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WOODEN FEED FOR CATTLE.

AN Ottava despatch says:-A German namned Frederick
William We'ndenburg, of Bagenz, Prussia, lias made itpplica.-
tion to the (overnment for a patent for a process of manu-
facturing cattie feed from sawdust or wood meal and other
inaterials, and also to have patented the use, application, ad
enployment of the same in Canada. HeI proposes to reduce
the wood of b>eeh, birch, acacia, and other trees to a fine
powder or meal, which will be inixed with common salt and
sealding water. Muriatic acid is then introduced and the
wholo redutied toa thin pulp. Soda and other chiemicals are
to he added and the whole mass allowed to cool. It is to be
aft-ervards mixed with brait, bruised grain, or flour fron oily
grains, and after soie more chenicals have been applied the
material is kneaded into dough, which can be pressed into
cakes of any size. Whien dried, theste cakes, he clais, will be
excellent food for cattie.

DIRECT DEALINGS WITIH CONSUMERS.

(Textile Recorder, Manchester, Engla nd.)
Tn cost of textile goods to the foreign consumer is greatly

increased by the number of hands through whicih they pass
after leaving the factory. It is by reducinig to the smallest
iumber the internediaries between the producer and consumter
that manufacturers may be able to obtain more renunerative
profits. Mr. E. H. French, acting consul in Siam, gives in
his annual report an amusing account of the way in vhich the
Siaiese obtain their goods. le says that European arties,
before reaching the native consumer, pass, as a ruile, througli a
great numaîber of hands. The manufacturer iii Et ope sells
them to the merchant, who consigns theni to Siigapore. They
are there sold to a Chinese nierchiant, who sonetines sends
thema himself, and sometimes sells them to another person, who
forwards then to Blangkok. They are then aginii sold to a
native trader, who either sells theim hiiself or re-sels then to
another trader, who takes then upcouitrv. This may be an
extrenie case in which the goods pass thirough so large a nun.
ber of hands after they leave the manufacturer before they
reach the consumer. kiut the principle is the sane in the vast
proportior. of commercial transactions with distant markets,
and it is the manufacturers of those nations who are able to
obtain the readiest access to consumers who can outbid in price
their competitors. This is a subject to which far too little
attention lias been given in the past, but it is onie that in the
present condition of trade deserves careful consideration.
Hithierto manufacturer.s have been content to supply mer-
chants with goods, taking their instructions from theima and
not bothering theinselves further. The merchant lias been
content tu send his consignixments to another inerchant in the
nost iccessible port of the country for which the goods have
been made without troubling hinself any more about thein.
Now it is obvious that soinething further is necessary to be
donc in the case of up-country markets. There mnay be, and
doubtless are, great ditliculties in the way of direct transac-
tions with ihen, but the means of transit have in recent
years beIn , much improved, and personal communication
made compo nt ively so easy, that the difficulties in the way are
m1or in imiagrnmittu than iin fact. The pioneers of commerce
of the past wer: not datinted by fatrjt;eater obstacles in their
paîth, adi l . our national film is weaker now, and our
countrym,. eervated by prosperity, have lost the sp>irit of
enterpri«e they wili not shrink from the endeavor to obtain
more direct oaîmnunication with consumers. This is not a
inatter for the (overnamenot to do, but should be done by far-
siglhted ianufaçturers.who nust pass by the intermediaries,
and thereby corfer pîeufiary buenefit both upon consiuers and
theniselves.
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