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Showcase your 
business abroad! 

Over 30,000 companies are 
registered members of WIN. Are you? 
WIN is a comMercially con fidential 
database of Canadian exporters and 
their capabilities. WIN is used by 
trade commissioners in Canada and 
abroad to help members to succeed 
in international markets. To become 
a registered member of WIN, 
call 1-888-811-1119. Or go to 
www.infeexport.gc.ca  and 
register on line. 
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ROADMAP TO CHINA AND HONG KONG 

I nformation and Communications Technologies (ICT) are key to bringing 
increased goods and services to Southwest China's combined population 
of 150 million, and that's why the Canadian Consulate in Chongqing is 

working with the provincial governments of Chongqing,  Sichuan, Yunnan and 
Guizhou provinces to host InfoCom - China West, a networking seminar 
designed to build new ICT partnerships under China's Western Development 
Strategy (WDS). The seminar will take place in Chongqing June 12, 2001. 

brochure and CD. As vvell, the presen-
tations delivered at the seminar will 
be web cast live on China's premier 
ICT Web site at www.yesky.com 	- 

The final date to register is  •  
May 15, 2001. 

For further information, contact 
Peter Liao, Senior Commercial Officer, 
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A major thrust in Southwest China's 
WDS is the expansion of ICT infra-
structure and capacity. The WDS is 
financially committed to using ICT to 
broaden the range of goods and ser-
vices to the region, which in turn will 
open up substantial regional market 
opportunities for IT and telecom tech-
nologies, goods and services. And, by 
removing regulatory barriers to foreign 
investment local governments 
aim to improve local busi-
ness environments and 
hence encourage more 
investment and technol-
ogy partnerships. 

Business delegates from 
Southwest China are already 
well aware of Canada's ICT capabili-
ties and expertise, having attended 
the previous two Softworld trade 
shows in Vancouver and Halifax,fol-
lowed by visits to other major ICT 
hubs in Canada.The recent Team 
Canada trade mission to China in 
February has successfully raised 
Canada's ICT profile in this region as 
well. 

InfoCom - China West will feature 
the Chinese Ministry of Information 
Industries and the four provincial 
governments in Southwest China pre-
senting their ICT plans and programs, 
opportunities and challenges for in-
creasing ICT capacity in their respec-
tive regions. This will be followed by 
afternoon sessions during which 
Canadian companies will have the 
opportunity to profile their technolo-
gies, products and services in a series 
of presentatio—nTand on-site displays: 

Consulate's networking role 

The Canadian Consulate will draw on 
its strong ties to local governments 
to ensure that both government 
and business in each jurisdiction is 
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InfoCom 
well-represented at InfoCom - China 
West. To this end, the Consulate will 
work with local ICT offices to identify 
and screen business opportunities 

with high potential, to facilitate 
networking opportunities, 

and will follow up with 
one-on-one partnering 
sessions between poten-
tial Chinese partners and 

customers and Canadian_ 
participants in the seminar. 

The added value of the seminar's 
afternoon session will be the bringing 
together of local government decision-
makers,telecom equipment buyers, 
Internet service providers,Web design-
ers, e-commerce solutions providers, 
and universities from across the region 
with the focus on software,e-business, - 
broadband adaptation, Internet, 
telecom, intelligent transportation, 
optical-electronic manufacturing, 
integrated circuits, R&D localization, 
and specialized high-demand seg-
ments of the local ICT industry. 

Register soon 
Canadian and Chinese participants 
are encouraged to get the most out 
of the seminar by registering on-line 
at www.cdncon.org  before May 15, 
2001, outlining their capabilities and 
objectives, company profiles and 
partnership interests. This will help 
in identifying potential partnerships 
and in setting up one-on-one ses-
sions beforehand. An added bonus 
for each corporate participant is the 
distribution of this information to 
seminar attendees, via bilingual. 

China West 
Canadian Consulate,Chongqing,tel.: 
(011-86-23) 6373-8007, fax:(011-86- 
23) 6373-8026, e-mail: peter.liao@  
dfait-maeci.gc.ca  Web site: www. 
canada.org.cnichongqing/index.htm  
or Dale Forbes, Manager, China and 
Hong Kong, Information and 
Communications Technologies 
Branch, Industry Canada, tel.: (613) 
990-9092, fax: (613) 990-4215, e-mail: 
forbes.dale@ic.gc.ca  * 


