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lu the expciises is to be acconintcd for by the harger
volumte of iiew business scnred, andi tle extension of
te Coiîîp)aiy'.s operations tii tic inother countîry and

elsewliere during the year. lThe initial cost c'F the
latter is of course a productive disburscint which
will liot rectir, aîîd oi which the future wvill reap) the
beiiefit. The arnonnt of licw businiess %vritteii is pro-
gressing evcrv year hy leaps and bounds, andc if care-
fully retaineci will give the Comîpany a good status
aniongst the ycng giant life offic-es of the world. As
it is, the Comnpanîy startis the present year witli neairly
$28,00o,00Oof assurances takein on ils books, to provide
against wlicli it lias $4,GOz,777 Of g00d, solid a1ssets, Of
whicli ç,3,65o,68i lis been reser-;ed, leaviîig a sub-
stantial surplus of $135i,096 aîs regards policyliolders,
and Of $288,5()6 over aIl liabilities. llie Conipany's
iiivestiaierits appear tii hiave becît very judiciously and
coiîservativcly seiected, and that they have becut highly
productive is shiowni y lthe rate Of 5.83 Per cent.
interest whii '"as rcahized tipon thi2 average net assets.
rthe accounîs are state(1 wih admtirable ciearness and
fullniess, and presuîît the affairs of tie Comnpany wvith
exernplary detail. Tlîey record anothier iniilestoite iii
its iiîcreasinig prosperity, aîîd it munst be indecd gratify-
ing to Mr. Roberîson Macaulay, tlie President, anîd luis
able lieutenant, Mr- T. B. Macaulay, to louk back anîd
mark the progress that lias beetu made ycar by year
nider their eniergetie ai experienced mlanagemnent.

THE MUTUAL OBLIGATION OF INSURER AND
INSTJRED IN LIFE ASSURANCE CONTRACTS.

Thei first forni of a life assurance application gener-
aiiy calîs for the nine and addres- of soînie iintiniate
friend of the appicatit.

WVe suppose that tiiis questionu originally hiad its
otiginii i the idea, that iii case of doubtful habits of the
applicaml, inquiry rnight lie mnade of the frieîîd ilaîned,
in verification or otlierwise, of such of the stateixents
as aroused any doubt or suspicion. Any doubt as to
thc usual condition of hicalth, or as ho, a snsr' :ious
fanîiily history, or personai history of sickn%îss and
disease might be set at rest by reference to the person
narned by the applicant as bis intiniate fricnd.

Such refercnce, liowever, is very seldoma resorted 10,
because the compaîties, have coule to rely more and
more implicitly 011 tîjeir local niedical exanîluuers aîîd
their miedical dire.chors as to ail questions aifecting the
physical aspect of risks ; and the higlier grade of pro.
fessiottal attaitnient acquired by local physicians
seems to fully justify the depetidence of the compaxiies
tapon thteir skill, Iheir inîtuition, and above ail upon
thîcir absolute iutegrity and lionor.

As ho the questions reiating to the personal, habits of
the applicant, and other questions not so strictly witlîin
the reach of the medical examiner, the coînpailies uow
fiuîd il more advantageous to them to, seek their iii-
formation froui outside sources thal are commended to
theni as iudependent, and muot lu auy vay subject to the
influenîce cither of frieîîdship or of enity. This is a
good deal belter plani than refereuice 10, a personal, friend
of years' standing, and it is flot difficult to imagine
many cases in which the giving of a truthful report

%vould be a piniful inaitter to alu lullînate fricnld, wilo
woutld far ratller specak good than speak, evii of the al).
îilicant.

'flus. in titis seltse, the answer to luis qjuestion lias,
hecoînle practicaily unniiecessaîIy ; but the coînivlq.,
like to have it aîîswered lieverteless. If yon give the~
mainle and alr oi aui intimidte friend, you inly he
givii; .:t agent the chie to Soule One cisc Wh'1o ncetds
a policy of life assuranice for the protection of itis
fanîily, as badly as you nleed it yiurself'

If you are thuts iistriiiiieîtal ilu having your frienic
also take ont a life issu ance poiicy, yoti iiay certaiî,lv
take t0 yonrseif the colifort titat you have accontplislhed
a good tiaing. lu nuo way could youi hetter requite tie
obligation of true frienidship, iii no Nvay couid you
sectire to yourschf a more gratefuil reminbrance on tc
part of tic faniiiily of vour friend, shonid lie iintfort.iî.
ately pass over to tie siuent inajority, unexpectedly, aiffl
before the attainnient of what lie coiîceivcd to be his
allottcd ti te.

Soule application blaniks ask the questiont wiuetlier
the applicant lias pfi(l tue wliole or ny part of flit
first preinlini iii advance. Miany of tiieni do not a>k
the questioni. If asked, you shiouid give it a carefil
and correct reply, more for your own -,ike thi for tie
sake of the counpany. Ili no othcr way cai voit charge
the conipaily %vitî lte ob1l;atioli to sec, thiat aîiy ad.
v'ance payinit nwde by you to, the agent is returiied
to 3'ou iii case of the rejectioli of your application. li
ito, snch question Le asked iii the application, you nniisu
look after 'otur own itîterests. If you have pai<h ai adI.
vamîce preiinnii, and if you find that zi0 policy 1is~,v
to you, and sîlill the advalice preiijuni is îlot returtedl
to you by the agent, yen should at once write to or
coinunicate witli hlmi ; anci if ilo definite satisfactioni
be at once afforded you, you slîould without aux' fuir.
ther deiay nake the fhcts kuiown o the coîniyiit.

If iii a iatter of thîls kind you suifer an iiîjury 1)y
reason of lapse of tiniie, and yoti negleet to acquaint t1le
coîuipaliy witli ail lte attendant circuinstances, il is of
course your own fait, andt yot will have 11o onle tu
blarne but yourself.

In connection wvitli this part'cuiar qpuestion, we w»iî
to say thiat it is ahvays best for an applicaiît (if liv tv

deziliug wvith a recognized aîîd responsible agenît uf a
first class coînpany) to pay the wvhole or a large part of
the first prenîluni in advancc. It is one of the besit
evidences of good faitli, and hinds yoti to the conîpletion
of a contract, at a tiime wlieiî yoti are prepareci to efreci
your part of its conipletioîî. Later 011 perhaps you
nxight feel less able 10 uiake the paynient, and probaby
deiays would resuit that iniglit have a very bad itîflu'
ence ou your owvu and your farnily's iintcrests.

«IStrike vhile the iron is ]hot " is a very goocl iiotto
indeed-both for the agent, whlo sliould secure the clos.
ing of an application iii a defluite aiid satisfactory iînau
lier whcnlever lie eaui; and for the applicamit, wvhîo saves
time and trouble by closing the unatter when his appli.
cation is completed-as far as it rests with iim to do so

The comrpanies are often treated with cxcecdiiigli
bad faith, by persons wv1o apply. for insurauce, and thea
afterwards refuse to, settie for the policy when issue.


