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advetttures He was. _the thu'd\_ 0 of the
. banker at Frankfort ﬂ.} - F%
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nt.merous and often venturesome undertak-
ings. The order-of his day’s work, was
egulated
past seven, he had the néwspapers read to
him in bed; then he dressed himseif,
breakfast, received ‘the Secretaries, discharg-

' ed his business correspondence, then pto-’

ceeded to his- private letter wntmg,aud after
half-past nine received dealers in art and
curiosities; at eleven he went to his office to
prepare his exchange agents; ‘lunched at
one with his sons’; at three took a drive in
his carriage ; and then finished his private
correspondence and sigoed the Business let-
ters of the firm. At five a whist party at
the]ockey Club, always awaited him ; and
at seven he was back again to dtnner In
the evening he generally went to the theatre,
and was seldom in bed before midpight.
Begging letters, which followed wherever he
went, which wornied him not a httle, and
were often piled up in large heaps in His
study, contributed not a little to darken his

otherwise friendly and benevolent counten-’

ance, and he often had to hear how he, the
Croesus, had given like a miser; this annoy-
ed and soured him, and towards both high
and low he was often sarly and rough.
Thus it once happened, that a gentleman
with a high sounding name, was shown into

% his study while he was writing. “Will you be

kibd enough 10 take a chair?” said Roths-
child, without looking up from his writing.
The gentleman felt himself slighted and re-
peated his name. “Well then take two
chairs,” rephed Rothschild, and went on
with his wntmg

In the memoxrs of Sir Thomas Fowell,

Buxton, there is a curious letter to his
daughter, descnbmg hxs meetmg Nathan
Meyer Rothsc‘mld '

“ Devonshxre Street, Feb. 14, 1834.

We yesterday dined at_ Ham House' to
meet the Rothschilds,. and . very amusmg it.
He (Rothschld), told ug his life"and

—‘4 L)

“Tiere was not,” he

from six in the morning to half- :

»thexr feet ;

nt

saxd “room enough for us all in that cxty.
I dealt in Enghsh goods One great trader,
.came thel;e wh:> had the market to hlmseﬁ'

he' was quite ‘the great man, ‘and dld us a
favor if he sold us goods Somehow I
offénded him, and he refused te show, me
pattems I will go to England I sald I
could speak nothmg but Germaii, On
the Thursday I started the nearer I got to

England thé cheaper 1,oods were. As S0OR

as I got to Manchester, I'laid out all my,
money, thmgs were 50 cheap ;. and T made
good profit. I soon found that there were

three proﬁts—-—the raw matenal the dying,”

and the maufactured goods So I got three
profits instead of one, and I could sell
goods chéaper than anybody. Ina short
time I made my twenty thousand pounds
into sixty thousand pounds My success all
turned on one maxim. I said, I ¢an do’
what another man can, and so I am a
match for the man with the patterns ‘and for'
‘all the rest of them, Another advantage I
had. I was an off: handed man, I made a
bargain at once. When I settled in" Lon-

| don, the East India Company had eight

hundred thousand pounds worth of gold to

sell; I went to the sale, and boughtit all. I

knew the Duke of Wellington must have it.

I had hought a great many of his bills ata

discount. The Government sent for me,.
and said they must have it. When they
had got it, they did nc* kaow how to get .
it to Portugal. I undertook all that, and

sent it through France ; and it was the best’
business I ever did.”

Another maxnn on whlch he seemed to
place great reliance, was never to have’ any‘
| thing to do with an nnlucky place or an un- |
lucky man. « I have seen,” - sald he,
« many clever men who had not shoes to ,
T never act with theny. 'I.‘helr '
advxce sounds very well, but fate i is aga1 ;
xf they cannot do good to th én'lse . 'ho'vir
can they do good to me. By ald of these
' maxims, he has “acquired three million




