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to the farmer of an alkuline phosphate Is, that it is so casy to
make he can do it hiwself, ali the articles used in its manu-
facture beiog well known and casily handled, while in acid
phosphate the reverse is the case. There is duoger of break-
age In transporting the sulphuric acid. It is dungerous to
use by those not accustomed to using it.”

——

Poultry for a Lucratve Laving.

Eps. CounTrY GENTLEMAN—Mrs. M. L, L., (p 229, cur
rent volume, ) wants ¢ some kind reader who thoroughly ua.
derstands poultry raising, " to tell her -‘whether a ludy can
make a Jucrative living by rdaising poultry for the city wmar-
kets.” I donot pretend to * thoroughly understaud poultry
raising” to the extent she has in mind. and I doubt if any-
body will muke such pretensions.but 1 can give her some
ideas and surgestions that, in the absence of fuller inforea-
tion, may be of essential service. : ‘

First, let me kindly sugzest that the question, in the fora
placed before the reader, does not jndicate that the writer
can have given much observation to the subject in hand, or
to business gencrully in the past. A very little knowledge
of human nature would assure anybody that such a question,
even 1f answered affirmatively, mnght do her no good.  Some
poeple make poultry raising lucrative, as well as other pursuits,
but she might not. 1 know two single ladies in a village ¢
a' sut 2,800 ighabitais, who have the largest, finest, most
pop-lar aud most profitable store there, and began wich buc
a trifle of capital; but it proves very little, czeept that they
have succceded where a hundred others would bave failed.
Itis the same with men—one succceds where a hundred
or a thousand fail. The lesson that Mrs. M. L. L. has for-
gotten or ignored is that success in poultry raising or any-
thing else depends more on the individual than on the busi-
ness or any circumstauce conncoted with it. The kindest
and wost successtul poultry raiser in all creatica, nor all of
thems combined, can so advise her thut she will suceced un-
less she has the mental essentials for suceess within berselt
If she has prudence, ingebuity, patience, Some capital, and

“ove all, tact, she may succced, otherwise not. - Here en-
deth the first lesson. "

The sccond lesson is to bunt out the best books and publi-
cations oo poultry raising, and study them. Their opinions
will be found, pleoty of thew, and very often sound ones.
Sometimes these books are selfishly inspired, to some extent
at least, but so far as I have scen, they invariably agree that
“ luerative ” suceess is very rare cxcept to a person peculiar-
ly qualified for it. Connceted with the business as a busi-
ness, there are innumerable little details to note, und draw-
backs to overcome, which no written or printed rule can sur-
mount, and somctimes not be rcmoiely applicable.  Then
the value of** gumption ” is appurcot. But they will tell
agreatdeal thatis heipful, and often through their very
failures, they enunciate uscful principles—:- glittering geoe-
ralities " perbaps, but it1s the special application of them
which is to cmphasize the new beginner’s capacity for success.

Let me vote » few things that inay be quite as - lucrative
living ” from poultry without haviog a good wmany, and to
handle a good many profitably is far more difficult, even pro-
portionately, thaa 10 succeed with a few. The proportionate
expense of the investment for 5,000 fowls might vot be grea-
ter than for 50 perhaps, but it will require far greater
tact to maunage them profitably cven supposing that the
owncr keeps them in good health, and gets as many exs and
chickens as he can reasonably expect. To buy feed for viem
is comparatively easy while the baok account s good, but
how about importaut -8 a blank opision. There will be no

selling of the products from several thousand fowls? No
locution near -a slow goinz country villige, or even to a de.
cently ambitious city, will da.  There must be great hotels
aad restaurants to buy these products regularly and to pay
cush promptly; and to receive their pattonage by contruct,
one must have a reputation, and reputations doo’t come at
will.

‘The chicken breeder must have geod help, and an abun.
dance of' the sort he needs. and that is very difficult to get.
Contracts to dehiver must be filied on time and according to
the quality demanded, and no excusc as to poor health, bud
weather, disappoiutment about help, &e.,is worth a rush if
repeaved mwore than once s fifty years  Awnd still, ia spite
of your ~ossible reputation there will be second class fowl,
to sell, and somotimes second olass egrs, and one must lave
asecon® class market for them or heavy losses will follow,
Your hens must live only to a certain age for profitable layers,
and then they are not ** spring chickens™ or** broilers ' by
any means, and coming in your hands in quantity cach year,
they must be disposed of promptly. You cannot coofine
yourself to eggs exclusively, nor to flesh growing exclusively,
unless you fuce other risks and difficulties that are rqualiy se-
rious, requiriog judgment, tact, knowledue of human nature
and of ohickea pature that tell immensely on your bank ac
count.

After obe gets a reputation as a breeder, a demand for his
stock wili spring up, perhaps without advertising. It may
be profitable. perhaps more o0 than any other feature—it
ought to be at from 87 1o $10 a trio—but it complioates
watters and. calls into requisition a new linc of work und ta.
leot. It must be conducted on its merits and quite apart
from other branches. Here another order of help is requi-
red, that which is reliable, alert and practical ; and how is 1t
to be had ? Not without a large outlay certainly. because it
is skilled work  The poor stock must be scparated from the
zood, and the owner's acquaintsnce with funcy markings must
be thorough encugh for him to kuow a $20 rooster from a
$3 onc, or he sovn st fers the pangs of kuowing that he has uo-
wittingly put about $17 into some other man's pocket. Bugs
of his faucy breeds will bein demand by distant customers,
and how to insure them safe transmissivn against the stupi-
dity acd carclessness of expressmen, or how to bear with
cquanimilty the curscs of his customers, will be another puz-
zle to vex his mind.

Ia all this I bave supposed that the breeder had mastered
the first problem of success, which is to produce the stock
on a large scale. But how many are ltkely to do that with-
out a long preperatory training ?  How muny will even at-
tenupt to give, say to 2,000 fowls, the proportionate care and
space that they give to fifiy fowls ? Not many; and if
they do not, the problems connceted with selling poultry pro-
duets sc seale will not tro From
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trouble them wuoh.
50 to 73 fowls to an acre, with reparate lots and buildings
for cach flock, is good .dvice, but how many novices will hecd
it? They want a shorter zoad than that, to a ¢ lucrative
living, * and are rarciy satisfied until the, have tried it. The
prominent idea in their heads is that if 50 fowls wiil give a
profit of § 50 a year under ordinary treatment, then cuch
thousand fowls will give $1,000 profit—but they will not
without more than proportionate increase of care and cost,
and lct the novice ot forget this.

As 3 matter of ** opinion ” theo, given with considerable
kaowledge of poultry raising, but without any knowledge at
ull of the qualification of Mrs. M. L. L, my advice is that
she go very slow in the attempt 1o make a ¢ lucrative living
by ruising poultry for the city maurkets. ” She will evjoy
wore peace of mind aad make for hersel” a greener old age,



