
Cooperation in Packing and Selling Fruit

C OPERAT-*0N on the part oigrowvers .i the packing and sale of
apples, or other fruit, lias met with

uinqualifled success in cvery case where
riny society or organization has been
conduicted.on a propcr business footing.
Contrarlivise, every case ai failure in
roferation can bie traccd to ineffichi*nt
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is given ta selling fruit. No graover who
looks aiter his orcliards has time to
study markets. A salesrnan, on the other
hand, lias Ittle else to do.

Practically speaking, therefore, the
success or failure af a cooperative or-
ganization is narrowed daiva to thxe ques-
tion af obtining a good salesman and an
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management. Yct thé fact reniains that
therc -ire still rnany fruit growers very
half-icaried, if not actually hostile, in
their attitude tawards cooperation. It
will bc found tlîat growers of tlîis class
ire cither unaware of the benefits to bc
dcrivcd from cooperation on a business
basis, or eIse thant they have been disap-
pointed ini the results achieved bý,
enzilétcn .f xthih the.. lia'%c i..? mti
ýjrt, and which lia-, flot h idI the àd%.iet-

olze-) .. p;ble management.
The trend of ail modvrni hu,ne.%s ir

industrial uprratxons is the %ub-di,.is,,)n

'4tc! a4s àub-diision is carrkj7d, the
~Chaper svill prove the production or cils-
Itbution of the goods, wvhtever tlîe%
lmay bc, and the higher the ratio ai
irolt. lience, on merely the oretical)
nunds, coaperation in parking and sedi-

ng fruit is a great step in aidvan ire, be-
usez it creates a suli-division in thec
bar of the fruit growver, whose time
~ould be given cntirely ta raising pro-
ute and not ta scliing it. A fruit
,*Owcr may bc, but as a rule is in 't, ~

msnssran. In cither case lie is n îak-

n fruit, bccause il mi,.. be taken as
-ifle flu nnn thrit bettcr priccs could a'le
*red 1w a salesnîan eiose sole tin>'!

ellicicut mianager ta loo, iter the con-
concera. These two qualities may bie
unitcd in anc mani, and in smiall socle-
ties mioney could bie saved by combinixîg
the two functions. But in a large can-
cern, which handies a big amaunt of

fruit, it is better ta keep the manage-
ment and sales deparmcnnts separate,
and havc ecd under the charge oi a
suitable man.

That cooperation lias benefitted the
grower in many sections is evidcnccd by
the pricez; now obtained for the produce
raised. In the case of apples a price fre-
quently offèred by the buyer, andi judg-
cd by the farmer ta be a gaad ane, %vas
one dollar a barrel an the tree. Main'
sales, as a m-atter of fart, took place at
lower figures, and sorte wvere effected at
not more than fiftv cents. In sales of
this kind the buyers put up the pack
while the grower usually supplied labor
for picking.

In Norfolk rounty, Ontario, under co-
operation the price ta the growver for
the years 1909 anid 1910 rose ta two
dollars a barre! on the tree. The avcr-
aige f.o.b. price under the Norfolk as-
sociation was three dollars a barrel,
which is really equivalent ta two dollars
on the tree, expenses being counted as
folloiv: C'ast ni qelling, twenty cents;
picking. fifteen cents; parking, fifteen
rents. barrel, farty cents;, hauling and
loading. ten cents; total, anc dollar.

Aroticl Oqhawi the net return a-lso
nnw averrnZes two dollars a barrcl on the
trec. Tin the Burlington district, whkch
lias worked up an export trade ta Eng-
land, the price ta the grower averages
not less than two dollars ten cents on
the tree.

The caqe ni the Hood River (Oregon)
arganization, however, supplies the best
argument in favor of cooperation. B3e-
fore the Hood River Apple Growers'
Union was formed the average price
realized by growers %vas ane dollar
twventy-five cents a bushel bon\. Sinre
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