
94

f -

i

53. Some people sey that they arte
nervpus about Canada eritefïng
into freer trade ne.got^atians
because they feel that the
Americans are better bargainers

than Canadïan's and therefore
we will end up with a poor deal.

Others sap that they are

canfident that wewill bargain

firmly and effeetively with the

Americans and will get the best

deai,possibLe.

NERVOlI5 ABOUT FNTERItdG FREER
TRADE NEGOTIATIQNS
(co to Q54)................,.1 (3.9%)

CONFIDERT IN SARCAINFNG
FIRMLY AND EFFECTIVELY
(SKIP T0,Q55) ...............2* (61%)

NO OPINION (VOLl,i'NTEERED) ...... 3 ( 1%)

Thfnking of thes6 two p.oi:z-its of

view, which one best reflects
Your pwXi?

IF "NERVIDUf ABOUT ENTERING FREER TRADE NEGOTIATIONS" TO
Q53, ASK.

----------------- ----------------- ..----------------^__ tt .

544 id1hy do you think the Americafls are better bargainers?
(PROBE.... ACCEPT ONLY' ONE RESP4NSE...ANSWER MUST BE AT
LEAST TEN WORDS)

I

MORE £XPEfiIENCE ............... . .... ......+.,.+....U1 (17%)
MOR E POW ER FULrt .. i.. . . . . . . . . . * r . . . UL (16%)

MORE MONEY.......... + ........ , ....03 (10%)
L1^RGER . . . . . . . a . . . . . . . . . . . . . . . . . .. * . i * a s a + t + i r . ... . . . 04 ^ 9%)

MORE INDLTS+iRY( gU 'SINESS . . . . . . . . . . . . s r+ * s + s i s + r i. r . i r .. . . ^^ ^ 5%)

MORE TO BARGAIN WITH . . . . . . . . . . .. ... .. ....+ .... . . . , . . . . . . Qfr ( 32)
WORLD REPLfTATION ....................+..+....+,.,......,U7 { 2:)
MORE ACCRESSIVE ...........................+......... .a$ { 5%)
:OUT FOR THEMSELVFS... . ... .. .......... ...+....+...,........()9 { 22)
PAST PERFORMANC E:.S ..............+...++..,+...s,,.........14 ^ 2-%)
5NEAKIEEt....... . .......+..+.++ss+..s..+....,....I1 { ^S)
AFiEAD OF US ...............+..,+.+.++++...+,,...........1.2 { 1^}
WEED THEM ..........•+..•+s+••.iit+.i+is.rt+t...i.f+*..*+}'^ ^ 12!

BETTER BAROAIN£fi5 - CENERA1............ ..rt.+............,..Z4 { 4%)
s-MARTEfi{BETTER................... +....++ ...............15 { 4%)
TOUGHCR:... ............. , .,.. , .., .........+.1ô ( 1%)
-MULRONZWC4VER"ENT. Wé.Ax. , . , . . . .., . . . . . . . . . . . . . + + . . + .17 ( 41 7
REAcANlcOŸERrrMENT MoNc ..............+.rt+, . .._.+.+..ts ( ^^)
STRONGER. BARGAINING. POSiTIOH .-.+.,.,..+.,,........+,+..,..,19 ( 6%)
OTHER.. ... .......... .... . .. ++.+:.»..........a.+..........24 ( 2V
DON'T KI+1OW............................. ... ...... ...... +++2] { 1^}
,NO RESPQNEE .......................,..,.......,.........22 ( ^` }

REFER TO APPENDI}[ CFOR COMPLETE VERBATxM RESPONSES
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