
T1Hn NtNEAR MEs

ran selI a customer what hie doesn't
want. Now, that looks all right ini
thcory. and a good many business men
stili hold that it is souiîd, and instruct
thicir clerks to follow it. But I do not,
nior do 1 think it is good business. 0f
course, if a clerk can sell a etistorner

something for tw~o dollars, say, Mien the
customner wanted something in the samne

THEf OESK OF THEf ASE. line fur a dollar and a bhl, that shows
Evory Device the clerk to hatve the prpr Vlfica

necesba te, make a desk re-~poe uiC
hîable, lanoLr saving, ecconmal, tions, providcd icu custonier finds the
j, found in those we manufacture
in ,aterWa and construction, in two-dollar grade so, muih better than the

finish and tiîhty, in durability chae ktlei oeta aifea
and design they Icad ait other c~ae hi ei oeta aifea
maires. They matin an office a hie will bc in the înajority of instances.
better office. 49I1Our Catalogue

oe u 'o dttaîl. But take it tlie other way. A customter
caudI~ ffce & scheol want-, a hat or a piece of goods or a cer-

purniture Co., Limite&,
PiF.rrSoN,. Ontarjo, Canada. tain kind of shoes, or somnetlung cisc in

PUfc i tshoL urrhau Ld whîch his personal faste and feeling arc

paramount. The clerk can't show just
xshat is wanted, tboughi lie rnay know
that àt can be had soinewhere, and bie

~ ~ II~~. Iproceed(s to prove to the customer that
:the goods the clerk ranl show are the

Illustated :latest in style, and arc popular anîd al
Ad erlsng*that. and finally persuades the utne

to huy what hie didîî't want. He bas
yields higgest returtis, . ma,- bis, sale ail righit, and lias sliotwn
selis goods, impresses- his skîll that far, but what of thc cus-

"Ne devote special at- toeWlin lie gels the article home

tenton to the production tomersi o e<os' lk taî

of this kirid of work. ,more tlîaî lie did sx hen lie liad his iîd

()RIGINAL ART for set on what lie dîd like, and, mxi addition,
advertising i s o il r *lie doesn't lilce tlic clerk mor persuadiîng
specialty. :hum to get soiîthiing lie didn't want,

:and lie doesiî't like flic bouse tlîat cm-
Sploys sticl a clcrk, anîd the result is tlîat

TORONTO ENGRAVING CO., a possiuiy very good anid permnanent euis-
92.9t Bay Street, tomer is lost for the sake of a single sale

Phlone Main289.1. TORONTO of txso or threc or five dollars. I neyer
**.****************** try toîinstruetniay custoiîiers in wbat

lhey want uniless tlîey show plainly that
they do îlot know, or aire su undccided

And Bad Accounts tliat lily kiiowledge is of value to tlîem,
are speclalties wlllî- ami tlîey appreciate the advice 1 may be

our collectng depart. able to give»"-xchange.

______________don't write anytlMg - Pressure is beiiig brotnglt to bear

off until we sie whai upon the Dominion Fisheries Depart-
we cn d wih Il niât o prtec frgs, hic, i isfeared,Pay~a the anen rio wlt it.pl 1 1 t X, 1wilî oo

19. 0. Dus& Co., be exteimiuîated.
a Toronto and Principal Cîie - I is probable Iliat iu the wholesale

ofDoinio bîouses thîe departinents devoted to the
disphay of laces, eînbroideries, ribbons,

ESTABLISHED 1855 anîd aIl sorts of biat anîd drcss trimniiiigs
have reeeived rather more attention
fronti buvers visitimig the foreîgn mnarkets

BURGLA tlîam usual tlis year. The result is that
ri E BURLAFtfor the late winter trade, as well as for1 sprmng, 1903, the average Canadian job-

ber ceau offer to, his custoniers a wider
23 ;à !choice of dcsi;gns and materials, to say

HAVE MPANYEN1ED ýnVEMENTS nothing of prices.
NA m -The principal *feature of Ameni-

NOxrFOUND INHER MAKES cati silk manufacturing during the past
THT IL EL RPAA six months bas been the almost uîîîversal

THATWILLWEL REPYAN dcmand on the part of large retailers

I NVEST IGATION and cutters for a 36-inch width, and ti
SY THOSE WHOIR TO SECURp quite lîkely, the Dry Goods Economist

DESI Rbelmeves, that this change from narrnw

T HE BEST % SAr'«FE to wide silks will result in h lmn

J. & J/ TA YL OR. position finaially to reorganize and
TORON7TO SAFE WQRKS. compete with manufacturers wha are rl

TORON TO. rdcn ielosadohru--
MON TREAL VANCOU VER touigwd om n tiru-o

WINNIPEG VICTORIA date methods.

-Silk miiînfaeturt ns ini I yonIs are fairly
brusy, says an exchange, Biuyers are in

the nmarket atid the volunme of transac-

tions is fair. Notwithstanding this,

mîaiîufactuncrs coiplain tlîat the condi-

lionî of affains is, not as it should be, and

iliere is roorn ion iîiprovemeiît. T[bis is

cspccially the- case iin regard to prices,

wlîîch are not in aIl cases, satmsfactory.

Musîlin continues to be the article which

îs gîvîng uîost life to the demand and

enîpînymen. to tice looms. Taffetas of

aîll kin<ls fluîd a market iii plain gonds,

iii stripes, checks and plaids.

-In a report to the Departmient ts
Trade and Commerce, Mr. J. S. Larkc,
Canadian agent in Sydney, Atîstrahia,

statcs that aIl hope of a lîarvcst suffi-
cient te, supply home consuiiptioll bas
now passcd away, anîd grain and tloun,

nats, corrf and barley will Tuave to be ira-

ported. As to the extent of the shortage,
experts are flot agreed, and it may vary
fromi ioo,ooo tons to twice that quautity.

Mn. Larke discusses the prospect of the

market for Manitoba wbeat and Cana-

dian flour, oats, banley, peas, lîogs, etc.

lHe criticizes Canadian shippens for their

tardiness iu answering cables and the lack

of deflniteness in their replies-a coin-

plaint heard fair too ofteîî. A sarrîplc lot of

frozen poultry came from Vancouver by
the last steamer. It was of excellent

quality, and arrivcd iu fine condition.

Ordens have heen plareul for a quîantity to

arriv, lu Decemhý,r. Sample cases of

apples from British Columbia arnived in

gonid condition. They were 0f good quai-

ity, anti attract< d great attention lu the

frit market, Mr. Larke urges the ship-

ilient nf Nortbwest grain from Vancouver
as tlie o'îly m--ans of snecessfully corn-
nctîng wvith shipments from New York,
and suggests the stationing of an in-
spector at Regina to facilitate this resuit.

-A very uinsatksfactory state of affairs

in the wool Indtistrv was pointed ont at

a meeting of sheep owners in Shrews-

hury, Eng.. a few davs ago. Mr. Man-

selI pointed to the increased use of wool

substitutes as the cause of the decline in

the demand for and price of wool. Toi
the farier the decline is inconiprehen-
sible. in view of the continually increas-

ing population. Foreign supplies do not

accoulnt for it. Mn. Manscîl contcnds

that thse wool market bas been destroyed
to the producer simply by the extent to
which it hýis been superseded in the
manufacture of so-called woolcn goods
by other raw materials of less value. In
the heavy woolen district of Yorkshire
there arc dozens of manufacturers who
never buy a single bale of raw wool, and
yet are knRwn and acknowledged as in-
fluential manufacturers of "wooleti
gond.," In the United States tile situ-
ation is stîll worse. In i900, 74,000,000

pounds of shoddy were used, displaciflg
222,000,000 pounds of wool, or equal to,

72 Pt-r cent. of alI tbe wool in the United
States in tlîat year. The shoddy used in
that year was equal to tbe product of 42,-

990,000 of the 61,41S,000 sheep in the
United States. Besides the old material
used over once or oftener, cotton is
maixed with wool to an increased extent.


