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The Relations of the Wholesale
and Retail Trade.

———

Ilitor Caxaniaxy Druccist

Dran Sir,—The velations between the
wholesaler and retailer in these days of
cutting prices and keen competition should
be very close for, to make n success in
fighting such cases,they should be hand in
hand.  Ta times past the wholesale trade
has assisted the retailer in a practical
way. Outside of cutters the retail trade
have dictated to the wholesaler who he
should sell and who not, and sometimes
this dictation has been done in quite an
uncalled for oftensive way. Iiven in
these cases the wholesaler has met them
in o very fuir spirit, and in many cases
have ceased catering for a trade out of
deference to the retailer, but ingyearly
overy instance the retailer cannot h‘o’%d the
trade and it has gone into other channels
outside the drug trade. One would
imagine, and not unreasonably so, that
the parties asking such protection from
their dealers would be willing to do what
they could to turn all the business possible
into their hands; but what do we find ?
To be cnabled to buy drugs from first
hands one man makes up an order for
three or four times the quantity of goods
he requires, and, to bring the stock down
to his requivements, sells his overstock to
friends at 5 per cent. advance on cost (at
such an advance no house can do business
and make money) ; theve are cases where
this is done by men who cater for doctors’
trade in divect opposition to the druggists
who are enadling him to buy goods cheaper
than they can.  Tn essentinl oils and such
articles we find them buying at prices
they know goods caunot be bought at to be
the quality that people expect and should
get in drug stores and from houses that
sell any consumer that will buy from
them. In patent medicines, where, most
unfairly, quantity will get the best price
irvespective of whether a man is o jobber
or retailer, one man buys the quantity and
divides up with his neighbor, ~ In sundries
the retailer objects to the wholesaler sell-
ing outside the trado, but fully bhalf the
sundries sold in this country are sold by
partics who will sell to men in every line of
business who will buy from them. One
retailer made use of theargument that they
had to buy from faney goods houses in
order to compete with their neighbors,
Well, on the same line, the wholesale
druggist should scll everywhere and to
anyone to be able to buy in the quantities
to enable him to sell as cheap as the fancy
goods man. But, as [ undérstand the
wholesale trade, they do not want outside
trado; all thay want is fuir play from the

retailer in these matters in teturn for the
protection given them. Let the retailer
give the wholesaler first chance on drugs,
sundries, &c., they may require, as, in
many cases, goods can be bought from
them at home if prices would be procured
for the quantities bought abroad. Lvery
retail druggist should consider these points
earefully, as onesided protection is sure to
brihg trouble eventually.
Duruas.

The Relation of the Council! of the
College to ‘‘ Trade and
Commerce.”

T'o the Chemists of Ontario -

GexrtiemieN,—1 have heen frequently
asked what the Coundil is doing to help
us in the unfair and unequal fight being

waged against our business by the “Mus. 7

lin Drug Stores,” as the Pharmacentical
Jowrnal appropriately calls them. Thein-
creasing number and cost of patent medi-
aines, the withdeawal from us by the
doctors of their prescriptions to act as
their own dispensers, the rapid subsiitu.
tion of the simple eflicacious and inexpen.
sive preparations of our Phirmacopwia
by the secret formula, high-priced empiri-
cal.preparations of the modern manufac.
turing pharmacists.

These agencies combined are rapidly
relegating the business of pharmacists
and the medical profession to that of shop-
keepers and instruments of trade for the
manufacturers to sell their wares, and
completely destroying confidence in the
setence of medicine.

The cpidemic has worked sad havee
with the vetail drug business in the cities
of the United States, and we have stond
aloof feeling that in the case of the muslin
drug stores at least, we were secure, un-
til we are warned by a circular sent out
from Toronto that the discase has gained a
foothold in that city, and asking us to unite
with them for utual protection, and I
have no hesitation in believing that there
are none of us too lazy or indifferent to
lend a helping hand to our c¢ity brethren,
Think you the effect of selling patent
medicines at 10 per cent. above cost will
be confined to ‘Yoronto if a stop is not
put to i% at once by united and vigorous
action? Within three years this, the
most profituble part of wany drug busi
nesses will count for nothing, which
means closing up at least 35 per cent. of
the drug stoves in tiis Province. The
Council have forescen this for several
years and one of the objects of the Phar-
macy Act of 1889 was to waken the trade
up to district organization by dividing the
country into 13 electoral divisions and
voting by districts for men who must live
in the district.

If you have no organization, either
district or local, start one at once.
Bury old jends aud jealousics. Lo
keep them alive is to sacrifice your profits
and digestion, and play into the enomy’s
hands, Come together and know each
othor, as hiag heen dono in’ Toronto, Hany
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iltun, London, Guelph, Brantford, Strat-
ford, St. Thomas, Galt, Woodstock, and
‘other places.  You learn to ses that thero
is no more intelligent, honorable, or
trustworthy class than the chemists of
this Provinec. lMHaving thus established
mutual rvespect and confidence, as has
Leen done in the places named, all else
follows. Meet frequently, keep the or-
ganization alive.  We now want a central
organization. If only the places named
would act unitedly there is no wholesale
house or manufucturer of patents or pro-
prietaries dare ignore their voice if they
decided that 32, $1, and 38 per dozen, less
§ %, was the maximum price they would
pay for patents, vefuss to buy goods from
wholesalers who sell at vetail or to cut rate
stores, discourage the sale of seeret and
high-priced preparations, such as Listerine,
Avistol, Autipyrine, Antikamnia, Bromid-
in, Lactopeptin and its Elixir, Wampole’s
preparations, cte., and do as over & hun-
dred druggists in Chicago are doing, have
an expert make an analysis and prepara-
tions identical in composition, call it by an-
other name,sample the physicians and give
the formula. One hundred druggists in
the places named could popularize any pre-
paration in this way over the whole Pro-
vince. We buy these preparations because
we are afraid that our neighbor will 1f we
do not and thus both ourselves and the
doctors are being used as eatspaws to pull
the chestnuts from the fire by these
people by handling their stufft  If we
but trust each other and establish confi-
dence we should be maintaining the dig-
nity of our profession, discouraging char-
latanry and quackery, doing o kindness to
the medical profession and the public by
restoring to public favor the simple, re-
liable, inexpensive. preparations of our
Pharmacopwia, and retaining confidence
in the cflicacy of medicine.

Again; in the Act of 1889 you will see
the Council have power to change the
college curriculum from time to time to _
meet the changing conditions of pharniacy
in this country. We believe that the
times demand a wider, a more scientific
knowledge, and an elegance of finish and
detail in pharmacy that it never did be-
fore, and, beecause we have not been in-
structing our young men along this line,
the preparation and manipulation that
used to be done in the drug stores is now
Mne for them by the manufacturers.
We have changed owr curriculum to
meet this, by devoting half of the time
of the students to practical work, by
building an addition to the College for
practical work, by engaging a staff’ of
teachers of modern thought and method,
Aud to-day we have the most handsome,
commodious, and best equipped College of
Pharmacy in the world, so far as we can
learn, and giving to the students as good
value for their money as any. We hopo
in this way to build up a class of chemists
who can always make a good living for
themselves, who are not dependent upon
the manufacturer, and in whose hands the
futuro of pharmacy will be safe, 'This.is
the legitimato work of the Council, and,



