
Close links wîth the industrial sectors which indivîidual
trading houses serve are one of the important features of
the West German example. In both France and West
Germany, the support provided f0 the trading community
by the banking system, (recognizing that the banking f rame-
work in Western Europe differs in important respects f rom
the Canadian practice) has effectively addressed the cnt-
ical question of access f0 adequate financing for trading
operations.

The French example is interesting from another per-
spective. In this case, there has clearly been a govern-
ment priority f0 increase the size and effectiveness of
French trading houses. This concern has taken the form
of active governmenf intervention as seen in many aspects
of French industrial policy. The Canadian system is quite
different, but there are grounds for recommeriding, based
on the French example, f hat governmerlt measures as sug-
gested later in this report may well be necessary if Canada
is f0 speed up the growth and scale of Canadian trading
houses.

Recent U.S. experience has particular relevance f0 the
Canadian scene given our proximify and the close inter-
action of our economies. What seems clear is that fthe
debate surrounding the passage of the Export Trading
Company Acf has signif icantly raised the knowledge offthe
U.S. business community about the contribution which
frading companies can make to the growth of U.S. exports.
The active program of encouragement and dissemiînation
of information mounted by fthe U.S. Department of Com-
merce following the legislat ion has contributed importantly
f0 the process.

If is too early f0 make any clear judgement about the
success of the U.S. program in developing large trading
entifies in the U.S. This can be aftribufed part ly f0 the slow
growth which has been a feature of global trade and the
problems in expanding U.S. exports in fthe face of a very
disadivantageous exchange rate. But if also indicafes the
f acf thaf trading expertise cannot be developed overnight.
In the long run, it is llkely that new large U.S. trading com-
panies will emerge as a resuit of the U.S. legisiafion, but
the process of trial and error is likely to be lengfhy. 0f par-
tîcular inferest is the point thaf some of the bank trading
companies already est ablished appear f0 be concent rat-
ing on countertrade services and on commodify f rade
rat her than manufactured goods as the most appropriate
direction for them f0 date.

With respect f0 fthe principal provision of the Export
Trading Company Acf, we conisider the question of Cana-
dian banks being provided authorify f0 esfablish trade
entif les in Chapfer VII of this report.

The antitrust exemption was an important feafure offthe
U.S. legislafion, given fthe U.S. sysfem. From a Canadian
perspective, if would be useful f0 review again the provi-
sion of fthe Combines Investigation Acf relafing f0 export
agreements f0 ensure that no unnecessary inhibitions pre-
vent the est ablishment of such vehicles as export consortia
by Canadian companies. The U.S. provision relating f0 the
Export Trading Company Loan Guaranfee Program of t he
Export-lmport Bank fias flot yef been used f0 any sîgnifi-
cant extent, probably because its terms seem fo be very
restrictive. Nevertheless, if was an affempf f0 deal wif h
the question of adequate financlal facilities for trading
operations and clearly has ani important relevance f0 fthe

Canadian scene.
Finally, we have noted that the focus of U.S. initiatives

has so far left aside the large number of relaflvely smalî
expert management companies operating in the U.S. as
if concentrated on large-scale operations. Given the expe-
rience of West Germany, France and even Japen, we
wonder if this was the most useful direct ion and we would

flot recommend that Canadian governmeflt policy ignore
the potential for growth among existing small and medium-
sized trading companies.

CONCLUSIONS
While the experience of other cou ntries is helpful in con-

sidering steps which might be faken in Canada to encour-
age the growth and diversity of trading houses in order
that they may make their maximum contribution to
Canadian exports, the approach which would best serve
Canadian interests must take account of the particular cir-
cumstanceS of the Canadian economy and our export per-
formance. In the Canadian context, we believe that the
needs are:

(1) to develop greater awareness of the trading house
sector in government, in business, and in particular,
manufacturirlg and banking;
(2) to, promote the expansion of the existîng trading
house sector, through concerted action by the sector
itself in terms of identifying, through an accredîfation
procedure, the capabilifies and competence of Cana-
dian companies; fhrough a delivery of governmenf
export support programs, better structured to meet the
needs of the trading house community; and through
greater co-operation between govefnment trading and
aid agencies and trading houses;
(3) f0, encourage dloser links and regroupings among
smaller Canadian trading houses into firms with greater
specialized producf and country expertise;
(4) to encourage the use and formation of trading enti-
fies by banks, the domestic distributive trades and the
Canadian co-operative movement.
Notwifhstanding the differences in size and nature

between the United States and Canadian economies and
the need f0 address Canadian problems wlf h ''made in
Canada" solutions, measures adopted in the U.S. to pro-
mote exports must be closely studied and matched or
adapted by Canada given the degree of economic inte-
g ration between the fwo economies. Failure f0 do so may
disadvanfage Canadian companies in the highly competi-
tive international marketplace.


