases them. A distinctive trade mark would obviate
this, and we know from enquiries and personail observation that it
would pay some manufacturers well ta introduce it.

CORRESPONDENCE.
Wo solioit letters from our roadors on businosa topie. A practical mer.

chanvi views are always ai great valuo ta others in the samo business, and
we should be pleased to have Our paper made the modilm of exchanging
such opinions and expericeis.


