Table of Contents

PAGE
INErOAUCTION .ccicirerirercosersisessnessssessscsssansssnessnsssnasssnesssnassssessasasessesonas 3
Exporting — good for business; Exporters — large, medium, small;
Making the decision; How to begin; Importing goods into Canada
Mousetraps and Markets 5
Something to sell; Somewhere to sell it
The Market Profile. 7
General background; Market accessibility; Sales potential;
Regulations; Terms of payment and currencies; Distribution
Prospecting for Markets 9
Trade fairs; A foreign visit
Export Experts........ 10
Your export team — InfoEx; International Trade Centres
Canadian Trade Commissioners .. 13
Pointers 15
Communicating overseas; Telex, cable, facsimile;
Overseas telephone; Advertising and promotional material;
Scheduling your time
Appendix A - An Export Pricing Sheet 18
Appendix B - A Checklist for an Overseas Sales Visit .“ . 19
Appendix C - A Checklist for Exhibiting Overseas 21
Appendix D - Export Jargon . ceescens 24
Appendix E - Other Helpful Publications eesessssscssrntassssnsessssennsase 26
Appendix F - Reader Response Card 27
Appendix G - Certificate of Origin 28




