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Italy called upon hum at the Bristol. 1 registered from *To-
ronto, Canada.”  Next day I noticed in the papers in the printed
st of hotel arrivals, J. D Allan, Canada, U.S.A. Feeling
rather curious to know how this had come about, 1 asked the office
manager at the hotel why the name was put in i this way.
*Well, 1sn’t Canada an American city ?* he asked, astonivhed.
I eaplained, and pomted out that the clerk anght have noticed
that Toronto was given as the name of the city.  * We thought
Toromo was the name of the street you lived on ! '

A SURPRISE.

T 1S surprising to notice a Canadian house boldly advertis-
ing that they are making a specialty of Canadian tweeds. It
strikes us as a courageous move.  One looks in vain, as a rule,
fora syuare announcement from ow Canadian firms on the
subject.  Yet, as will be seen elsewhere in T Revigw, this
is what john Muldrew & Co., Toronto, are now doing. They
beheve that Canadian woolens are not second to any manufac-
tured abroad, and that even experienced buyers find it difficult
—in some lines impossible —to distinguish between the im-
ported and the home manufactured article. This being so (and
we dont find competent judges denying 1t), why is there any
hesitation in pushing the Canadian goods with the same zeal
and enterprise which are bestowed upon those made abroad ?
Surely, there 15 something in national sentiment as applied 1o
trade. I our awn makes are equal in value and appearance, is
it not reasonable that Canadians should give them the prefer-
ence?  No one wants an inferior home-made article preferred
Lefore one better manufactured abroad.  “I'bat would not be
national sentiment, but merely national prejudice.  But in the
case of Canadan tweeds no such angument can be advanced.
In such lines as Oxford and other makes of homespuns Can.
ada is beaung the world. Our goods are exported to the States,
to England itself and to the Continent.  "I'hat 1s a conclusive
answer 1o any idle charge of anferiority.  The output from mills
like those of Rosamond, PPaton, Forbes and Brodie are not
surpassed anywhere. At present prices they are far better value
than therr imported competitors. . Why not say so, then, and
go to the trade on the real ments of the goods, nstead of dodg-
ing the real facts and seeking trade on a pretended superiorty
for snported goods?  An expenenced buyer lately pointed out
This

is the fact, that in the middle of the season, when the taste for

anather leature which tells w favor of Canadian makes.

cettain hines 1s fiaed, the merchant can order the styles that he
has found by expenment are going well with the certanty of
prompt delvery for presemt needs. Wah aimported goods this
1s scldom practicable. Our mills can cater 1o this phase of trade

with advamage.

Ty Revies an full sympathy wih Mr, Maldrew's policy.
It entuely craduable, and must succeed. We look to sec
athers fallints hine when this house has established forever the
tact that Canadin tweeds ate as 2ood propenty as any 1n the

Nearhed
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EUROPEAN NOTES.

S one travels about one is naturally curions to see hoyw
business methods compare with ours in Canada, Stroll.
ing through tl)c Bou Marche, in Paris, one of the biggest ang
best-known departmental stores in the world, which prociaims
* Le systeme de vendre tout a petit benefice et enticrement (e
confiance est absoly,” i.¢., the system of seling every. ngata
small profit and entire confidence or guarantee is absolute, une
15 struck with the fact that things of small value are sold per.
haps at cost, but as the value of the artticle increases the profit
is piled on. This is the modern system, which means . sl
cheap well-known and low-priced articles, but put it on thick
when you can. I chanced 10 sce on one of the tables marked
*Occasion,” or bargain opportunity, that the reduced price of
an article 1 could absolutely identify was 55 per cent. advance
on the cost, so the words “small profits” become very much 3
matter of opinion.  Further, as they claim a capital of $4.000,
000, nut including the reserves, which are not stated, the shstem
of small profits evidemly made large profits—humbug !

In Berlin 1 could notice the same thing.  Here I could see
many articles in the windows with the Dutchman’s modest 3
per cent,, i.e., as he explained : ** You see, vot 1 puys for one
tollar 1 sells for two ; dat 1s only 1 per cent.” In England |
saw an article ticketed in the window at 2s. 11d., which cost
only 1s. 5d., so I came to the conclusion that in Europe any
way the department stores understood very well how large a
small profit ought 10 be.  Peter Robinson, who died not long
ago, left over $35,000,000. 1. H. Evans, of Oxford street,
London, is reported to have made $400,000 in less than 20 years,
Rylands & Sons, 1.td., shares are worth 214 times the original
price, and they are paying 12 per cent. . We think we are very
smart on this continent and that the old world is slow, but we
have a great deal to learn.  They get better profits, don't work
so incessantly, don't worry so much, have better digestuon, and
enjoy hfe better. . We destroy our health and happiness very
often, trying to cut our neighbors’ throats and make a hule
moncy ; and if we don't fail in that we cither die or get dis-
abled from nervous prostration, and soend our money ymng to
get back our health, A linle more “live and let live” would
make business sounder and more profitable.

Considering the great demand for fancy dress goods, one is
puzzled to know where they all go if you sit down on onc of
the boulevards, and count how large a proportion of the dresses
are cither black or plain colors.  Sicilians, alpacas, bright finish
serges and henricttas are all popular, with 2 decided tendency
to black figures, small to medium. Blouses and waists dif-
ferent from the skirts, and of almost every conceivable matenal,
are in vogue.  These are usually fancy designs.

Buttons are and will be much worn, cither very smal]
or very large, ne, 14 to 18 then 4o to 70. Velvets and
velveteens are popular, and in mantle cloths as well as dres
roods, curls, boucles, loops, etc., will be quite a prevailing
feature for avtumn.  Elastic belts will be very much worn for
summer, and broader than last year, while capes scem as popu-
lar as ever.

Long gloves, extending to the clbows, with short, full
slevees, will be quite the proper thing for warm weather,  And
ribbons continue 10 be very largely used for dresses.  Hats are
sull lange, in all sonts of shapes, and fancy chene ribbons, with
plenty of feathers or flowers, complete the get-up
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