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bronze ornaments, statuary. diainonds, pre-
cious Stones.

<dtorr.ntr.'.
Classes 21 go 30 : Cereals, flour, bread,

biscuits, starches, baking powders, etc.
Sugar. syriips, confectionery. Vegetables,
potatoes, tubers, and other root crops and
culinary vegetables . fruit and nats. Pre.
served meais and food preparations. Pre.
served lish and preparations. Iairy pro-
cltiîts, milk, butter, chcese and eggs. Aro-
natics and condiments. coffee. chocolate,

tea. spices, glavonng extracts, essences.
Fats. oils. i.aiundry soaps. candles, kerosene,
vinegar. l'reserved fruit, and vegetables,
jams. jellies. etc. )etergents and appara-
tus, alkalies, brushes, sponges, broonis,
etc.

Classes 31 to 34 . Meaits, fresh, smoked,
preserved. and preparations of meats. Fisl,
lve and preserved . shell fish, dried,
smoked, cured, salted. tinned, etc. Faran
products and garden vegetables. Poultry
and game.

i.rronts A>I) TonArO.

Liquor merchants would carry classes 35
and 36 : Whiskies, brandies, wines, liquors,
cordials. ialt liquors and alcoholic liquids.
Mineral waters. acrated waters, and non-
alcohaolic beverages generally and cigars.

Tobacco stores would be limitcd to all
manufactures of smîokers' articles.

nwaIIts AS> iitA>.s.
Classes 38 and 39 - Floriculture, arbori-

culture and seeds. L.ive animais, domestic,
monkeys, parrots, canary and other birds.

t'iRNITtit. srîitES.
Classes 40 to 44 are . Fuarniture of interi-

ors, tables, chairs, beds, suits. refrigerators,
etc. t'pholstcry, tapestries. curtains. por-
titres. Artistic decorations, artistic furnish-
ings. nirrors. Art work, china, aetal,
wood. Mats and mattings. floor oilcloths,
carpets and rugs. baby carnages and mana-
factures of ratuan.

<>tIiEL' i 1.SIitLA1 iONS.
The classes from 45 to 75 contanue the

sane systen of dividing up the various lines
-and gioiping dictai together. A hardware
dealer, for instance. would carry three
different classes pietty much on the present
basis : I he pluinber, the coal dealer. the
wagon dealer, the bicycle agent. the hiar-
nessnan. the tattan manufacturer and dealer
in baby buggies. and the sewing machine
agent. each have a class to theniselves. So
has the man who sels footballs, boxing
gloves and other athletic goods. The drug-
gist may sell all the artailes usually carried
and May also continue in ghe stamp.selling

business. The sa.me dealer who supplies
hats and other millinery may also deal in
false hair and toilet articles.

haNSct ri wh)(l's1IT ai STprt13.

T-he acction whithl strikes at departmnart

stores says : " Upon and aller the taking
effect of this Act no store building or build-
ings or premises situated in cities of ioo,.
ooo shall bc used or occupied by any person,
firm or corporation, or under a unit of mai-
agement or superintendency. for the sale of
goods, wares and merchandise at wholesale
or retail where other goods, wares and mer-
chandise arc kept for sale and sold than is
comiprised in any one class of Sec. i of this
Act, or ina the classes designated in any
group mentioned in Sec. 2 of this Act."

Another section provides that the cty
authorities may issue lcenses for depariment
stores, license to be no less than $5oo per
annum. Any one breaking the law may be
fined or imprisoncd. The bill only applies
to cities with ioo.ooo or more of a popula-
tion.

The above measure, as will be seen. is

much more elaborate than the one brought

forward by Mr. Middleton. The Illinois

bill is simiilar to one formerly before the

Senate of that state. Mr. Salomon, who

promoted it. spoke at a meeting of mer-

chants in Chicago lately. Hie said in his

opinion department stores depressed busi-

ness. The new bill now before the State

Assembly was aimed at big concerns by in-
sisting on a separate store for each class of

trade. A man could not car- on a butcher

shop. an art store and a photographic gal-
lery under one roof. No law, he said,

could be passed to prevent the advertising
of articles for sale below cost.

.\nother speaker, Mr. Meyer. said that in

GCermany, if a man advertised a fire sale"

when there nad been no tire, or if lie

announced in the press that he had i,5oo

overcoats worth $go for sale at $3 each, he

could be sent to jail. But this was not pre-

vented in the States. Twenty ycars ago

there were twenty wholesalc dry goods

houses in Chicago ; now there were three.

THE SALE OF BOOKS.A TTL NTION as again directed to the

reviews of books in this issue, contain-

ang several hints which, if not suited to all,

may at least prove useful to some. For
instancc, a book on the liquor question
ouglht to find readers now. Then, an eye

might be kept on the daily press with the
special intention of seeing what books are
likely to be talked about. We wonder how

many dealers took advantage of the press

notices connected with Professor Henry

Drumnond's dcath the other day to display

copies of "Natural Law in the .iritual
World," and " The Ascent of Mar. in
a recent sermon a popular prea her in
Toronto attacked Prof. Goldwin irnth's
" Guesses at the Riddle of Existene ' and
instantly the demand was stimulatrd and
more copies were asked for than the dealcrs
happened to have in stock.

Thcre is a sale for books, good boob, if
yau watch the opportunities and inprove
them. People have a certain am.rt of
money to spend outside the necessities of
life, and will spend a share of it in brk, if
they aie trained to do it. Butin theseilays
of bicycles and department stores, and other

things which force themselves daily on pub.
lic notice, books are pushed aside if the% are
not steadily kept before readers. The book-
seller should not fail to enlist the actihe aid
of his local paper, and by every legitamate
effort prevent orders going out of his own
town.

THE JUBILEE SEASON.A S June gets nearer clt Qucen's Jubilee
idea will begin to take possession of

popular attention. The signs all point that
vay.

If booksellers and stationers desire to take
advantage of national feeling to push sales
of every kind having some connection with
the celebration, they must sec that they are
ina position to do so. They must not mercly
have the boôks, cards and stationery. These
must be well displayed. The day for the
national event as Tuesday, lune a2nd.
But that week and the previous week
" Queen's Jubilee" will be common talk.

The daily papers will have long cables
describing the ceremonies in Great lri-
tain. The Queen will probably issue
an address to her people throughout
the Empire. We observe that even th- New
York women's clubs are going to send a
congratulatory address to lier Majesty.
showing that foreigners are interested in this
unique historical event. Signed addresses
from all sorts of societies and organizations,
public, social. beneolent, etc., throughout
the Empire will doubtless pour in. And as
the venerable Queen herself is so admirable
a woman, the personal element will be a
very strong factor with every feature of the
commemoration.

To meet this, as recorded elsewhere. a
fine stries of jubilee cards have been got
out by Tuck & Sons. These are rnost
artistic, and as the Queen's day cones
nearer the desire to utilize these cards will

grow. It is possible to work upa good deal
of enthusiasm on the subject, and thio is
where local efforts corne into play.


