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MAKING THE SAFE SAFE,

“] had just come back to the store
from my lunch one day,” said the mer-
chant, “when a middle-aged man with a
hardup look entered my private office
after me. The object of his call was to
strike me for half a dollar, and I am
surprised yet that I didn’t at once turn
him: down. I guess it was because he had
the look of a first-class mechanic out of
a job, and because trade was rushing with
me To accede to his request I had to
open my big safe, and as I handed him
two quarters he thanked me and added:

*“ ‘Excuse me, sir, but isn’t that safe of
yours too dead easy?’

“‘How do you mean?’ I asked.

“‘Why, it's a four-number combination, |

but you have it set only to two. I think
I cculd open it in a couple of minutes.’

“‘If you can I'll give you $5,” I said,
feeling a little nettled at his disparage
ment, I shut and locked the door and
stood back for him, and in less than
forty seconds he had swung it open.

“*I told you it was dead easy, he said,
without a smile.

*“‘But how did you get on to the com-
bination?’

“‘Oh, it’s intuition, I guess. Better
call in a man and have the lock set on
four numbers. It could be opened then,
but it might take an hour or two. Thanks
again, and good day.’

“T didn’t let the grass grow under my
feet,” continued the merchant, “and from
that day on I carried a heap less money
in the safe. The man might have been a
mechanic, but somehow I've always had
the idea that he was a safe-cracker, and
that I made a good investment when I
handed him over that $5.50. He might
have got $2,000 that night as easy as roll-
ing off a log.”—Detroit Free Press.

—The President of the United States
dismissed the Governor of Oklahoma for
beedling, or getting a rake-off on public
contracts. This is what the President
says about such things: “A sound rule of
public policy and morals forbids a public
servant from seeking or accepting any
personal benefit in a transaction wherein

_he has a public duty to perform.”

Commercial.

MONTREAL MARKETS.

Montreal, Jan. 15th, 1902.

Ashes.—Business continues very iim-
ited, being confined to a few small trans-
actions’ in first quality pots at $4.45 to
$4.50; seconds, pots quote at $4 to $4.05;
pearls, $6.50 to $7. The stock in store
is about 50 barrels.

Cements and Firebricks.—There is
some little business doing in firebricks,
for the repairs usual in foundries, etc., at
this time of the year, but for cements
there is no demand. Quotations continue
steady, as follows: Belgian cement, ${.90
to $2; German, $2.35 to $2.50; English,
$2.30 to $2.45; American, $2.35 to $2.50;
Canadian, Beaver brand, $1.90; Star,
$2.20; Silicas, $2.10; firebricks, $17.50 to
$23. 3 j

Dairy Products.—Fine new creamery
makes of butter are scarce, and prices are
firm at 2034 to 2Ic.; seconds, 20 to 20%ac.
There is some export enquiry for dairy,
and quotations for these goods are steady
at 15% to 16)5c. In cheese the amount
of actual business is moderate, but prices
are firm, and holders do not seem to be
at all anxious sellers, claiming that busi-
ness has transpired at figures above the
cabled quotation from Liverpool. We

““The Leading Industrial Company of America.”’

Is represented in all the principal citles of the United States and Canada

THE METROPOLITAN is one of the oldest Life Insurance Com-
panies in the United States. Has been doing business for over
thirty years.

THE METROPOLITAN has Assets of over 62 Millions of Dollars.
Liabilities of 53 Millions, and a Surplus of over 8 Millions.

THE METROPOLITAN pays Death Claims, averaging one for every
two minutes of each business day of eight hours, and has Five
Million Policy-holders

THE METROPOLITAN offers remunerative employment to any
honest, capable, industrious man, who is willing to begin at the
bottom and acquire a knowledge of the details of the business.
He can by diligent study and practical experience demonstrate
his capacity and establish his claim to the highest position in
the field in the gift of the Company. It is within his certain
reach. The opportunities for merited advancement are unlimited.
All needed explanations will be furnished upon application to
the Company’s Superintendents in any of the principal cities.

BRANCH OFFICES IN CANADA:

Hamilton, Canada—37 James Street South—W., C. Niles, Supt.
London, Canada—Room 4, Duffield Block, Dundas and Clarence Streets—Geo.
H. Smith, Supt.
Montreal, Canada—1670 St. Catherines Street—Chas. Stansfield, Supt.
S ey 533 Board of Trade Building, 42 St Sacrament Street—
Henry Briggs, Supt.
Ottawa, Canada—Metropolitan Life Building, Metcalfe and Queen Streets—
Geo. E. C. Thornton, Supt.
Quebec, Canada—Room 12, People’s Building, 125 St. Peter Street—Geo. K.
deKappelle, Supt.
Toronto, Can.—Confederation Life Bidg., Yonge St.—Wm. O. Washburn, Supt.
2 i Lawlor Building, King and Yonge Streets, Rooms 32 and 34—
Pierce Keefe & Co.

The Mctropolitan Lifc i

Solid and Progressive

«« The Mutual Life of Canada..

Has had another very successful year, showing substantial
progress in every branch' of its rapidly increasing business.’

Amount of applications received in 1901 . . . . $ 4,403,000

o accepted and policies issued . . . . 4,071,669
« “YWRITTEN IN CANADA .. .hii%"! 4,085,169
Total business in force, Dec. 31, 1901 . . . . $81,725,479
ROBERT MELVIN, GEO. WEGENAST, W. H. RIDDELL,
PRESIDENT. MANAGER. SECRETARY.

Is just the right lubricant for musical
instruments. Bands all over the country
use it for the friction points of horns
and reeds. Rub it on the metal parts,
to clean, polish and prevent rust.

Mu si c al For mechanical instruments it is just
light enough to be a perfect lubricator.

Phonographs and music boxes work
I n s t r u= more smoothly when it is tried.

Used for the action of pianos, and
organs, too.

ments 4 It's a genuine musical oil, sold by all

hardware and bicycle dealers.

Sample Bottle sent on request by the (. W. COLE COMPANY,
172 Washington Life Building, New York City.




