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MONTHLY COLLECTIONS.

11 great objection among re
tallers to wmonthly collections
1« the faet that the diop-letter
Jestage I« two cents per letter, It
wemtn unfortunnte that such an ex
Jout kystem s this shonld he negn-
nud by a faulty postage system. Our
Jostage conts uk dear, beeause the fed-
ral government has scen fit to uswe
the j ostal syntem s u colonlzer, and
o this reanon many offfees are kept
ot 1 and postal routee ured  which
oot pearly pay espenses  True, we
tave had a certain reform o having
an ounce rate of three centa lnstend of
the same rate for a half-ounce. Bt
neverthelegs the two-cent drop letter
rate hears Leavily or business men in
the matter of atat menta. In Eug-
Innd statements can be sent for the
wme rate as printed clrculars, aud
i a regulntion kxuch as this were ad
opted by the IYostmaster-cGneral, ft
wonld be a great bhoon to basiness
men. Al other classes of drop-letters
might be left at the present rate. This
would not meau n serious loss to the
departinent; 40 fact the history of such
changes shows that It would increase
rather than diminish revenue. More-
over, the prosperity of the government
depends on the progress of trade, and
tbis woulit Le an powerful factor In
putting busivess on a firmer footing.
1t would allow of stntements of ac-
counts being sent out more promptly;
it would {nduce a ghorter credit sys
e, 1t would ald §rompt settlements,
and thus beneflt busineas generally.
Monthly settleinents are useful to
business men, both creditora anid debt
ota. It teaches the debtor carelulness
in the amount of credit he assumes:
t helps the cereditor In obtalning
prompt remittances and settlements.
In o large business it is positively
necessary. In o small busineces it ix
not so necessury, nor so profitable,
heeause where accounts are small the
the expense s ns great as where the
accounts are large. But cven in thig
tase the arguments used above regard-
&g cheaper postage for statements ap
plics just us fully, because in this class
of businesgses accounts must be ren-
dered at least once every three months,
and thus the amount of fostage s
as heavy, correspondingly, as where
the larger cluss of busineas houses send
out mounthiy statements.

No dealer #hould ailow any account
to rup Jonger than three months. un-
less there §8 u counter account, and
cven then there should be an adjust-
ment and striking of bLalauces cvery
qQuarter. Where customers are agri-
rultural there might be an exception
with regard to ccrtaln custowmers, but
nere we are leaving cxceptions out
of conslderation. Each dealer must
arrang? for hls own exceptions., But
to allow an account of any size to run

“lor longer than three months is lke
driving along the edge of a preciplee—
You cannot tell at what moment you
may Le thrown over and crushed o
th2 fall. It s not safe.

the great departmental stores in the
vities do g strictly cash business, and
consequently can afford to sell on closer
margine, Thus the retailers of this
wuntry, outside of these big bLazaar
-lures, are cutting their own throats.
Men pay cash—why ? Shaply because
they are forced to. But if a man knows
lie ean get credit, hie will not pay cash.
This {8 a rule to which there are, we
are glad to say, a few excepiions.

Blut the men who pay cash in the
modern retaljl Lusiness of this country
are very foollsh—because they lose the
interest on thele money, which they
might otherwise recelve. A rash cus.
tomer In seldom  treated with more
respest than n credit customer, often
with Jess, ‘ITiuc it s seen that it
reats entirely with dealers themselves
ar to whether nhort credits amt few
losges, or long credita and many losses,
shall be their practice and experlence.
In nlne out of every ten fallures the
fault §s bad debts and poor financler-
Ing. and the gooner mouthly or quart
erly settlements are adopted the sooner
the retall business will be on the golkd
rock.

OUR MONTREAL LETTER.

The  nggregate  movement  in dry
womdx and allied Hues sloee our last
letter has been fade on the whole; hut
during the latter portion of October
and the first part of November there
was some falling off in trade. Thix,
however, Ix not consldercd unfavorable,
for dlealers generally expected a grad-
wal dbninution In the sorting-up trade,
speaking generally , therefore. there has
been little change to note in the po-
sition. Summing up all over Canada,
our remarks of last month can be re-
peated. Reports pegarding remittances
have been good throughout the month,
and prospects seen to be encouraging.

In heavy dry goods husiness has heen
limited in its proportions as compared
with last month, but up to the middh
of November sorting-up orders were
of a very satistactory character. Trav-
ellers have commenced to start cut
with their snmples of spring lines, but
it 14 yet too early to speak of returns,

The fine weather that bas prevalled
during the [all has juterfered with the
nctual demand for dress goods, but
with a spell of cold weather dealers
expect to sve better trade,

Business {n fancy goods and miltin-
ery during the latter part of Uctobes
was not as good as 8 me dealers would
wish, the weather fa. 'rfering with the
movement {n this line, as in the case
of dress goods. Travellers for fancy
goods and millinery expect to get out
in the course of o week or 80,

In underwear, knit goods and other
similar lines of woolleny, the warm
weather has naturally prevented the
demand from developing to its fullest
dimensions. Lealers belleve, however,
that the goods are wanting, and that
it only reqguires scasonable weather
to induce o good demand.

The movement in cottons has bLeen
for small wants only, but ageuts of
the varlous mills here clajim to be Vook-
ing good orders on spring account from
jubbers. Thia is taken as an {ndica
tion of a good business next summer,
as the percentage, according to thelr
statements, is larger than at the cor
responding perfod last year. Owing
to the combine, values on cotored lines
rule very firm, and as the production
fs lmited, there i3 Jittle prospect of
any lower values. This fact s having
n sympathetic effect on other lines of
cottons.

In clothing the actual movement is
small at the mowent, as the fall de

wand ik gretty well over. Houres here,
however, report [alr ordera on spring
account from thelr travellers n the
Maritime  Provinces and tln North
west, fu the centeal provinees theh
men a,e not all ont yet with com
plete xpring Mnes, and it I« too carh
(o give an oplnlon of the proeects

The adsance fn /ilks to which w.
referred Jast month has fully  dovel
vped, the oxpectations for an advaner
alt round belug realised. We note an
ndvance in Lromd gootds last month,
and the appeeciation has extended to
all lines of allk manufactured in (n
anda, the rise belng cquisalent to ten
per cent. There {8 nothing in the ad
vices to sk manufacturers here fndi
eating any change abroad, All coln.
clde regarding the flrentess of the 10w
silk market.

The wool market has ruled steady
here throughout the month, and the
fact that several enrgo lots of import
e wool have been turned over may
be taken as an indication that the
woollen milts require supplifes, In this
connection n wool saleskmnn who has
just returned from a trip through On
tario and Quebee states that all the
mills report plenty of orders,

BUYERS RETURNING.

Some of the buyers for our blg houses
have returned, but not all of them.

Mr. R, 1.. Gault, of Gault Brod.. re-
tutrned via the Vancouver on the 2nd
of November.

Another  pamicnger on  the same
steamer was Mr. Jos, Slessor, of Jae.
Johnston & Co

Mr. Jolin Melean, of John Mel.ean
& Co., only sailed for England a few
weceks ago. He i8 expected back some-
time during the first part of December.

Mr. J. Kissock, of Caverhill, Kissock
& Binmore, i3 expected back by the
close of the month. Mr. Kissoek, it is
understood, has been consulting some
of the famous London occuitsts during
his sojourn in Lngland regarding hix
eyes.

Mr. Jno. Robertson, of Robertson.
Linton & Co., i8 expected to sall for
home fn the course of & week or so.

AMr. Fisher, the buyer for the men's
furnishing department of Wyld, Gra
sctt & Darling, has just returned from
n trlp to Europe, and as a result of
bis visit therc, the house 18 offering
a number of desirable llnes in neck-
wear especially suitable for the holl-
day trade.

Jos. Kellert, with the Montreal
Waterproot (lothing Co., Montreal,
was {n the city this week showing a
fine range of samples. He I8 one of

those travellers who {8 known and ifked
by everybody, and big order book shows
that he has not been loating while
in the city.

Toronto Fringe and Tassel Corpany

Hanufacturers of

FRINGES, CORDS, POMPONS,

TASSELS, DRESS UPHOLSTERY, ard

UNDERTAKERS' TRIMMINGS.

19 Front St. West, TORONTO




