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lers, ply his arts on these raw recruits, and
nme out of ten will Wy 101 ds than
tHey ever contémplated doin On a little

reflection, when it is tap late, they discover
themselves neck-and ears deep in dry goods
bought on credit. Then the struggle com-
mences, with varying mesults, till the inevi-
table end is reached.

At the expiration of a year or two, the

new-fledged trader finds himselfl in the mid

» -,
of a heap of dunining létters, rencwal notes,
accounts current, drafts, bills, and ! stamps
as to the original assels, their whetreabout

had long since become amystery. On exami-
nation it is most probably found that what-
ever capital or agcumulafed profits are in the
concern are swallowed mp in old stock, which
cannot be realized upon. Hid s sight!
The original capital, and the result of two
years’ energy and struggles, represented by
dusty, old-fashioned hats, coats, and pants ;
('4’\“('"(‘! .'lll(l 'lr(‘-ﬁ i_"ltu"(! onut of s?‘w } : g'l-.']n
that “ won't take;”

ribbous which the ladies turn from with dis-

bonnets, shawls, and

gust ; and otherwise a general collection that
might interest an anfiquary, but could not
gratify the taste of customers in scarch of the
““ very latest.” Thesagoods have been taken
down and put up again so-often, with the

only result of making the customer think |

that the stock is seedy and out of date, that
the clerks show them no more. They are
assigned the highest shelves, as if in mockery
of their ‘‘departed greatness,” and there
they remain, dust-covered and an eye-sore,
till they are salemnly onveyed to the garret,

and buried there, oricleared out under the

auctioneer’s hammer for what they are worth |

—npext to nothing.

Obviously the lesson of all this is just what
the suggestions of common sense would be,
isilted in the

case—*‘‘ Look before you leap ;” buy spar-

if so wise a monitor were co:
ingly ; feel your way; get your education
by degrees, and as cheaply as possible. Buy
only§a smali stock at once ; then if p mistake
is made, the loss is only small, and .','».uf.: vble
lesson“is learned at a moderate cost. Yon
will learn from experience to avoid that par-
ticular trap next tiwe.  Visit the iwholesale
houses often, very eiten. Sce what new

styles and classes of goods are being manu-

factured or imported. If you are close to a

market, these visits should be every few
days during the active season ; if more dis-
tant, once a week, dnce a fortnight, or once
a wmonth, according to circumstances. Bring
the proceeds of yourgales in your pocket, and

pay them over, instead of paying interest on

a note, or giving credit prices for your good
This may bethe slower, but it js the surer way
tosuccess; and if success is the anmw, how much

better to seek it through sonie years of un-
wearied application, than to create a fictitious

| and spgedy travelling there is every induce-

- - —
-

prosperity on the basis of a large store and

long terfus of credit, which will only add to

the disgrace of failure, if it does happen.
Whatever you pay for as yeu go is your own,
and voq know it. There are no contingen-
cies as p whether certain book debts can be
realized] or whether sundry bills receivable
will be met at maturity. |

We ‘will cite an illustration. Two firms

started business in a western city; the one
went tola wholesale house and told _his ¢ir-
cumstayjces frankly. He had next to neo
capital § barely enough to pay mostly for a
small pare f good Of these he made a
1 t ingenious splay and advertise

freely. Every morning the proceeds of

]
the prefyious day’s sales were taken to the

1wlesaje house and paid in ;' new and care-
ful sele JuLitdl3 were again made. Une ellect
of this practice was that the goods shown
were always fresh and attractive. The final
result was that from this small beginning our
trader No. 1 is now considerable property
holder, jand-money lender. The other firm
went t§ an eastern city, obtained credit, |
bought h full stock, and within twelve months |
left for the United States, leaving the credit- |
ors an almost worthless stock, by way uf1
consolagion.

Withlall the modern facilities for cheap
I

ment tg adopt this change of system. A small
sum fod travelling expenses is often money
vell invested. Let our retail ﬁlur‘vkl't']u‘m

adopt this as a motto ; Buy cheaply as pos- |

sible, byy very sparingly, bay often and shun |
credit gs your deadly enemy. ‘
THE CRISPIN SOCIETY TROUBLES.

This!| belligerent organization has been

tlv

prominer before the public for a week

past g connection with a dastardly attack

on thgq establishment of a firm which had
fallen nnder the ban of the S"l‘;k‘_\'. The
particifiars of the case have been published
in the flaily papers.

Eveg since this unreasoning combination |
was set on foot in Toronto, it has been a
fruitful source of bickering and- disagree-
ment between masters and men in the shoe
trade. Some months ago one firm boldly

resolvéd to ket the management of their

business back into their own hands at

result was a “* strike

whatever cost. Th
the Cnspin's were the|

This strike was not

$ | ¢
A SUCCess. About ten days ago another firm |
which « i I t tyranny f
Knights” no | r, bromght some boys
n 4 ¥ |
L

t the prospect of a ¢ inpromise

ority of these wen left for the

a— ——

United States, being escorted to the railway
station by a band of music, paid for out of
the excheqiier of the “K. O. 8. C.” I
the remainder should follow they could be
spared without loss to the community, unless
they cut loose from the Society.

It is reslly difficult to see why the manu-

| facturers should have subunitted to such dje-

tation for so long a time ; they must have
forseen that the evil would eventually work

its own cure. - According to the assumptions

{of the Society the employer 1'ru\'id\'l the

premises, tools, machinery, stock and every-
thing necessary, and then they say * We
will do your work on certain conditions, and
if these do not suit you we will not enter
your shop, nor will we permit others to do so
if we can possibly prevent it!”  While the
rights of labor onght to be and must be re-
spected, thisfkind of dictation is wholly un-
justifiable on any principle, and should not
be tolerated. We fail to see any  good
reason why the art of shoe-making should be
subjected to the rules of hereditary descent

why the wax and the awl may not be plied
by others than the sons of those who have
chogen to select this particular occupation as
a means of livelihood. The employers have
acted wisely in declaring war against such
brazen and basel¢ss pretensions, and in em-
ploying those ouly whe ave willing that their
wages shall be such as masters and mén can

| mutually agree upon.

———

NORTH GREY RAILWAY.

It will be seen by the report of the first
meeting of this Company, that everything
is in readiness for pushing forward the con-
struction of this important branch of the
Northern Railway. The bonuses of §120,-
000 in all, have been secured, the capital
stock subscribed, and all necessary legal
power obtained for the immediate construe-
tion and for the working of the line by the
Northern Railway ; and the pleasing aa-
nouncement was made that the road would
be compieted before the close of the present
gseason of navigation. The distance from
Collingwood $o Meaford, the termini, is.about
22 miles. There are no very heavy cuttings
and nothing whatever to delay construction,
beyond the very mode-

rate figure at wlich it 18 estimated.

or to increase its cost

We learn that the Post Office department has
pleted the purchase of the buildings of the

Bangue du Peuple for a new Post Office in Mon-
The price was §150,000, The price |ui-l

tw vears ago, was $44,000

- y t _ ' ". ‘( tl["

utreal B w obd Post Oflice has, we
learn, been purchased by Mr, "Maurice Cuvillier
8100, 0

for ¥1




