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Never Sell Your Grain 
On Track
Without first wiring the G. G. G. Co. for a bid. Time and again the observ­
ance of this advice has meant money in the shipper’s pocket and a steady 
customer for the farmers’ own Company.
When your local buyer comes up in price to meet the G.G.G. Co.’s bid, don’t 
forget that it was the G. G. G. Co. who MADE him do so. Give credit where 
it is due. Show your appreciation by co operation—give your material 
support to the Company that has already worked hard in YOUR interests 
by insisting that all your grain shall go to

The G G G ^
The advent of The Grain Growers’ Grain Company worked a revolution in 
the methods of buying and handling grain throughout Western Canada 
because the forces it opposed recognized in it the organized farmers stand­
ing out for their rights. It laid the foundation of

Fairer Prices for Your Grain
Whatever the market, the policy of the G. G. G. Co. ensures the highest pos­
sible returns to those who sell through the Company. But even those who 
have not so far dealt with the G. G. G. Co. are indirectly benefiting by its 
operation, in better treatment from other concerns.
Never sell your grain on the track without wiring the G. G. G. Co. for a bid.

Save Money on Farm 
Necessities

Lumber, Coal, Fence Posts, Fence Wire, 
Apples, Flour, Farm ^Machinery, Etc. 

Write for Particulars
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