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Winning Negotiations in Federal Contracting,

by Terrence M. O’Connor, Esq.

This book teaches practical negotiating strategies and techniques and shows you how
to understand both government and contractor perspectives and use your knowledge
to strategic advantage. Published by Holbrook & Kellogg, 1964 Gallows Road, Suite
200, Vienna, VA 22182. Telephone: (703) 506-0600; Fax: (703) 506-1948. Price:

$83.

Writing and Managing Winning Technical Proposals,

by Timothy Whalen.

This book describes in detail how to write effective proposals. Published by
Holbrook & Kellogg, 1964 Gallows Road, Suite 200, Vienna, VA 22182.
Telephone: (703) 506-0600; Fax: (703) 506-1948. Price: $69.

RESOURCES FROM THE DEPARTMENT OF FOREIGN AFFAIRS AND
INTERNATIONAL TRADE

The following publication are available from Department of Foreign Affairs and
International Trade, (Ottawa). Telephone: (613)944-9440 or (800) 267-8376; Fax:
.(613) 996-9709.

Canada-U.S. Free Trade Agreement.
This legislation requires that Canadian and American architectural and engineering
service providers are accorded easy access to each other’s markets.

North American Agreement on Environmental Co-operation and North American
Agreement on Labour Co-operation: Background Information.

This free report combines press releases, ministerial statements, trilateral summaries,
and highlights of the labor and environmental agreements to explain the side
agreements to the North American Free Trade Agreement (NAFTA).

Accessing the U.S. Defense Market.
Publication available from Foreign Affairs and International Trade Canada by
telephone, (613) 944-9440, and from Canadian Government Trade Offices in the

U.S.



