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] B 1 dectined since Monday in face of the indus.
tow st nious civeulstion of alavmist short wheat crop
Yeports. Special investigation by Bradstrect's
. {sils to show any vecsonable grounds for belief
51'-1;;; B ial the available supply of wheat on July 1st
3 N 1 bo less than 470,000,000 Lashels, as com-
i pered with 480,000,000 Lushels ou July 1, 1883,
iy N R Ne. 2red winter wheat closed at $1.013 lact
i IR vigot, acainst $1.02§ a week ago. The slort-
age inthe growinyg crop promises to be exclu.
42 b cively in winter wheat m}xl to amount to ul:o-ut
ratd) 100,000,000 bushels. Ind‘mu cora clo.scd at 5.‘)c.
4ok, B agaiust 3¢ 2 weel ago for No, 2 mixed. Ex-
R0 :ts continae checked and ocean_freights low,
BB A tetter fecling has been shown in some lines
R o grocary staples, but on the whole there is
wid gt much improvement. Dairy produets dull at
wlh R lowe: prices  Spot cotton weakened about the
middle of the week, but rallied, closing at 10Z¢
. against 10fe. @ week ago. The effeet of the
;To IR creat dvy goods sule on the cotlva market was
Tice ¥ 20t ppreciable. Amory the cotton zoods tiade
the suction sale is regarded as fahly satise
: factory.  Some of the goods scld low, but
l;,”; B others went at johhers’ corvent puices.  The

New Englend view of it is that there is less
B Jikclilood thon one month sgo of a wholesale
stoppage of castern mills during the sammer.
Coal and ivon e as dull as ever.  Petrolenm
is quiet. Wool mavufacturers ave still slow
BB Luyers, oning to the expected pressure of the
& new clip on the mastet.  Theve were 164 fail-
eres in the United S_ates doring the past week,
as compared with 179 in the preceding week,
B nd with 187, 166 and 116 vepectively in the
corresponding weeks of 1884, 1853 and 1882,
Alout 85 per cent. weve those of snall tiaders
f whose capital was less than $3,000. Cuuada

“dir R hed 22, adegrease of 11— Brad«tred's
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i3 . New York Dry Goods Market

lad Tranzactions in by goods ot wholesale were
. I rgciy vestricted this week by usasual attice.
it ticus in the auction rooms, which while drawing
tels a great number of huyers from all sectioas of
i R the coustry, absuibed the attention of the who'e
o B watket {u the eaclision of slmost all regelar

i business. It was a great savprite to the erade
R shen the anunnucement was wade on Saturday
B moming that tuenty thousand cases of rtandard
cotton goods would be sold at auction dming
the week following by order of Tuiss, Fabyan

s

isgd & Co., the offcring vepreseuting the produe.

shett tions of adezen promincat mills whose acconuts
R arc i their hands, but it wa. at once conceded

¥ that the movement was timely and would
R prove of wdvinluge to the corton-goods market,
f which for two weeks had been withont even
thetimulus of a forcign war-clond. The sale
which took place yesterday, according to
M hnoancemcnt, was a very successful one in
M every way. The prices realized were better
i th:a generally expected, the first half of tle
I catalogue averaging scarcely 3 ver cent. bewow
B reguar prices. It is widely believe that this
ale, which from the terns way be 1egarded as
in the natere of full usiness, indicates not
coly that Lottom-rock had been veeched, but
also that valueanay stiffen when the regular

Bill tade ects in. The sale of two thousand
cses of standard ginghans, which was heldon |

W v

Wednezday by order of John L. Biemer & Co.,
wae not 50 succensful. It is well understood
why this was not so, the gocds being of a
character that would not wury over welt to
another 3cuson, besides compmising many
undesirable styles.  Similar goods, however,
have rceently beea jobbed at prices not great'y
zhove those obtained at this wale.

Tu spite of the almost exclusive attentiov
given to these sales, which include a supple-
meniary one of 1,300 bales of brown sheetings
by wrder of Frandis Baker & Co., and at which
wood peices were obtumed, there weio afew
sood zales of cotton goods, had in the regular
way by some of {he principal commission
houses  The jobbing trade was exceediugly
Aull, as a rule.  Business in woolen goods, ex-
hilated an improving tendency over the pre-
vious weck, cspecially in clicap cassimercs and
satinets aud in fino clothing. tbe condition
of thar maket, how ever, remams practically
unchaunged, os a whole, the tone being firm
and deliveries on orders had progiessed favor.
able.  Orders have been placed so late and the
murhet is 80 clear as to stocks that there isa
general belief that desirable styles of medium
and fine goods will be scarce in the fall.  In
foreign guods business was of a limited chas-
acter, consisting of a moderate quantity of
ordcrs by mail forreassortments, which showed
2 tendency to increase and a fair amount of
orders for future delivery. With the exceplion
of silks uud linens the condition of the warket
and the volmne ¢f business is fzit to be fuirly
satisfactory considering the geimal business
depression. ~Jouraal of Fabrcs,
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The Fur Trade.

Oune of the most interesting and important
questions of the any is: “Waat are we to dofor
buffalo overcoatsy” We find, in making aninvesti-
gation amonyg fur men, that buffuloes are becom-
ing tunbly scaree, and gleaned the following
astourding fucts which bave never before been
pubhshed, When tue Natthern Pacitic 1ailro: d
wis opened to Mites City, in 1882, there were
250,000 buflalo hides at that point awzaiting
slupment, anei in that year about 300,000 hides
represented the entive stock of the worid,
including Indizn.cured, and white man dressed
robes and hides,  From that tiwme the supply
has been regularly  deereasing, unul this year
we tind tha’ the whele nuuber of fresh tobes
collected is less than one hundred. Last year
only aixty hides came fiom Manitoba. usualiy
a good suppiy market, and this year that region
has not furnished asivgle skin., This state of
affaire ltas caused an advance of two hundred
per cent.in buflulo gomls aud the question
comes, *‘where, and of what skinsshall cur fav-
mers and othere get their fur coats?” Japaneso
dog skins, ccmmonly known as Japanese
wolf, make a good garment, avd bave formerly
been abuudant. Now few ave imported, the
war troubles in castern Asia probably inter-
fering. The price has been advanced 25 per
cent and only 3,000 eking are held in the United
States, two-thinds of them Ubeing iv the pos-
session of a S.. I'aul house, Lampher, Fien &
Skinuer. Mink skins are perhops tho most
plentiful, ard while fashionable aud durabls

the coats from the skins have becomo within
tho meaus of many. They formerly cost from
8100 to $300, but now ave below otter and
beaver ond cost bet little more than a cloth
coad made by a firsd-clugs tailor. Beaver aad
otter coats are still in good demand, while
garments of coon skins are among the rost
s'aple.  These temarks may seem vaseasonable
at the opening of spring, ut this is the busy
time with manufacturcrs and asSt. Paulisa
gieat fur mmket, wo have investigated tho
subject and give our readers the benefit Jong
in advance of cold weather.--Ez.
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Commercial Ethics.

The phwase, al! is fair in love znd war, has
become a proverh, but like many other soyings
1bat pass cutrent in general society, it is fal.
lacious. According tomany, this formu’ashonld
be extes ded so as to include the term business
—at lea-t, many act on this principle and
smothe* cunrcichee completely in the transaction
of businese,  But there ave actions in the pur.
suit of luve and war, which are so unfair and
dishonorable that tvey do not need tobe pointed
out, and every business man who is not an idiot,
knows that ethics shonld be practiced in the
commercial world if anywhere in life,

The question nay beraised then, ifa merchant
should not recognize some codeof ethicsin trade,
even an unwritten one, if no other exists. Here
is a grocer who secks to build op hisown trade
at the expense of others in the same line of busi-
ness.  To do this he cuts leading articles
dowa below ruhng prices—down, down, near
ihe cost prices, and even Jower. His objeet in
doing this is to createon impression in the com.
munity, that goods can be bought toa better ad-
vantage of him thau eleewhere. In the little
sotto roce conversations which he carries on with
himself, ae says that he will gain something by
gelting trade away fiom his competitors, .and
then too, hie can make what he conceeds to the
customery, dr.wninto ais shop by thelow piices,
by the extra profit put on aticles they know
les about. It inust be admitted thata manhag
a right tohe enterprising, but if hobecomes a
mountcbank, and attracts people to humbuy
thear, or euts pric~sin order to injure a rival,
heisvot honest.  Thisisa species of commercial
dishonecty which cannot be too severly con-
demacd.

Auother question preseots itsell. Does it
pay ? The auswer is, that it does not. Ifone
enterprising grocer cnts on saples, another en-
terpriging grocer cuts too, and the result is that
everybody ia the business is doing 8 great deal
of work withoutauy profit. The trade becomes
more and wmore demenxlized, until purchasers
rusn hither and thithey, and dananda conces-
sion on everything they buy. The {rath of this
asscrtion is heing excinplified fu this every day,
and will contino until this senscless warfare is
brought to an ¢ .

The truta is that every an whois in trade
-~unless ho has 2 tortune and wishes to mnuso
himsclf by equandering it—must havea profit.

Ho is cutitted to it.  The wargin he getsisso
much compensation for service rendesed, for is
i% not service to take to a man’s kitchen what-
socver ie may want, in whatsoever quantities




