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THE TRADER.

papor to Lo protestqd for non-payment if
it could bo avoided, and wo are satisfied
that many of our commeroial delinquonts
orr rather from want of knowledge than
intent. To such we offer a fow simplo
ruies which will make such fransactions
much moro satisfactory both to tho whole-
enlo dealer and thomselves.

First, then, crery merchant should keep
an accurate account of his bills payable. For
fifty conts s speoially propared book can
be bad which will show at a glance what
you owe and wheon and whero it becomes
due. To bo of any servico at all this
book shonld bo acourately kept and ought
to bo a complete record of each note or
draft, telling its date, amount, whero pay-
able and when due. The proper time to
enter these details ts when you are sipiing a
tiote or accepling the draft. 1t should nover
be left ovor for o more convenient season,
for such.a time nover comes, and further
this is the only time when it ocsn be
acourately performed. It would bo con-
sidered folly for & merchant to leave all
his orodit sales till the olose of the day's
busincss, and thon attempt to enter them
from memory, but such a thing would be
no greater an indication of folly than for
him to expect to make aresord of his bills
payable in a gimilar manner. The for-

1er would result in loss of money, and
tho latter in loss of reputafion and busi-
ness prestige, a thing no merchant who
has any ambition would ever desire.
Very faw first-class wholesale houses
now-a-days advise their customers of theo
maturity of their own notes, as such a
notification would scem to imply that
they rogarded tho makers as either in-
dompetont or forgetful, and where such a
course as we have pointed out above is
pursued, it is entirely unnescssary, as
the merchant himself has a complete and
aocurate record, which Le should care-
fully oxamine day by day.

Becond, provision for the payment of any
note or acceptance should never be left off
until the last minute, but should be arranged
one or two days before itisdue.  If you can
pay it in fall so muck the better for all
oconcorned; it is but just to yourself and
the wholesale dealer who endorses it, and
it is better to know it before you are
called upon for the money. =

If, unfortunatelyas sometimes happens,
you &ro unable after all your efforts to
moet itin full, you should arrange with
tho wholesale doaler at least one day be-
foro it is due. Some poopls have a bad
habit of leaving such things off until the

last momeont, and thon when they find
themsolves stuck, telograph to the whole.
salo dealer to reeall the wnote., Buch
merchants séem to think that the whole-
salo doaler has nothing else to do,
but to attend to their individual notes,
while tho fact is, he may have several
other similar applications for favours on
the same day. Such a practico cannot
bo too strongly condemaned, as it is unjust
to the wholesnlo dealer and unbusiness
liko in the oxtreme. Jf aftor your besi
efforts you feel satisfied that you cannot
meet your obligation in full, you should
al once communicate with the wholesale
merchant and let him know the best you
oon do in the matter, noxt to payment
in full.  Such a thing should alivays be done
before but never after the note is dus, 'This
is tho most satisfactory method of settle-
ment ; -and. it is but just to tho wholesale
dealer who has the whole financial
part of the business on his shoulders.

Bad as the merchant may be, who,
while doing his utmost to raise the
mongy, leaves it off till too Jate, and is
then forced to apply to the wholesale
dealer, he is a kiog compared to him
whoss ignorance keeps him unconscious
‘of his obligation, or wlidde tarelessiiess
make him indifferent to it. In either case
the result is the same and is disereditable
to the individual., For the merchent who
honestly tries his best to pay his bills as
they mature, there is usually consider-
ation and nssistance, but for the other
olass who systematioally ignore all such
conventional »~ages there is rarely either
the one or the uiher. .

As we have endeavoured to show, it is
just as easy, and certainly more business

like and agreeable, to transact such busis |

ness properly so as to afford general
sutisfaction instead of coustant worry
and annoyanoo, and we are satisfied that
if some of the retail merchants who find
these matlers going wrong, were to prac-
tioally adopt these simple suggestions,
they would find such business gimpler
and much more satisfactory.

Selectey Matter.
“SHOVING THE QUEER.”

A BLYTR JEWELER ARRESTED FOR OFFERRING
BOGUS MONEBY.

Hamilton Spectator.
On the momi=3 of Tuesday, Jan, 29
Iast, & Spectator xeporter and a friend
dropped into Messrs. George Liee & Son's

rustanrant to got o glass of bgor. The
becr was drawn, aud while thoy were
drinking it Mr. Lo, sr., went into his
office and brought out & plain envelopy
which bore the supersoription, ¢ Best
Billinrd Parlor, Hawmilton, Ont.” Thi,
Mr. Leo handed to the reporter, saying,
* Hero is something you might make ag
itom of.” Thereportor took it and foung
inside the following circular:

Dear Sir:—My confidential agent gare
we your name, he suid you was s map
of Busixess and in a position to handle
our Goobs in gafety. If we have mades
mistake do us no harm and let the wat
ter drop. Never try to injure a map
who is willing to prove himself your
fricnd. The articles we dealin ars oxe's
end Two’s of the Dominion of Canada,
oxe's and Two's United States Treasury
notes, rrves and TeExs of tho Bank of
Montreal and Commerce. They aro for
overy praclical purpose as good as the
genuine-article, and there is not threg
experts in Canada who can detect them,
The buginess is pexfeotly safe, but like all
other paying speculations (moi cxactly
legitimate.)

‘Weo will deliver the goods to you prr.
SoNALLY, and gee you safely out of town
before asking you for one ceni,

If you are willing to engage in the
business. write to me, and I-will send to

'you full particulars as to price and how
you can find me.
Yours confidentially,
W. A. GARLAND,
Blytis, P.0,

With it was the following note:

Dear Sir:—If you will paste up the
enclosed cirenlar in & conspicuous place,
go that it will not get torn down you will
hear from me again-ere long.

Don’t obliterate the address. In con.
fidence,
W. A. Gartaxp,
Biyth P.O., Ont.

" Althongh it was no doubt particnlarly -
gratifying to Mr. Lee to have his
billiard parlor xecognised by the local
postal people as the best in town, and

although that fact would naturally pat
‘him:in good humor, he conld not recon-

cile tho address with the cpening words
of the circnlar, ¢ Dear Sir:—My confi-
dential agent gave me your name, he
said you was a man of Busmess,” for
billiard parlors, whether they aro the
best in town or noi, aro not commonly
addressed as **dear sir,"” nor alluded to
as men of business. Well, the reporter
finighed his glass of beer, put the circu-
lar in his pocket and went out, Shortly
afterwards ho sent the following telegram
to tho editor of the Blyth Review: “Got
ciroular here offering ¢ queer " money,




