BOOKS AND NOTIONS.

THE STATE OF TRADE.

Jutt now the book trade havy a verv good
feebng, aliliough the trade o only ardmary
A good general trade 1w heny done, and it
boghter weathor causes o ramd prowth of
acps, the haokellors may expect a fassly
wgood summet’s trade  Some of the whaole-
sale houses report books especially actne,
bat these are moaly  paper hound  books,
wiich are having an increased sale, due no
doubt 1o the antupation of the hol day book
ttade A~ the hohday season approaches
both whole<ale and retader make stronyg ef
forts tonctease the sale of the highter class
of book< and the retaler especially can do
hinaell o great deal of good by making
speaial efforts i this direction

With tegard to import otders there seems
tn he a <Jy bt falhing oft i thetr solume this
breaters wie more e hined to waitun
This must

year
tl the (il and order fram stock
be especrally benetiaal to weak deilers, but
of coutse 1t s not pleasing to the wholesalers
Some of the houses report that import orders
for Chnstmas cards and noveltres are hard
to oblan while othets repurt faaly
sales  In the Narthwest traveilers e more
successful than .o Ihis mmay be
evplamed as due @ onsderatle me sure to
the fact that many good farmess are leaving
Ontane to engage n extensne wheat farm-
The tishing tackie

guod

Ontano

my 'n the Northaest
trade has been very good ths season, i fact
considetably akead of bt season  Prces
have remaned as low as las year despue
hive been wn

some heavier duties which

pased

DOWN WITH THE GRUMBLERS.

“1 have no pauence with men who an
spite of therr prospenty tihe everv oppor
tumty to qun down their country” wad o
wholesaler to us the other dav . and e went
an to telate how a fedow whaolesaler, 1 one
breath, compluned 1that € mad v was gomy
to the dogs, and i the acdt bagped thet e
had pever known a vear since starting bus:
ness, vears  ago, that had nom
shown a deaded inctease wn colume e
went on to say that talk of this bind was not
very fac from treason, that he could sce
httle, of any, difference between intnigmng
agamst the nigbuful rulers of the country and
constanty soming discontent :n the mnds
of the Owtag entreely to this
system of *“heanng tanada the largest,
the most healthtul, the most tertile country

AOMe s

prople

i the world, not te speak of the mineral re-
soutces which are ~o ammeasurably great
that st as doubitful L€ all the rest of the world
he <ad
thete was mallionsy of desfars 1 oand out of

put together agpre,ate such riches

Canada lymg wating for investshent sospon
as the possessars of the money have had
then confidence restored tothem  Fangra
tan to other countnies w.as encoutaged and
mngration  greatly retatted by the con

wtant croakings of these unhappy petards
who make it their Business to lose no oppor-
tunuty to usc the piess, pubhie platforms and
private conser<anons o do their country an
mjury. He thought they should be met by
a “Shame on vou” *“Go about your
work and be thankiul,” whenever thor
ungrateful voices were heard.  Let also
all who beheve 1n the neccessanly great
tuture of this Canadian of ours 1ake advan-
tage «f every chance afforded them to shew
their unbounded faith 1o the country. 1 nt
wete but known what great strides have been
made in the volume of all business in Cana-
da duning the last twenty years, not to speak
of the opening up of the country by railways,
and t anada, besuder the breaking of the soml
by farmers and miners, people would not
have the face 10 complun. There 1 no
room here for hgures, but we are in posses
sion of statistics of all kinds showng that
our proportionate increase during (s tune
15 greater than any other country in the
wotld, except the Ununed State.  Moreover,
the long-headed ones see a flhng up of the
neighbovnng Repubhc, which means a forc-
ed emmgration to € anada trom all parts of
the world, mduding the States themsclves,
within a very few years. He concmded by
saving  ** Take this to heart and when you
hear a man tatking annexation pull hue up
sharnt ™

ADVERTISING AS IT IS,

A persan who picks up any Canadian local
wecekly wil ind mat a vaniety of methods of
adveruising.  The man who begins his
advertisement with “The Great Railroad
Stnike 1s now over, but this has not pre-
vente ] us getting m two more carloads of
that sugar” has not ceased to exst. He
sufl lines  He changes s advertisement
repularly twice a year, once 1n the Chnistmas
season and once dunng some other season
when he seems to have a newdea. When
he sits down 1o write an advertisement he
st first have some words about something
that i bappeming or has happened, bwt
which has no ronnection with his trade.
Wars afavonte topic with him. Hesin
the same weary class as the man who s al-
ways *“selline betow cost,” or ** at slaughter
prices ™ The firm that always clamns to be
* the cheapest house on earth” sull survives.
Such taik must cause a loss of confidence
i traders amony their customers. In a cer-
tan local weekly in Western Ontano may
be seen an advertisement of a photograph-
ing firm, which was dissolved some ftive or
siv years ago, but the adverusement still re-
mains hke an Egyvpuan obehsk as a me-
mento of the past. Truly the editor must
not read hic own paper  Editors who would
allow sach a state of atfars in thewr paper
cannot reihize the duty they owe to thewr
readers and their advertisers to always have
all their advertisements fresh and cnsp.  In
thessue of an Ontano weekly, dated May

27, the most conspicuous advertisement on
the local page was that of a grocer whose
carelessness in changing his advertisemen?
was well marked by his latest production
beaning the date February 25th.

But these are only relics of the barbarous
past. Advertising has been making real
advancement in the points of variety and ex-
ccllence.  Insplay advertisements are sull
predonunant, and much ingenuity and Giste
are displayed both by printers and adver-
tisers.  But another kind of advertising s
rapdly winming its way into favor among
merchants.  Tlis 1s an advertisement one
column wide, one-third or one-half column
i length, the body of which is set up in
pica type, with aa appropriate display head-
ing and firm-name.  The wording for such
an advertisement 1s generally conversational
inats character, that is, it talks 1o the reader
m a straightforward, but often natty, con.
versational way. The dealer speaks through
it directly and pomntedly to his customers
Very little bombast, very few rash assertions,
but scund common sense and sohd phrases,
which are the oppesite of meamngless
these are its charactensties.  This kind of
advertis'ag was made popular by the Wana-
maker firm, and now the leading retail
dealers in Toronto and other Canadian
cities use it either exclusively or for the
preater part of their newspaper advertising.
It1s slowly percolating to the wural deaiers,
and 1t would seem that this is to be the
future advertisement. It appeals to a
matter-of-fact people, to those peuple who
read advertisements because they are accus-
tomed to go there for information. A great
many who adopt this method embellish their
advertisements with smail arustic cuts,
which the saving 1n space enables them to
use without any greater outlay than in using
a larger display advertisement.

To write a suitable advertisement for this
method requires a certain amount of cate,
thought and bramns. A good plan for are
tail dealer would be to have a scrap book,
and from the leading datlies to chp the best
advertisements each day and paste them into
this book, not for wmtauon, though this
would not be wrong n itself, but as models
or ideals, and for the purpose of sug-
pesting hke or other ideas to the adver-
tuser. Then when an advertisement 1s to be
written in a hurry the book suggests ready-
made 1deas. Some of the men who wnie
these advertisements for leading houses are
men who have long studied adverusing, and
their writings are worthy of study and imita-
ton. To adveruse properly, 2 man must
know his stock thoroughly, and he must be
always ready to advertise some article par-
ticularly.  Adverusements are often too
general ; they do not speak pointedly to the
reader. A good advertisement must be
brick, conversational, thoughtful, pownted
and particular,

COPYRIGHTS.

We would advise every reader of BOOKS
AND NOTIONS to read carefully the Y8t of
copynghts publithed every month. Every
dealer wall find here the advance nctice of
every Canadian book and piece of music,
and will otten discover among the Ist of
articles copyrighted something which he has
been waiting for, and as the name of the
publisher is given in every instance, he can
at once know where it is best procurable.



