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DISTRIBUTING WEEDS

Soeds of noxious weeds arc often di -

tributed through tho seeds remaing
in feed given to animals. Even ground
feed often contains a large number of
émall sceds which. are not destroyed
by the process of grinding, and which

will grow after belng fed to animals.

Feed, of course, can be ground. f{ine en-
ough to destroy the seeds;, but much
of tho ground feed offercd Is full of
emull seeds which have not besn de-
stroyed ifn  the process of grinding.
Those who Wwish to keep thelr land
clear of weeds, should he very earcful
about tho feed used for their stock.
Cooking will destroy tho seeds.

MANITOBA LANDS

Manitoba form lands scem to have
udeed taken a turn upward.
every provincial paper has occasional
jtems telling of the-sale of lands at
fmproved prices.
the prices quoted are considerably
higher than are asked for lands in
the Winnipeg district.
Winnipeg do not -seem to have exe
porienced 'as much of an upward moves
ment as in many other districts, as
read cstate agents report thal while
thiere Is rather .o botter fceling and
the demand is somewhat improved,
prices-aro still very low. The day is
comnig, however, when Winnipeg dis-
trict lands will bo considered valuable
propertics, - i .
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BEET ROOT SUGAR
A beot sugar mdustry le talked of

<for Witnjpeg. Partles who are sald

to control ubundant oapital {o float
such an enterprize, havo been-tonsid-
erlug the matter, and wiil confer with
a committoe of the board of trade
rogavding tho matter. It I8 groatly
to bo hoped that the evidence will
show that, the ilndustry can be car-
rlod on succossfully ‘hore. So far as
growing the beots s concerned, thero
would seem to bo Jittle yoom for doubt.
The qualities of the soil about Winni-
peg for growiug vegotables ma -well
known. Roots and vogetables scem 30
be particularly adapted to this dls-
trict, and no doubt the sugar beet
would thirive here as well as other
slmilar roots. Tho industry avould be
& very important-one for the city. In
spito of the ol belief that Whinipeg
could aever bgcome an important
manuwfacturing centre, new industries
wve gradually been springing’ up. As
population inereases and the develop-
ment of the country goos on, no doubt
judustyries not now thought of, will
bo found profitub.e lere. The estab-
Jisment of  geugar vefinery would

help to dispel the old belief that weo-

ftavoe not much room bere for the es.
vablshment of .profitable mapufagtur-
fg concerus.

NEW LUMBER INDUSTRY

There has been considerable talk. of
late about tho establishment of a
big lumber manufacturing company in
Wimipeg, Lo be known us the Minne-
sotu and Winnipey Yaumber company.
This.company, i is-said, has acquired
a large aren of pine timber country

in thé stato of Minnesota, South of

the Lako of the Woouds. - The inost
avallable way to get this.lumber to

-market 15 to bring tho logs down the

Rosseau river, to the Red river,wlence
they can be taken to any poiut aloug
the latter river. Thie names ment:on-
ol in connection with the company are
C. A. Moody, of TWar Road, geueral
manager; Senator Buckmau, -presi-

dent, and Albert Berg, vice-prosident, -

a1l of the state of Minnesota. 4. E.
Allison, of Winnipeg, hias been mentjon.
cd a5 local manager at Winnipeg.
1t Is sadd that tho company win
connect the Rosseau river with the
Lake of the Woods, by Luildinga short
cannl through the low coulttry sepuar-
ating the lake from the head waters
of tho xiver. Mhisipart of.the scheme
is no doubt perfectly feastble. In

fact, The Commercial sowe time ago.

expiaiued how a.cheap watex route
could bo established from the Red
river to within tiwwenty miles of Lake
Superior, by using this same route for
a portfon of a clicap water highway.

According to reports, tho company
talks of cutting lumbar at. Winnipeg
for the Dakoto market. With the
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presout duty on lumber golug-into the
united States, wo fail to seo why they
shoula bring thelr logs to Winnipeg to
cut, when they could take them to o
polut on the Red river in Minnosota
or North Dakota and save-tho duty,
though In the latter case the logs
would have to bo rafted for towing up
stream.

Some of the statements as to what
{the company intends to do sound
ratlier ko “boom' reports, but asldo
from theso {flourishies Ehere secems
to bo sunmething genuine about the el-
torprise. '

Note— A press telegram from Rt.
Paul, sinco recaved, dentes any knows
ledge of  the proposed industry, at
least 8o far as Senator Buckman is
concorned therewith.)

EMPLOYER AND EM-
PLOYEE
Tho clerk or employce of sny kind
who goets alhicad in life is usualiy the

“man whe tries Lo furtlier thie wterests

of his cmployer, wliie lie vecupics sucit
u position.  The possession of sucl. o
Alsposition will show that tho man fs
carefu] and honorable, as well as the
possessor of good business fustivets.
There are too wmuany employees, how-
ever, who scem to think very little
of the interest of their employers,
Thelr chief aim would almost appeax
to b2 tu do os hittle work as possible
for as much pay as possible.  Alen of
suclk a disposition can hardly expoeet
to succeed in business for themselvaes,
for they cvidently arc carcless and
thoughtless In their ways, and it L
rot -casy for themr to change thelr
matuer wlen they start out for them-
selves. '

The merchant who succecds in secur-
Ing & man who 15 thoxoughly alive to
the interest of hls employer, should
know that he has a good thing and
strive to keep him, for such men are
not readily plcked up. .

A ycprescutative of The Commer-
cial went into a place of busigess in
Winnipeg reccently and found the pro-
prietor fn a disturbed frame of mind.
He at once procceded to tell The Coms

mereclal man tbe cuause of his worry.

His firsy remark was thot bo haden's
a man about the premises whom he
could trust to-do anything.out of his
efght. 'The sald propriotor went on to
say that be had served as an em-
ployco for six years in one gstablisk-
ment, and ho bad worked faitheully
to advanco tho interests of s em-
ployer, doing many things which-were
not necessarlly o part of his work,
shoply because lte suw they should be,
done by some one. Now that he was
in business for himself he had not yeen
able to secure aman whom he could
trust. For instance, he sald, a lne
of goods which wo frequently ship,
havo to be packed iu a certaln way to
prevent damege in  trangit, Ho had



