
2 0oolCS AND NOTIONS.

COPYRIGHTS.

05:17.Murnir trhi .\ii it:tti',by
Malggle A. MlnedonaIl, Sydney. t pe
Breton, N. S.

65:18. Tableu %lrgtculeux de la
Ilottne Salute A snr a dont I'origisui re
pose dasa 1 eglise tir la linnitto iSainte
Anne (le .nttpre I'itograitIc e.ti)
luet. Jules lineat i.et urinlas.

6î5.19. 'tiuldiMe. Kteep Nit. Sacred
mcsiig. *Words unuitmusic bsy Sim' Fax,
nirrusanged Iy T. .1. 1-tatiuon. Whià;e,
stoyce & 1 o., Tcr-atu. Ont.

sf Cdat, inaalted. Quix.. Le .i, t.
.Iuseph, l.trItuminrie l'IVers. Iou-
.l.e, lier 5tier itanld Juik 1tc, sbscrib.
erd' Directur.i, Juîl. he. The Bell
Telephonti. tumnlsani uf ut.;dastlit, Linit-
Vid, Montrca, Que.

Iii41. lieltuuIe tir aue..inue et sont
tteliqjuittaire. 1*ht,.tograiitc ntulinet

.1. E. i.Livernitois, Quebec, Que.
6542. Photographic facsniile o tie

l-t % st tt n words at John Browit, ].t1.
erator of .Kansas. ant Martyr of Vir.
ginl.s lr. i. M. Bss, Toront). fit.

t34:1. Articltv and reading natter
appeairing lin the iuonthly ntewspaier-
jood News. July, 1842. Datvid J.Kitmay,
Toronto, Ont.

o54.. 'nult4a. bong. Worda by Clif-
tos lilugamss. tiuseic by Il. Totere. .1.
B. Cranter & t i).. London, Eng.

6545. Abrege de la Gramnaire Frai.
caie Eieentaire. A l'usage des Eco-
les Plrimnsireè. Freres 3Nrixteq, St.
.iainnese dl'liervjille. Que.

0540. Nouveaux lPrincipes de Lec-
ture. A l'usage des Ecoles des Petits
l.'rerea de Marie. Frners 3Marlstes, St.
Athanase. d'ibertiilq, Que.

6547. Le Guide l'Enfance; ou Pre-
mier Livre de lecture Courante. A
l'usagu des Eroles Primaires. Freree
Maristes, St. .itianese. d'Iberville, Que.

0548. C. E. liollwell'su nuew guide to
lite City ai Quebue and en% Irons, with
a colored mats of lte city. Elighti edi-
tI u. Chas. Edwin llolttwell. Qttebec.
Que.

549. A Slave to Drink. Words nid
mutile by Johîn Marchant Whyte. To-
rout, Ont.
. 6550. La P'rairie Waltz. by slay
Bell. Miller & Iturlry. P'urtnge in
Pruirle, Man.

(551. Sights and Shirlines of Mion
irrn. with mnp and Index. F. 1.
s4ralton & Sons, oîstrenl, Que.

05A2. Lovell's MloItreal Directory,
t' 2-93. John Lovell & Son, Montre
ai. Que.

6535p. 'taer of Merty. Words by
Jlorqsupol. uisti b'y \lfred tawlng.

I $uckling & Sons, Toronto, Ont.
G554. Terry Denver. Story which

la now being pirelulirmrliy publilshed
lis separaite articles In l'en and Selssors,
Tronto. Teanprnsr.v ocopyrigit. An
uti,- Sîlætin Watson, Toronto, Ont.

os:r .'eviei Yeas Apprenticelshipi
lis a voollen liIl An article which
s, nitw being psrelimsinaLrily piublislil lin
-epinrate artierA ln Ile Canadian Jour-
uai of Fabrici, Montren1. Temporary

,slyright. )*i'merpon iri-toi B1Iggar.
\teenstreal. Qtte

i353G. T'rt.nto taldil Inek from
ls'J2 to 1547, ly' t"onynam Crawford
ljylor, Tt'r'utsio. tant.

t1337. 1.n loi de- In Cs'.tninn des litent,
18t2, par Sitmn Nnl•oleaon Patent,

...LQuebpe, Que.
(558. Tablentu Mirnuleux de lit

lione Sal t. dont l'riginnl re-
po1e dani l'et:-llair. de .aflte :%Inte-
Anie de Ieniupre. l'iotob carte de viu.

lie. Jule, Ernest Livernois, Qttebee,
Que.

(559. Tableau Mlraculeux de la
lIonne Salnte-Anne dt'nt l'originasl re-
pose (ush I'eglie le la Bonno Sainte.
Aune de Beaupre. Photo. rix8. Jule
Eirnesit 1.et.ralsl. tueLJec, Que.

6560. Ttseauis Mirnculeux dle 1,1
po.e ias5Iii l'eglst. df. Iln issnne sainte.
lionne Sainte.Anne dlont l'original re-
\nnale de D..upra.. Pihoto. 8x10. Jules

fi atet .it erauils. Quebec. Que.
G6til. itliue du sinote..Anne et ion

it-liqunire ; Fruignienit d'un bras th
saitet-Anne. lioto. ÛX8. Jules Er-
nesat Liternois. Qu-bec, Que.

62. Relique de Sainte.Anne et soit
Itellitq.aire , Fragnent d'un bras de
Sainte-Anne. P'hotu. '-i10. .lules- ]..r-
aes't LiernaIo. Quebec. Que.

675G3. The Balik t aip Postal >ys.
tem. A Direct aund ECônotile Trad.
Ing, Collectng and General .igency.
Card. Geo. ronkinss, Toronto, Ont.

6564. Tie Postasl-Bank <iequte.
Stamup General Agency Systen. Card.
Geo. Toinkis, Toronto, Ont.

65. Picturestlue Prince Edward
Couintyby IIelen M. Merril, Piuton,
Ont:

0560(. Jelfs' Index to Statute Luw,
182. Geo. Fred. Jelifs, Hamilton, Ont.

65. L'.m des Salons, par Mlle.
Niteuche. 2m Edition. G. A. et W.
Dunont, Montreal, Que.

(568. A.morosa Waltz by Edward
St. Quentin. 1. Suckilug & Sons, To-
ronto. Ont.

t3569. Souvenir des Noces d'Or de
Son Erninence le Cardinal Taschereau.
Photo. Jules Ernest Livernois, Que.
le, Que.

INTElItM COPYRIGHT.
374. Treatise explainng and illu-

trating a systen for governing pro-
cedutre in manufacture, etc., ut boots
and shoes. William Buchalnan Hamn-
iliton. Toronto, Ont.. 22nd July, 1892.

375. Conversation Method ln Freunch.
by Jean 'Victor Plotton, Halifax, N. S.

SOME MORE TRUSTS.
Just now there ueens to be a niktl

for forming trustaof all kinds, iuge anI
simail. The -wall pnper trust vas the
latest one which alfected tie C.anadisn
trade -whiclh this paper represents. Il-
formntion li to lnnd of two more, but
the effect of these on Canadlan trade
will be but ligiIht.

The Booak (lotit Co. 1.; ::n8 English
trust couipo.ed of five or si.x ofI thse
largost bookbind< clotîs annufactur.
ersa ln England, nui one United Stateg
and one Gernan firs. This Is a huge
trust wtith a capital of over ix mil-
lions of dollars and Id inade for tMe pur-
pioie of preventing blasilng in priccs.

A report l9 just to bùmd tbat the
large tissue puiser mnanufa:cturers of
t.he United State hsave combined wIth
a capital stock ut $3,000,000. The
plan of consolidatlon Ia practlcally the
sane a Ii ail other cenitralizations ut
Industrial concerns. -A large central
organizatUon has been forned. and It
proposed to take tIhe different milis lu.
to the combinatio uat flixed valuations,
pnying for the same In stock and cash.
It la said that 14se object of the combin-
ation la t do lbusiness more economic-
ally by llspensing with indivdual man-
ngement and emtpetittoon. It la not
proposed to matcrlatly ad.ance prîces.
This combination will not affect the
Canadian trade asu inuch ni the former
one. because iuost af the tisues soul
in this country are of F.nglish or Ger.
man manufacture.

THE CANADIAN ALMANAC.

The Cadiat Ahinnnsac for 1893 wIll
surpnsas alt previous isues. The pub.
lisiers have receiveti permission from
the Law Soclety to publish a liait of
the barristers iad sollctors ln titis
Province, and this will be incorporated
las the fortlhcoming editlos. The prIce
wIll not be iuncreaaed, but besides the
twenty-cent, p.aper edition, and the
thtirty-cenit lmaip clouh editon, IL, will
bum issued full bound in cloth to retail
at 40 cents. This butter edition wiil
be to meet the demniwd frotu Judges and
lawyers, who will naturally want a
copy. All the otier lists will be care-
fully reviset and former standards
miiiintalined. Tie book belougs to that
eilsai of books whlih msust be ptiuied
by the dealer. Of course it lias beet
so long established and is so veli
known thait It may he clledt a stap ;
but, nievertheless, the sale May be
largely liieresel by judlelous pushing
ont the part of the bookseller.

DON'TS FOR CLERRS.

Don't lose your tenmper. No matter
how provoking ort iiteupered your
customers are, treat hlisem politely.
They will apprecate it, even thougli
they may not tppear to. Don't be
afraid to shoiw gouds, nor act as
though you'did not wlsb to do It.
Customers witi lways go where they
recelve tite mnost careful attention.

Don't tulrepresent goods. If you
can recommnend goods truthfully, do
so ; if naot, d1o not urge themn on your
custumer. They neyer forget it, aud
will never trust you again.

Don'tsliglit the poor customer ire-
ly to wait on the rich one. The poor
pers-ton's money lis as good as nuy and
thiey feuel neglect more keenly than a
rici person. Wnit on each In their
titrns.

Don't be stucy. It's ieither wvitly
nor polite. Don't bu afraid to smile,
Everyone likus a pieasant face. Don't
under nny circuustanices comment un-
Iavorably on one customer to another.

Don't tell your employer's business
to anyone.

Don't ne.glect your work whlen your
employer ls aw.sy. See that everytiing
isd ais wel taken care of and customers
walted on as %ecIl as though he were
lis the store. Don't make promises,

ticti na procuring certain goods, etc..
unless you are surc you cani fulfill tIem,
and, bavlug made them, do not nue-
glect thems. DoD't nttempt to walt
on a customer antd talk with afriend
at the same tinte. Give your wihule

.nttention to your eustomer. You can.
not show goods properly while thInk.
itg o! something vlse.

Don't make un old intly or gentle.
man wa.ttvihile you attend to others,
and don t lose patience witi them
because they are slow. You would
not like to hav otiers trent your
father or mother rudely because they
are old.

Don't talk too much. Don't attemnpt
to tell your customer what they
siould buy. They know better than
you what they require. But if they
nnk your opinion give It truthfully nnd
courteously.

In conclusion, I would ay, do know
your stock thoroughly. Understand It
so you can show it to I ibest advan.
tage.

Do keep it clean i A persaon, espe-
clally a girl, wbo cannot or will not
duit. properly la not it to taie care
of stock.


