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BOOKS AND NOT1ONS.

COPYRIGHTS.

6537, Murmurs fram the Atiantisby
Mugle A, Macdonald, Sydaey.  tape
Breton, N. 5.

65388, Tubleau Miraculeux de  lu
Boune Salute Aune dont Vorlgiual re
pose dans §egiine de In Bonuo Salnte
Avne de Benupre  Photograplie ctb
fuet. Jules Ernest Lisernois.

6539, Gulde Me. Keep Mo Sacred
wong.  Words nne musie by Shn Fax,
arcanged by T J.0 Hation, Whaiey,
Royce & 0., Torantu, Vat,

6510, 1he Bell Todephune Company
of Canada, Limited, Quelnv, Lesls, bt
Joseph, Licticmin, Turce Rlvers, Lou.
Ladlle, Bertister aml Julictte, Subscrile
ere’ Directory, July, 1su2. The Dell
Telephoun Company of Casada, Limit-
vd, Moutreal, Que.

#0641, Reltaue de Sajute-Anae et son
Rellguitaire. 1’hotograplile  cavinet
J. E. Livernots, Quebee, Que.

6542, Photographlc fucsimlle of the
Lot wrgtten words ot Johu Browa, lau
crator of Kansas anid Meriyr of Vir-
giula e AL M. Loss, Toront). Jnt.

0343, Articles and reading matter
appeariug in the monthly newspaper—
Goud News, July, 1802, David Jomay,
‘Toronto, Ont.

uhid. Zauvlia, Tong. Words Ly Clf-
ton Blughuam, music by 1. Totere. J.
. Cramer & Cu., London, Eug.

8640, Abrege de ln Grammaire Yran-
calse Elementaire. A 1'usage des Eco-
ics Primalres.  Freres Marlstes, St.
Athanese d'lberville, Que.

6546, Nouveaux I'rincipes de lec-
ture. A lusage des Ecoles des Petits
t'reros Jde Marle.  Freres Marlstes, St
Athanase, d*Iberville, Que.

6547. Lc Gulde !'Enfance: ou Pre-
mler Livre de lecture Cournnte. A
1'usagu des Ecoles Primalres.  I'reres
Maristes, St. Athanese, d'berville, Que.

6548, C. E. Hollwell's new gulde to
the City of Quebee and censirons, with
u colored map of the city. Eighth edl-
tion.  Chas. Edwin Hollwell, Quebee,
Que.

Go1.
muele by John Marchant Whyte,
runto, Ont.

8550, la Yrairle Waltz, by May
Bell.  Mlller & Burley, Portage In
Pralrie, Man.

G351, Sights and Shrlues of  Mon
ireal, With map and index. . 1%
irafton & Song, Mouteeal, Que,

GaA2. Lovell's Montreal Directory,

A Stave to Drink.  Words and
To-

1502-93.  John lovell & Son, Moatre
al, Que.
G332, utlier o Mercy, Words by

A Horspool, musie by \lfred Rawlings.
1 Suekling & Souvs, Toronto, Ont.
6354. Terry Denver. Story which
In now being preliminarily pubdbligshed
in separute arteles in Yen and Scissors,
Toronto. Temprary ocopyright. An
ute latitin Watson, Toronto, Ont.
GA3L Seven Years  Apprenticeship
tn a Woollen Mill  An artlcle which
v now belng preliminarily published in
-eparatearticles in The Canndian Jour-
ual of Fabrica, Montrenl. Temporary

opyright. Pmerson Bristol  Blggar.
\tautreal, Que
GaZ6. Toranto Called  Back from

ISU2 10 IS4 T, by Conynham Crawford
Taylor, Toroute, Uat.

4337, La lof ade ln Conntan dex Biens,
1592, par Sfmon Napolean  Pareut,
1. 1.1, Quelne, Que,

G558, Tableau Miraculeux e In
Boune Salnte-Aune dont Voriginal re-
pose dnna Pesliie de i Bonne Rainte
Anue de Beaupre. Phato earte de vis-

“St. Quentin, 1. Suckllug & Sous,

fte.  Jnlee Erncst Ulveraols, Quebee,
Que.
6530, ‘Tubleau Miraculeux de Ia

Bonne Suinte-Anne dont l'original re-
pose duns Peglise de la Bonne  Salnte-
Anne de Beaupre.  Photo, 6x8, Jules
Ernest Livernofs, Quebee, Que.

Ga60. rubleau  Mlrnculeua  de la
poase dans Peglise de In sonne  Satntes
Bonne Sainte-Aunne dont loriginal re-
\nne de Boapre.,  Photo, 8x10. Jules
Einest Livernols, Quebee, Que.

6561, Redigque de Sainte.dune et son
Rellquaire; Fragment d'un bras  de
Salnte-Anne. Photo. 5x8.  Jules Er-
nest Livernols. Quebee, Que.

6362, Itellque de Sainte-Anne ¢t son
ellqualre, Fragment d'un bras Jde
Salnte-Anne. Phioto. aalvu, Jules br-
aest Livernols, Quebee, Que.

6563. The Bank stamp Postal Sys-
tem. A Direct and fieconoutle  Trad.
ing, Collecting and General  Agency.
Card. Geo. ‘T'omkins, Toronto, Unt.

G564. The Yostal-Bank Cheque-
Stamp General Agency System.  Card.
Geo. Tonklua, Torunto, Ont.

6565, Pleturesque  Prince Ildward
Countyg by Ilvlen M. Merrll, Picton,
Ont:

G560,
182.

Jelf#® Index to Statute Law,
Greo. Yred. Jelfs, Hamiiton, Ont.

6567, IAmi des Salous, par Mlile,
Nitouche. 2me Edition. G. A. et W.

Dumont, Montreal, Que.

G56G8. Amorosa Waltz by Edward
To-
routo, Ont.

6369, Souvenir des Noces d'0Or Qe
Son Eminence le Cardinal Taschercau.
Photo. Jules Ernest Livernols, Que-
hee, Que.

INTERIM COPYRIGHT.

374. “Treatise explaining and illus-
trating n system for governing  pro-
cedure in manulacture, cte., of bootx
and shoes. Willlam Buchanan Ham-
fltou. Torouto, Ont.. 22nd July, 18y,

375. Conversation Method in Trench,
by Jean Victor Plotton, Halliax, N, S,

SOME MORE TRUSTS.

Just mow there seems to Le 2 mania
for forming trustg of all kinds, huge and
small. The wall paper trust was the
lutest one which affected the Canadian
trade which this paper represents. In-
formation i3 to hand of two more, but
the ¢ffcct of these on Canadian  trade
will be but slight.

The Book Cloth Co. is an Epglish
trust composed of five or »slx of the
largest bouklbinders' cloth manufactur.
cra in England, nud one United States
and one German firmn.  This §s & huge
trust with 2 capltal of over six mlil.
i1ons of dollars and is mande far the pur-
paose of preventdng slashing Io prices.

A report I8 Just to hund that the
large tissue paper manufacturers of
the United States have combined with
a capital stock of $£3,000,000. The
plan of consolidation i3 practically the
same ns In all other centralizations of
fndustrial concerns. A large central
organizntion has Leen formed. and it
proposed 1o take the different mills fn-
10 the combination at fixed valuntions,
paylog for the same In stock and cash.
it i sald that the objeet of the combin.
ation 18 1o xe husiness more cconomic-
ally by dispensing with indivdual man-
agcement and cmpetitioon, It Is not
proposed to materially advance prices.
This combination will not affcet the
Canadian trade s much ag the former
one. because most of the tizsues gold
in this country are of Fnglish or Ger.
mag manufacture.

THE CANADIAN ALMANAC.

The Canadinn Almanac for 1893 will
surpass all previous issues. The pub.
Mshers have reeeived permission from
the Law Society to publish a Hst of
the barristers and soiicltors In  this
Provinee, and this will be incorporated
in the forthcoming edition. The price
will not be incrensed, but besides the
twenty-cent paper cdition, and the
thirty-cent Mmp clofh edition, it will
be fsgucd tull hound in cloth to retail
at 40 cents. This beiter edition will
be to meet the demuand from judges aund
lawyers, who will naturally want n
cvopy. All the other lists will he care-
fully revised and former stendards
maintained. The book belougs to that
class of books which must be pushed
by the dealer.  Of course it has heen
s0 long established and is so  well
known that it may be called o stapie;
but, nevertheless, the sale may be
largely Increased by judiclous pushing
on the purt of the bookseller.

DON'TS FOR CLERKS.

Don't lose your tcmper. No matter
how provoking or fll-tcupered  your
customers are, treat then  politely.
They will appreetate it, even though
they may uot appear to. Don’t be
afrnld to show goods, nor act as
though youu "did not wish to do it.
Customers will always gu where they
receive the most carcful attention.

Don't wisrepresent goods. If you
can recommend goods truthfully, do
30 ; I not, do not urge them on your
custonaer. ‘fhiey never forget it, and
will never trust you again,

on't slight the poor customer e
ly to walt on the rich one. Tlec poor
person’s money is as good as auy and
they ferl neglect more keenly than a
rich person. Wnit on each in heir
turn.

Don't be suucy. It's neither witty
nor polite. Don’t Le afraid to smile,
1veryone likes 1 pleasant Iace. Don't
under any circumstances commentt un-
Javorably on one customer to another.

Don't tcll your cmployer's busliness
to anyone.

Don’t neglect your work when your
cmployer is away. Sce thateverything
18 a8 well taken care of and customers
wailted on as well as though be were
fn the store. Dou’t make promises,
such a3 procuring certaln goods, ete.,
unless you ace surc you can fulfill them,
and, having made them, do not ue-
glect them. Dop't attempt to walt
on @ customer and talk with afriend
ut the same time. Give your whole
.attention to your customer. You can-
uot show goods properly while think-
Ing of somcthinyg vlse.

Don't make an old lady or gentle-
man wait while you attend to others,
and don t lose patience with them
because they are slow. You would
not ltke to have others treat your
tather or mother rudely because they
are old.

Don't talk too much. Don't attemupt
to tcll your customer ‘what they
stionld buy. They know better than
you what they requlre. Bot I they
ank your opinion give it truthlully and
courteonusly.,

In conclusion, 1 would say, 4o know
your atock thoroughly. UGuderstand it
50 you can show {t to its best advan.
tage.

Do keep it clean! A person, espe-
cially a glcl, who cannot or will not
dust properly iz not fit 10 take care
of atock.




