
THME -:- DRY -:- GOODS -:- REVIEW

THE OANADIAN WOOLEN OUTLOOK.

T H E, advances in raw imaterial are bounld to send up the
price of Caînadian tweeds, and it rem.nlns to be seen what

advantage the mills will take of the new situation, i.e., ait ra of
revived trade all over the world, and a pretty certain demiand
for the butter class of goods in this narket. A Canadian
material has always to figlt enougli native prejudice at honte
without demîîoranniiig the trade by utter coilapse in prices. This

season a satisf.actory denand for Canadian fabnes is ailrealy
reported iboth for nivo's and ladies' wcar, and sclectionts of the

spurng patients have, as recorded in an incident related else.
whaere, bwn so favorahlv comniented on as to raise suspicions
that lte goods were not Canadian at ail 'here is a lesson in
this for ( anach.an wooleno men. Iæt then nul run tomo iuch to
cheap grades, wastng. yes, practically wastiiig, the best designs
un tie lowet invs, preventig both jubber and retailer fron
gettloig .an1) irt * for Caniadianî fabics on accOunt of an absenc

of high reputation. Sime tailurs wdll nut keeps Caiadian oods,
ilie rtasntti heig lat the ciustomer has net opiion of ilieu and

wtil pay lnt prier for theil. A reputationi Cai lk chlienced by
(o operation and tientrpris, and if, as THii.. Ri. ii.sw siggested,

a We'oolen Maiaîictuirers' Association were am existence, the
miakers could son use it to advantage.

This summier thete bas been quite an active export trade to
the United States from soime of the nills, snch as the Paton miili
at Sherlrooke, and the Cornwall nitil, a trade which the McKinley
Taril? rendered impossible. The Amencat market nay always
be couinted on, under normal tariff conditions, tu take soie of
the novelties and special hnes made li Canada, and when our
ills c.-n get anly standimg in the States they shouîld mîîake an

effort to deserve well of Cainadian opinion.

MR. CALDECOTT'S ADDRESS.

T H E drv goods trade cannot fail to have observed that hie
only poined, practical uitterance addressed lo Sir Charles

Rivers-Wilson simce lie arnved ii this country was dehlvered by
one of tiemiiselves. Mr. Stapleton Caldecott, president of hie
loard of Trade of Toronto, seens to have considered that the

president of the Grand Trunk Radway -as lere for some other

purpose than tu be loaded dowin with pohate platitudes ; to cat
weli.cookcd dinners ; o listei with admrably conicealed wcar.
ness to the effusions of dite address fiend." MIr. Caldecott
thoight, as any other mat of commuon sense was entitled to
thik. that the railway magnate vas here to find out the reai
sentiments of the business munîuitiiily . to lcarn their wants,
:ud to sec ai lias cunpany could supply Iheim. s3ir Charles
would probably be the first tu admit that this is certamnly one of
the cau!es of his visit. Hc tame out tu insapect hie ruad and to
ivcstigatc its relations with the public who contribute to ils earn.
ings. is is not a pleasure jauti. nor even a triumîîpial pro-
gress for the exciange of compliments at every conveient stage
A te juumnie). Tu iake thc Grand lrunk a dîvadend.pavimg
cofnern is iis ubject, and lu -umpllamtnt which iatruis ut the
hne have to make are just the %cry material he reluires to help
hini tl a çn lustion. fierefuri Mnr. Caldeutt as entiied to

the thanks of the t unim.tà. y fripakog ouit plamti> and prae
tit.all wheni the oCsa panted ,t.. Of o urse, S, Charlies

RIe-snu- olntj .otuld not ai usnIt a o.nues.v the programme
prcscnted. it moeant adJition.i ourla), and tiat hias to be care-
full) weiglied b-fore bing gumî ao. lit ikn1<ed tîit ail thie

skill of a commercial diplomat. At the same lime we obserx,
that, since Mr. Caldecott's Toronto speech, Sir Charles, speakinig
at Detroit, announced a very important concession in the eii
ciency of the freight service. The ralway atithorities are, n,.
doubt, anxious to do ail thly cai to increase the road's popui
larity and success, and thiey are helped to this goal by just such
straightforward renarks as those iidulged mii by Mr. Caldecott.

MEROHANTS AND THE MUNICIPALITY.IF ierchaits only hlad mure time to devote to municital
iaffairs there would be less debt, less extravagance and les,

dishonesty in the administration of alil our uran.commuities.
Just as ite cash systemi is inîfaimtely prelerable to credit i busi
ness, so is avoidance of debt a far wiser course for a mîuici

pality than a career of big loans and profuse expenditures.
(;overnor Macimtosh, mn bis recenit speech t tthe newly-assen-
b!ed i.cgislature of the Vestern l'erntories, laid stress upon
this lie poited out that a new district lke omir Tearitories,
whici are trymig to sectire new settlers, is more attractive to an
it-coiimg populatioi il is dcbt is sinall and uts taxes lîghtt.
l ite Canadian Northwest l'errtories," lie said, " should I

imade a cheap country to lve in." This is equally truc of older
Canada. Merchants naturally favor a town being -nade attrac-
tive by well-paved strects and good drains, because it promotes
growth and imcreases lteir traie. But let liem take care that
the mumicipal poicy is conducted oni the saine unes as they
apply in thir own business. Sec that the town's debt does înot
run ahead of the peolle's alihty to pay. lie sure that no local
work is scaniped or that ratelpayers' mîoney is not leaking into
contractors' pockets. li other words, it pays the merchant to
keep a watchful eye on the municipal finances, and to have
soicone in the Counicil who holds a brief for the busiiess men.
A cieain street and a good sidewalk may contribute to increased
sales, but, in hie long ruin, a muiicipaility that lives beyond its
miieais is on the down grade, and all the ntew-fangled luxuries of
asiiailt, telephone or clectric liglit wili not put the local trade on
a better basis.

ADOPT THE CASH SYSTFM.

A. l.c.s & Co., of Vancouver, 11.C., clothing, hats and
men's furnishings, write to Tam R-vin.:w thai tey have been
reading t articles in this journal favoring the cash system,and
have resolved to adopt it. In ar annouicenent to the public
through the local press they say :

" On Sepîtenber ist aur books will be closed and we will
sell fui taih unl>. This will cnable us ta give >ou more for

our moune). because we will avoid tie expense of keeping
buks, the tite it takes tu cullect account.s, and the occasional
loss incidental to the credit system. We often hear the remark
'that mian is as good as gold,' but this is untrue, gold is a
medium of exciange, a book debt is not, and no man ever
liked us butter because lie uwed us , on the contrar>, if lie is
utable or unweiilling tu pay he asuids us and pays his cash to
our competitors.

"Seiling goods at cost ? No, we are not. You would not
bhcucsc us if we sait we were, but Our profits are just as small as
we can pussibly make themîî, you %dl find our guods as cheap
as the same goods are suld anîywhtere i Vancouver, and iuch
cheaper than sotie l.u.toe sell then. The secret of our success
s that e keep the kind ut goods you want, we buy them mii the


