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Profitable Advertising and Art in Adver-
tising, THE ADVERTISER'S TRADE JOUR-
NAL offers $375 in CASH PRIZES for
best original N EWSPAPER and MAGAZINE
DESIGNs. No restrictions. Five compe-
tent judges. Valuiable puhlicity for aýil
competitors. Send for printed prospectus
giving particulars and requirements of
the contest. Address PROFITABLE
ADVERTISING, BOSTONF MASS.

Every Issue of
The Office Magazine

A. O. KITTREDGE, F.I.A.,C.P.A., Editor

contains information on office topics

Worth Many Times Its Price
Per Year.

It publishes onb practical aruiles on practi-
cal subjecta by practical business men.

Sample Copy Free
Issued monthly, subscription $1 a year. Adver-

tising rates on application.

ACCOUNTIOS ASSOCIATION, Publishers
m8 Pine St., NEW YOB CITY

"Short Taiks on Advertising"
M4 pages 123 illustrations; sent post-paid

on recel pt of price.
P.aperbinding, lithographed cover,95 cents.
Cloth and gold, gold top, uncut edges, $1.0.

CHARLES AUSTIN BATES
Vanderbilt Building, New York.

" Mr. Bates' Masterpiece. It la Interestin ly and
readably written-more readable than one wouldfbslieve

sible on so hackneyed a subject as advertising-and
t1s illustrated by pictures intended to lend a humorous
turn to many of the sentences in the text. For those
who want a general idea of advertising principles, the
book will be found valuable, and even the readers to
whom lits subject is more than familiar will find it an1
idteresting companion for a leisure hour. Itl is full of
apathegms, every one of which rings with a true note."
-Geo. P. Bowell.

" Excellent Work."-Bffalo Evening New .
"Interesting and profitable."-Batimore Herald.
"Lively and Sensible."-Philad4ephia Evening

ome and Clever."-New York Pros.
"Should be read twice.'-OleveZaadv World.

"Shauld b. on the desk every advertlser."1-Cleu,
and Press.

"lBest thlng we have seen."-Buffalo Ea'dus
"Mast practicalandhelpful."-s n eanlpoE Us0fta
" Every advertiser may read with profit.'-St. Louis

PoMo-Dfapatch.
Mr. Bates has rendered a service to all progressive

business men."-Philadelphia Becord,
"Mostinteresting of ai Instructive Books."-Butalo

Timses.
"Full o ideas of value."-Cleeland Leader.
"Nothing humdrum or commonplace."-Bufalocommercial.

C"'Fullofi snappy, commonsense hints."-Boston Ad-
vertiser.

"Striking and readable.' -Baltimore American.
" Cannat fal ta prove interesting."-Pittburg Pres.
"Should be In the bands of every business man."-

Phiadephia Ledger.

Do You Ever Have Occasion
To Use a Legal Directory ?

Forty-two law firms who jointly forward over two
hundred and fity thousand items of business to their
egal correspondents annually, and who are necessarily

posted as to the best attorneys to use at a distance,
communicate to a central office oonstantly their experi-
ence with their varions correspondents, and fronthis
information ls comDiled monthly the dlreatary whiah
they use. That such a listais superor to one compiled
in t he ordiuary way and published annually or semi-
annally, goes withoaut saylng. Esch issue contains
in addition tothe legallist, a completeBank Directory,
the collection laws of the various States, tabulated, be-
sides a good deai of general information of value to
law ers and credit mon.

he directorv (complete each month-no supple-
ments)can be obtained for Five Dollarl'per annum by
addressing

The Mercantile Adjuster,
'P. O. Box 609,

150 Nassau street Nqrw York

wheat was held on Wednesday at 91 or
92c.; at Midland, however, it was sold as
high as 93"., though on Tuesday it fe
to goc. Oats are unchanged, and remain
duil. Peas are 1 to 2C. higher than last
week, and are selling freely. Canadian
corn remains unchanged, the price asked
on Tuesday being 46¼c. The barley sea-
son is now over, and there will be
nothing done in it until the new crop
comes in, everything having been ship-
ped out.

GROCERIE.-There was another ad-
vance of 5c. in sugar on the 3rd, which
brings granulated to a price 40c. above
the market price at the beginning of May.
This advance is caused by the free buy-i
ing of raw sugar by American refiners,
who are all behind in their orders for
want of stock. Ile tea market is fairly
quiet. In the nature of things, China
teas are sure to go up; and, if the dis-
turbances continue. there will shortly be
no selections possib!e. In Japans ther.e is
a higher market at all the shipping ports
of that Fmpire than here for new season's
teas, especially for good medium and
common, most in use here. The present
outlook for Indian teas is somewhat pre-
carious, and the supply of good liquoring
sorts uncertain. Ceylons are in fair1
supply, with a rather more liberal choice.
A new scale of charges for handling teas
in Great Britain will tend to lower the
prices of Indian and Ceylon sorts, re-
exported. Al spices are very firm, but
not active at this season. Dried fruits
are dull, except currants, which are active,
owing to the conditions in Greece, to
which we referred last week.

HIDES AND SKINs.-The market has
been showing some signs of improvement,
last veek the English market advanced a
farthing. Still, matters here are very duli,
tanners appearing to wait the course of
events and watching Chicago; prices of
hides are meanwhile unchanged; calfskins
are dull; there is the usual supply of
sheepskins, which sell readily at our quo-
tations.

LEATHER.-But little is doing; shoe
manufacturers declining to buy while the
price of hides is so uncertain as at pres-
ent. Quotations are nominally unchanged
for the most part.

PROVIsIONs.-There is no change in the
quotations of our Prices Current. Re-
ceipts of butter continue limited, with a
steady market. Eggs are steady, but
likely to be lower next week, pickling
being nearly over. Cheese is quiet and
unchanged. In hog products, trade is
active all over the list, and is helped by
the scarcity of beef. Business keeps up
well and payments are good.

On Monday last, 2nd July, there was
reported on the Utica Dairy Board of
Trade 105 lots of cheese, equalling 9,135
boxes sold. Large cheese sold at 812 to
8y4c.; small sold at 84 to 9c.: ruhing
price for large and small, 8y4c. Creamery
butter, 22 packages, sold at 19Y2c., and
130 packages at 20c.

At Little Falls.-Cheese, 83 lots of
5,529 boxes offered. Ali sold at 8yc.,
including large and small. colored and
white. Dairy butter, 43 packages, sold at
18 to 20c. ,

WooL.-The domestic article is offer-
ing plentifully enough, but neither Long
& Bisby, of Hamilton, nor Leadlay or
Hallam, here, seem disposed to buy at
the prices asked. Country holders ask
17c., but dealers will not offer more than1
16 to 16Vc. As to foreign wools. Cana-
dian mills are not.buying at present; the
London sales, which opened on the 3rd,
show a decline of io per cent. for fine

merinos, and of 5 per cent. for crossbreds.
which, however, h.ad been anticipated.

A CUNNING ANGLER.

The following parody on Isaac Wal-
ton is taken frm 'the June number of the
"Equitable News":

Venator. Well met, master! It glad-
dens my heart to encounter thee again
after so long a separation.

Piscator. 1, too, am rejoiced to meet
thee. and I am eager to know how thou
hast spent thy time during the winter.
Thou has not, I warrant, been a-fishing
since we parted company at Tottenham
High Cross?

Venator. Indeed, but have I! I have
now become a fisherman in earnest. I
havei made it my calling; I am at it day
in and day out. And I am glad to have
overtaken thee, for I need thy counsel.

Piscator. Thy words fill my heart with
delight. But where hast thou been
angling. and for what kind of fishes?

Venator. I have been a fisher of men.
Piscator. What! hast taken priestly

orders?
Venator. Not I. But (if I may say it

without irreverence), I have become like
the apostle-a fisher of men. I have taken
to the pursuit of assuring men's lives.

Piscator. Then thy angling is of a kind
with which I have naught to do. Never-
theless, all fishing is alike in many ways;
and such advice as I can give thee I shall
willingly impart.

Venator. From my heart I thank thee.
kind master; and now I am impatient for
thee to begin.

Piscator. Well then, in the first place,
remember that it is not enough to be a
fisherman-thou must be a catcherman as
well.

Venator. Hah! That is shrewd coun-
sel, good master. But what next?

Piscator. In the second place, it is
one thing to hook thy fish, and quite an-
other to land him.

Venator. True again! It is one thing
to secure an application and another to
deliver the policy.

Piscator. Then must thou be diligent
and patient.

Venator. That, too, is well said. I
have sometimes repaired the iii forune
which has stuck by me throughout the
day by continuing on into the evening, or
by going forth early in the morning.

Piscator. Nor must thou forget thy
bait. Few fish are to be caught with the
bare hook.

Venator. That surely is true likewise.
One must use arguments that will attract.

Piscator. Yes, and the converse is
true-the best of bait is useless unless it
be fastened to the hook.

Venator. I see thy meaning; an argu-
ment to be convincing must be sound.
But may I not hope for good results by
distributing tracts and leaflets, and by
sending out letters?

Piscator. Yea, verily. Ground bait has
its uses. Distribute thv tracts and leaflets
and letters; but remember that the fishes
thus lured are only to be caught there-
after by means of hook and line.

Venator. That is a distinction I fear I
have not duly regarded.

Piscator. Curb also thy impatience.
Thou canst not land every fish with a
jerk. Thou must give une to many a
fish, and after playing him deftly for a sea-
son, thou canst draw him surely into thy
net.

Venator. The truth of that I have
learned by bitter experience.

Piscator. And remember that it is
worse to lose a fish once caught than
never to have got him on the hook; for
if he flop back into the stream, he witl
not willingly be caught again. Besides,
the water will be troubled and his fellows
will be frightened away.


