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ani • Restriction.' I do not think it a good idea to change

the , -h1 discount on anîy particular line of goods froni 5 to

I> cent. The large merchants who buy for cash will take

the p ter cent. in spite of any ternis made, and it is im-

possmtb'le for any combine to work satisfactorily to all parties.

I In bleve in a fair and livimg profit to hold a steady and in-

creasmig trade, but do not believe in baits and catch pnces,

aid iuttiig extra profit on other goods to make the first loss

ut. i believe it is better for every bouse to buy as cheaply as

possible and sell accordingly, and also think it better that each

irmii should run their own business in the way they think fit

and best."

speaking of this matter, Mr. Brock, of W. R. Birock & Co.,

declared that it was a niove in the right direction. The pnin.

ciple of the arrangement he endorsed, althougli, personally, he

did not wholly approve of some of the details. Tiiese goods

had been thrown on the market, and, in severe competition, lad

been sold below cost without benefit to manufacturer, jobber or

retailer. He believed that Mr. Morrice had occupied the place

of miediator between retailer and manufacturer, and lad shown

nuch gond temper under the trying circumstances of past sca

sons, when complaints were very numerous. tie had not de-

veloped any new idea, for the great English firm of Horrockses,

Wiillcr & Co. sold all their cotton goods that way, as did many

other English and American firms. But he had introduccd the

idea in the face of certain difficulties, and the trade had hini to

thank for the reforni."

Some of the lcading bouses in Montreal spoken to by THE

Rmeviw favored a fixed price on cotton prints as apparently the

only neanls of reaching a living price on these goods. Most of

thei, iùwever, recognizcd the didliculty of securinîg ai agree.

ment from forty or fifty firs scattered ail over the Domimion.

S. Greeosields, Son & Co. said they lad received a copy of

the circular suggesting the fixed price, andi had not replied yet,

as August was early enough to do so, but they thouglt the pro-

position a reasonable one to prevent mmnntîecessary cutting.

J. G. MacKenzie & Co. hiad found in their experience great

difficulty in maintaining agreements of this kind. The great

competition in business nowadays increased the obstacles to

carrying out the plan proposed, and if past attempts of the same

sort in all lines of business were any guide, it would not suc.

cecd. If it could be maintaimned the firmn had no objection to it.

Thibaudeau llros. & Co. said the proposition would iot

affect their trade in prints, which was a good one done at reason-

able figures, and while the rebates to be allowed might have

been larger, the firmn would, no doubt, join with the others when

a decision was made.

Gault Bros. & Co. said their firm favored the plan and

thought it would succeed this time. Wihen ai answer was

returned on the subject it would be favorable. There were. of

course, difficulties in the path, and the kxenness to do business

oftei led to uninecessary cutting, but the proposition to main-

tain a fixed price could, if agreed to, be canied out, because the

mill would be bound to maintain the rule and refuse the rebates

to those who cut prices. It would not be necessary to do any

spying to find out the infractions bccause these things always

transpired.

Our representatives are now showing full range of

Oomestic and Impoaed Fabics
FOR FALL.

These goods have been bought at bottom figures. Many

lines have already advanced, and, as stocks have been depleted. both at re-

tail, wholesale, and in manufacturers' hands, we advise our friends to place

their orders early. The goods cannot go lower, and early buyers will be

sure of satisfactory delivery before market is bare.

All the indications are that Country Merchants will have a satisfac-

factory trade during the balance of 1895.

KNOXP MORGAN & O.
Dry 6oods Importers

'm HAMILTON, ONT.


