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Thirty-Seven Years' Losses.
The fire losses in the United States and Canada 

during the past thirty-seven years reach the gigantic 
of $5,631,389,675, or an annual average of 

$152,199,721. The following table, giving the losses 
I by years during the past thirty-seven years, discloses 
I the steady general upward tendency of the fire waste. 
I It will be noted that since 1906, the year of the San 
I Francisco conflagration, the annual fire loss has con- 
I tinned well above two hundred million dollars:
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Tol»l for 37 years..
A carefully compiled record of the tires credited 

with causing a property loss of $10,000 or over in 
each instance shows that there were no less than 3.5<)0 
such fires during 1913. This compares with 3/140 
fires in 1912 and 3,410 in 1911.

ULTIMATE EFFECT OF RIGHT 
TO LIFE POLICY LOANS.

(Arthur E. Childs. President Columbian National 
Life of Boston.)

sum

Where will the unrestricted right to borrow on 
policies lead us? What must we do to avoid being 
led into an undesirable position? The percentages 
which policy loans and premium notes bear to total 
reserves as reported by various companies in the 
Insurance Year Book for the years 1888 to 1912, in­
clusive, show an increase from 3.32 per cent, to 16.03 
per cent. This rapid increase is the cause of the in­
creasing apprehension shown by insurance companies 
during the last few years. The indications are that 
the figures for 1913 will approach at least 18 per 
cent. Apology, therefore, is hardly needed for again 
taking up a subject about which so much has been 
written. While it would be interesting to speculate 
just how many years it would take, under the pre­
sent conditions, for the pcrcentge of loans to reserves 
to reach exceedingly undue proportions, yet the pre­
sent rate of increase indicates the necessity of 
changing these conditions at once, and to this end we 
should turn our attention.
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$5,631,389,675 Development of Policy Loan.
As far back as 1845 the participating companies 

accepted one-half the premium on their policies in 
cash and took the insured’s note for the remainder. 
This note was a lien against the policy. The com­
panies expected that the dividends declared each year 
upon these policies would he sufficient to take care 
of these notes and, therefore, did not require the 
insured to meet these notes at a definite time. These 
dividends failed to meet the entire amount of the 
notes, and so the balance was charged against each 
contract. In 1847 a system was started of consolidat­
ing the balance of these notes into one loan, which 
was made against the reserve on the policy.

The next development took place alxut 1880, when 
one of the leading companies notified its agents that 
it would make loans on such contracts as could be 
properly assigned to the company. Four years later 
this company sent out what it called its ‘'Perfected 
Policy," in which guaranteed loan values were grant­
ed up to 50 per cent, of the reserve. From this time 
on, until the Armstrong Laws required that the loan 
privilege be placed in each contract, we have had a 
rapid development of this privilege. Companies, in 
their struggle for size and in their desire to issue 
policies that could be readily sold by the agents, be­
came more and more liberal in their offers, and even 
went so far as to instruct their agents to use these 
liberal policy conditions as the principal talking-points 
in their efforts to sell insurance.

Chance in Public Attitude.
The attitude of the insuring public in regard to 

the insurance business was materially changed as a 
result of this method of campaigning. The institu­
tion, of life insurance had been looked upon as a 
sacred institution, teaching man the necessity 
of providing for his family and his own old 
age.
sidered as
insurance company, the insured, and the bene­
ficiary named in the contract, with the rights 
accruing thereunder vested solely and absolutely in 
the beneficiary, while the reserve funds accumulated-

LONGEVITY OF ANNUITANTS.

In the course of a lengthy article on annuities, a 
I writer in the London Times remarks—"Why annui-
■ tants should be an especially long-lived class cannot
■ be precisely explained ; but the fact has been clearly
■ established. It has been shown unmistakably in the
■ experience of the largest English office, which trans- 
I acts a very considerable annuity business with the
■ very poor classes. Freedom from worry is the com- 
I mon explanation. And there is good reason to he-
■ lieve that the tables now in use by the offices under-
■ estimate the span of life. It had long been suspected 
( that the tables employed in the past by the Govern-

under-rated the vitality, and the impression was
■ confirmed last year by the issue of a report by the
■ actuary to the National Debt Office. New tables
■ have been pre|>ared which show an average increase
■ in the cost of annuities for males of 2.2 per cent.,
■ and for females of as much as 4.5 per cent., at the 
I age-, at which annuities are usually purchased—i.e.,
■ from fifty to seventy-five. The British offices are
■ still using old tables because they reason that the
■ under-estimation of longevity may be off-set by the
■ r'se in the rate of interest. It is highly probable that
■ when the rate falls they will resort to the new Gov-
■ eminent tables, giving less favourable terms to annui- 
g tants. Possibly the knowledge that me present tables

more favourable to purchasers than those which 
will lie used later is not unconnected with the present 
demand for annuities."
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The insurance contract had been con- 
a tri-lateral contract between the

I'rom the Railway Passengers’ Assurance Com­
pany, we have to acknowledge with thanks the receipt 
of a desk calendar. e


