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ADVERTISING RATES FURNISHIIE ON APPLIîCATIONi

Tit CANADA LuxisintmANt is publismed ln the intcmes cf thetolmber
tracte and rllied industries throughaut the Domninion, being the ontv le.
presentative in Canada of ibis fortmont Lranch of the commerce of thi,
country. It aings nt givinji full and timely infiormation on ail subject
toucliing thest înterets, discussing &heue topiç% editorially and inviting
fr e dlscu..sion Ly othems

Epectal pain& are taken ta secure the latest am most trustworthy mare
kcet qiiotations frm variaus points thîcurhaut the wrrld, go aslto offord ta
the trace in Canada information in whmcb it Can reiy in lis opetations.

Stntial corrympondents in Incalimies cf importance present an accurato
report nat only of price ansid the condition cf the mark.t, but alto of othtr
matters specially interesting ta or readems Duot correspondence is not
cnly lweiccme, Lut la invite front aIl wrim have amy information ta coin.
mmmicate or sub]rct te diacuss reiatins to the traide crin anyway affecting
it. Even when tre may nom bc ale ta agret wmnh the writera, we Wrin gmre
thent a fair oppofluiity for fret discussion as thet mean cf elicitumg
tht trmth. Any items cf inter-rt are parstilarly reqîursted, f or "ven if net

cfgtnimportance Individually they cantribute ta a fund cf information
0tam sich gesermi resuitaf h are obtained.

,adierisenrs ill ttîe cayezul attention and làiberal testment. W.
need non point aut that fot Many tht CmAAD LvrBtoa4oAso Witis its Spe.
c.ul d.mss of readers. t, not only an exceptionally good mnedium for smeciifl

pulgcity. but ka indispensable fat those wha wculd brnz thmeesbfr
tht notiscecf that chas Special attenition lsdiitecte taWbAttTED" and
1'Fait SAta advertisements. whicis tili bc inseurd in a conspiceus poi.
tion an the uniform price cf mS cents per lt for ecbc Insertion. Announct.
Çents of this charncter wii e so blect te a discount cf 25 per cent. Il
otrcd for four successive Lust or longer.

Sub.albers witI finid the snmall amnount they poy fat tht CANADiA Luss.
OuXIMAu quit rsificant os compored tits as value ta thezn. Thee ta'
tict au individisal ia tht trade, or .peciatly intemetenl in it wrim sh-msld not
bc oeur ltn, thun obtaining tht prenent benelit and aidsi mand <amui.
agis: us ta render it even more compîce.

A WORD IN SEASON.
WVruii tbis number, issued upon the advent of

aî nie% century, this journal enters upon its
twenity-sccond year of publication. lit wvil fot,
we hope, be regardcd as boastfiti to staite that
during ils life the CAN.înA LuhItBERMNAN has en-
deavorcd, faithfully and consistently, to advanice
the interests of the important and growing in-
clustry whichl it represents. This statemient îs
made alinost witlîout fecar of challenge, as tbe

steadily increasing patronage from subscribers
and advertiscrs and frequent lcttcrs of commend-
.îîion bear ample testimony to the fact.

Prompted, as in ail business enterprises, by
pectiniarv motives, the aim of the publishers bas
heenl to imipart usefuil anîd valuable information,
and thus to prodntce a paper which would be care-
fiully read lyit s muiscribers. That this abject
blas heemi accornpglished ks proven by the above
nîentioîîed evidetîce.

Reprecseting ecIîtiely tht ýtimberiing and
l-vrigindustries of the . minlion, TIIF
%N hîiaî~las hecoîne recognized as the only

direct iîneditimi tllr..ouigl %%hici to rcach these
clases In is a~ rîiitg pae %% ill he found

the aninouncrentiîstif matiîfacturers of nearly
every linc of lnîmhbering, plitning mili, nood-

a~okng îd ri nî:king nîini:igery. Il lhas.
al-.ob bcotîîe a stroîîg fatctor iii the dce clopinent
(if the eNflort Inîmbller tratle of Catnada, personali
visitîs In Eutrope 11.1% ilig bc'n nî,tde b,, t repre-
seritative for tllis prtrese ht i- tîe dcsire of
the publiqlers to proînote ibis branîch of trade

to the greatesi possible extent, and to bring
together Canadian manufacturers annd foreign
importers.

During the first year o! the new century it is
hoped to furtlier improve the journal by giving
a greater volume of information affecting the
commercial as wcll as the practical sie of lum-
bering. To this end wve invite the assistance a!
aur readers, and solicit eacb anc ta contribute
something tbrough our columns ta the general
fîînd af information. It is also nsked that aur
readers keep us informed regarding proposed
improvements te their saw milîs, planing milis
atîd other departments a! their business.

To th.e trade gcnerally wvc extend the Scason's
Greetings.

BUSINESS MTHODS OF LUMBERMEN.
IF there is anc tbing wbich is conductive to

the expansion o! trade, it is the practice of
hontest business methods. The exchange o!
commodities is very largely based on mutual
confidence, without svhich business cauld not
be advantageously'carried on. In no branch is
thîs more a necessity than in the lumbi:r trade.
The eibics of Caîîadian lumbermen are, gener-
ally speaking, unimpeachable, and thei word is
regarded as a binding contract. Unfartunately,
however, the exception to the rule is alvways to
be !ound.

No one will deny a person the rigbt of being
the architect o! bis eovn fortune, but when bis
course of action affects others injuriously, the
lawv af self-protection demands that it be restrict-
cd wvithin proper imits.

In ait least two directions unscrupulous per-
sons in the lumber trade bave been able te ac-
complisi their ends. One o! these is by refusing
te recognize contracts arranged verbally wvben
it bas been found a pecuniary advantage to do
otherwise. A dealer, for instance, agrees te
parcbase certain lumber from a manufacturer, ta
be shipped ai a given date. In the meantime
the market bas impraved, and the manufacturer
finds that bie is in a position to seli the saie
lumnber ai a bigber price, and consequently re-
futes te bonor the contraci. The buyer, iii the
absence af a wvritten agreement,* is unable te
secure judgment against him, althougb bie may
have suffered a Ioss as the result of the non-
fulfilîment of the contraci. It is not intended
ta imp1y * that the manufacturer is the only
transgresser in ibis direction, aý the breacb af
faitb migbt likewise apply te a dealer %ybe
would refuse te recagnize a similar agreement in
the evcnt of the market baving declined, placing
him ia a position te, pîîrchase the required lum-
ber ai alower price. Instances of this kind bave
heen known te occur, and il seems that the enly
remedy is to bave wvritten contracts in every case.

Anoîber manîier in wvbicb disbonesiy is some-
times practiced is in what mligbî be termed the
stealing of customers. An instance of ibis k;
cited in a letter jusi received by the CANADA
IUM.BERS.IAN îrom a dealer in a western Ontario
îown. This dealer sold to a large consumer o!
lumber in bis town a car load o! short leaf
yellow pine, whicli hie purchasced from a Michiganî
firîîî. He hoped ta secure a cotisiderable trade,
but th<c Michigani firma set Io nork immediately
to discoer bis customer, aîîd white making the
pretense o! a social ý,isit to thç cie4ler, learned of

I
the party wvho îvas using the lumiber. Teet
wvas that quotations were giv*., to the cms.i
fit the sine figure as had becn 1 id by thed*
who svas instrumental in intrueicing thel
in the markct. That this was .,à, injustice îtil
dealer is apparent ta ail fau-.inde pe
Occasionally, also, milîmen wil. take undeW
metbads of finding out the desb..1ation Of JUIC.
bougbt by dealers and shipped ý,urect te aut,
ers fromn the mili.

lit is evident that even the fe%% %vo adopê
bonesi tactics are not confined to .îny one brài
of the lumber trade. But 'vhil, ilere arm %
persons who, in business mattis, scern tobtt
no regard for moral obligations, il is equaý
true that Canadian lumbermen gencerally conz
their business affairs in a thor.cigbîy honolb
manner.

SHIP-BUILDING IN CANADA.
TuE lumber shippers Of this country sufferd

severely during the past year on account cl t
great scarcity of vessel tonnage. This scr
was feit by aIl branches of the exPert traite, bg
particularly by lumbermen, ab il is the pclicyd
somne vessel aovners te accept Itîmber only xt4"
other freight is not available. This dearth d
vessels wvas common both to the eastemn a
western seaboards. One of the reasons for th
condition wvas thai a large nuniber of vessn
were employed for the transport of trocps Io
South Africa. Another reason, %which applieste
the Atiante. coast, ivas the scarcity of tuý
steamers, wvhich avaided Canad.Ian ports on ai.
count of the largely increascd raies of insu=-
for trading te British North America. %be
rates bave been exorbitant and out of ail prcpr$
tion to the increased risk. Ilow these cce~
tions bave affected the sbipping trade of Canà'
is showvn by a comparison wvith the pretiim
year. In 1899 Soi vessels entercd the ponid
Montreal, wvhereas last year he number wui
726, a de.crease Of 75 vessels. From tbis ls
must not be inferred tbat the export trade a
Canada is declining, as the trade and naiigaîx.
reiurns show the reverse condition The W~
clusion is that the discriminationi ag.ninst ù>s
dian ports bas caused merchants to ship î*

United States ports.
British Columbia shippers of hîmnber fouod t

almost impossible during the year te secure Ioe.
nage. The situation there is somcewhat pecuhL.
Nearly aIl the vessels trading on the Pacific cm
are owvned or controlled by United States pazti
wvbe, in many instances, are intcrcsted in Unitd
States sawv mills. The result lv.s been ILmt,
Brifish Columbia ports have been boycotted,2ti
thai charters have been effected oni> when tek.ý
cumstances were especially favorable Io the s4,
ewner. A discrimination of 6o cents per the
and feeat an lumber loaded ait British Colmr.'
ports bas ruled during the year.

The flacts above outliuaed bave brought prXý
nenýtly ta the front the question of reviving Ik!
ship-building industry of Canada, %ihich %li t
unimportant industry thirty or forty yeafsàP-z
In those days wooden vessels wet e constict4i
whbite the requirements af the prtv.'îent timer-!
for steel crafts. It bas been poiigted oui byl
praminent ship.builder that tbere is more sn-.'
larity beiveen the constructioni of sieed 4i
wooden shipý thqrl is generally tieliçved, àà!


