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Doliteal any General Wiscellany,

THE MILL PRIVILEGE ¢

OR, TOW MR. T. OVER-REACIHED NIMSELY.

At i i asa e sa e e aan

Tn oue of the new towns of Maine some thirty years
azo, lived & man named John Tatnall.  fle was o
close-fisted, digging man, and never scrupled to make
the best end of' a bargain at all points within the
limits of written Low.  He never hesitated to make
capizal of other people’s necessities, and any event
lt,l'm: could put & dollar into bis till was all right to

im,

Onee a neighbor lost a fine ox just at the time when
he was fullilling 4 contract for cutting down and
hauling oattimber,  The contract was worth a thon-
saad dollurs, and he was to forfeit one half of it if
tie did not have all the logs in the river before the
snow melted in the spring.  The loss of his best ox
would ruin him f he could not make his place good.
Tle knew that I'wnall had pleaty of oxen, and he
went to him and stated bis case.  Now John Tatnall
had a number of oxen which he had bought to place
in a drove which he meant to drive to market ; so he
could have sold one just as well as not. But he saw
his neighbor's necessity. aud he ncant to profit by it.
He woutd not sell unless he could sell a pair, and not
then without an enyrmous price.  The poor lumber-
man begaed and entrexated, bnt it was of no avail.
There was not another ox for miles and miles about,
for Mr. Tatnall had hougbt them all up.  The neigh-
bog' could not allow his work to stand still, so he
paid Tutnall full double what they were worth, and
took them away.

Tnen it was he happened to think of his odd ox.
He knew it was hetter, Uy far, than either of those he
had bouzlit of Tatnall, and he drove it over to the
catte dealer’s to sell it, as he had no use for it
'1‘:'1m:=.ll offered him tweaty dollars for it—just one-
fifth of what he had obtained for the yoke he had
z}old! We will not tell the conversation and bauter-
ing that followed.  Suflice it 1o say that Tatnall got
the oy, and that in the end be made o profit of just
seveniy-five dollars off his poor and hard-working
neighbor.

That was the character of the man, and all the
neighbors knew it. Yet he was respected: for he had
money, and many .perhaps depended on him for
work, though their pittance for such work was beg-
garly inthe extreme.  Mr. Tatuall's farm was situated
upon a larze river, and he owned to a great extent
on hoth sidus of it. When he bought there he had
gome faint idea that at some time there would be a
mill put up there, and thus greatly enhance the value
of his lot, for there was quite a tallin theriver where
he owned, and a wmost excellent mill privilege was
thus afforded. But he never could build the mill,
for he had not the money to spare, nor had he the
energy.  About two vears previous to the opening of
our story, some men had come to examine the river,
and they tulked some of buying und building exten-
sive mill works. ‘Tatnall knew that if such were
done, the value of the good land about him would
beadvanced. and he bouzht up all he could, so at
the present time he owned not Iess than & thousand
acres.

One day, in early spring, just astheice had broken.Pay-
up, & man called on Tutnaul, and wished to examine; dred dollars, y

the mill privilere. His name was Lemuel Faras-

examining the premises, the latter expressed himself
much pleased with them.

«Qh,” exclaimed Tatnall, ¢ this is nbout the finest
privilege in the State. The water power cannot fail,
and you see there would be power enough to drive a
dozen mills.” :

«[ see,” returned Farnsworth, but he did not ex-
prese all he thought. 1le merely acknowledged that
the privilege was good. “If I buy here,” he con~
tinued, “1 should want some forty or Gty acres of
land to go with the water-lot, for [ should want lum-
ber enough to put up all my buildings, nnd some be-
sides, of my own, to commenco swork on.”

% You can have all you want,” was Tatnall’s reply,
and shortly afteewards they returned to the house.

# Now what is your priee?” asked Farnsworth,after
he bad declined to take a glass of rum which had
been poured out for him.

 Well," returned Tatnall, thoughtfully, © T haven't
thought much of selling, for I have had sonie idea of
getting up o mill there myself.”

This was a falsehpod ; but then Tatnail said such
things as naturally as a child lasughs when it is
pleased.

“Bat you wilt sell, I suppose?”

«Qh, yes.”

“Then what would be youf price?”

“ You wean for the mill privilege and fifty acres of
woodland ?”

“Yea® .

14 Well, the water lot is valuable, and we all know
that the land is excellent, and then the Inmber on it
is of the first quality.”

“1 have seen all that, sir.  Now for your price.”

“Well, T have thought that if some one would put
up a mill there, I would sell the privilege, with land
enongh for a garden and necessary buildings—say
about six acres—for & thousand dollars. Aud then
if you wanted the fifty acres, I should say about seven
hundred dollars more.”

% Bat, my dear sir,” uttered Farnsworth, in sur-
prise, “do you consider how this mill will enhnnes
the vaine of your other property? We mean to put
up not only a saw-mill, but also a good grist-mill, and
a carding and clothing mill, so that we can saw the
lumber, grind the grain, card the wool, and dress tio
cloth for people who come to settle here.” *

“Then you meaan to do it all?” said Tatnal!, really
surprised, but without showing it.

“Yes sir”

Now Tatnall knew this would be avact banefit to
him. The nearest mill was now six mites off. and
even that a poor flimsy concern, put np on a smull
brook that was dry nearly half the year. TFrom this
circumstance people had not settled down upon the
rich lands by the river ; and the huge trees yet stood
upon the finest alluvial soil in that sestion of tho
country.  Such an establishmert, Mr. Tatnall at
ouce saw, would draw quite a village together in a
few years, and then his fand wonlil make him inde-
pendently wealthy. But he believed he had the
power all in his own hands, and he meant to use it

« [ cannot take a cent less,” he suid, after o mo-
ment’s thought. “To be sure, the establishment
you speak of wiil be o benefit to me, but that i3 no
reason why I should sacrifice now. It will also be
a benefit to you, for which you cau well afford to
1f you will take the whole for seventecu hun-
rou can bave it.”

«Well,” said Mr. Faragsworth, I havo a partner

worth, and he was & man not more than thirty years!engaged with me in this business, and I mpst ses

of axe, full of enterprise and integrity.  Mr. Tatonall

Bim first. 1 will explain the case to him, and next

accompanicd his visitor out to the river, and after;day after to-morrow I will see you again



