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Consumer pays cost

Bookstore bubble bursts

Interview with S.A. Zalewski, manager
of the York bookstore, compiled by David Chud.

EXCALIBUR: Where does the bookstore fit in as
far as the rest of the university bureaucracy goes?

ZALEWSKI: The bookstore is a service under the
ancillary services provided by the university. We are
under J.R. Allen the business manager of the
university and are also responsible to the vice-
president for finance. As well we are responsible to
the bookstore committee (made up of faculty ad-
ministration and students) for service factors.

EXCALIBUR: What do you see as the function of
the bookstore?

ZALEWSKI: I see these functions: 1) To provide
the community with instructional materials, par-
ticularly books for classroom use. 2) To provide
books to the community at a competitive purchase
price for individual consumption.

EXCALIBUR: What are your problems as a
bookstore manager?

ZALEWSKI: The biggest problem is to fulfil our
major function, which is selling books, in a way which
is acceptable to the consumer and at the same time
allows us to fulfil our practical responsibilities to the
university. This includes trying to run the store on as
close to a break even basis as possible. This has
proven to be almost impossible.

It’s natural for the students to assume that since
book prices are rising the store is making a profit but
prices are rising selectively because the publishers
have raised their prices in selective cases.

EXCALIBUR: Why are you selling stereo sets and
radios, etc.?

ZALEWSKI: We sold cassette tape recorders last
year and we had a very good response. We’ve decided
this year to move into original art, prints and the
larger appliances. Although they’re really marginal
to education we feel they’re legitimate products for
us to sell. The student response will be the telling
factor in these cases.

EXCALIBUR: Doesn’t the fact that the rate of
profit is higher on these items have something to do
with the fact that you're selling them?

ZALEWSKI: Yes that’s true. Selling these products
allows us to provide books to the community at a
more reasonable rate.

EXCALIBUR: But aren’t youreally saying that it’s

impossible to provide books to the community at a
reasonable rate and that your solution to the problem
is to pass the cost on to the consumer by selling these
other products?

ZALEWSKI: What'’s the alternative?

EXCALIBUR: Why don’t'you go the other way, to
your boss the business manager or the vice-president
for finance and tell them that it’s impossible to sell
the books at a reasonable rate and that they should
look for a solution that doesn’t involve the consumer?

ZALEWSKI: That would mean that the university
would have to go to the government for an additional
grant and if they received money for us it wouldn’t be
fair to the private businessman. Anyway we never
eclipse our primary function which is to provide
books. We plan no more than 20% of sales at any time
on non-book items. Right now we are well below 15%.

EXCALIBUR: How does somebody become the
manager of the York University bookstore?

ZALEWSKI: I dropped out of the University of
Buffalo and answered an ad in the paper for a
management trainee. What they wanted was a book
clerk. I spent three years at U.B. as a stock clerk and
slowly worked my way up doing various jobs in the
bookstore there. Later I took a job setting up the
bookstore in a new community college in Niagara
Falls, New York. I also worked in the bookstore at
Cornell and for private publishers. When 1 was
working for one publisher my territory included
Toronto. I liked it here so when I saw the ad for the
York bookstore I applied.

EXCALIBUR: Was there any other reason for
coming here?

ZALEWSKI: I belong to the United States Air
Force Reserve. My major reason for coming to
Canada was a personal political one. Second it was a
vocational one. Joining the reserve and not deserting
was the most difficult single thing I've ever done. It’s
not consistent with my personal beliefs and yet I'm
not willing to make the withdrawal at the price that
would be necessary.

EXCALIBUR: What do you think about the talk
that has been circulating about a union of York
students who work part-time at the university?

ZALEWSKI: It may be a very good and legitimate
avenue of making working students, especially those
with specific skills, available to those departments of
the university who can use them.
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A persistent student replaced this warnihg sign four times, only
to have it torn down by an unidentified agent of the bookstore.

COLLEGE OF JEWISH STUDIES OF BETH TZEDEC
CONGREGATION

1700 BATHURST STREET

REGISTER NOW FOR NEW ACADEMIC YEAR

Twe!ve courses of instruction are offered on Monday and Wednesday
evenings, twenty-seven weeks, including courses in Bible; Talmud; Jewish

Social History; Contemporary Jewish Thought; Modern Hebrew Literature;
Jewish Pedagogy.

Faculty includes Professor Emil Fackenheim of the University of Toronto;
Dr..l. Rabinowitz, Professor Emeritus, College of Jewish Studies, Chicago;
Professor Arnold Ages, University of Waterloo; Rabbi Michael G. Brown of
York University and others.

For information call 787-0381.

Nominations —
Science Student Faculty
Liason Committee

Nominations for the committee
are open September 21-28. 3 Names
are required for nomination form.
Forms may be obtained from'
Room 247 Farquharson.

Elections to be held on October 2.
First and second year students
vote either in class or at Room 247
Farquharson and third and fourth
year students vote in Room 247
Farquharson.
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For further information call Mr. James Clare at 924-6868.

WORLD SECURITY AND THE UNITED NATIONS

Mr. RAUESHWAR DAYAL

Indian career diplomat with ambassadorial postings
in Moscow, Yugoslavia, Pakistan and France. Per-
manent Representative of India to the U.N. (1952-54);
Peacekeeping duties in Korea and the Lebanon; Head
of U.N. Peacekeeping Operation in the Congo (Sept.
1960 - June 1961). Currently at the U.N. in New York
and lecturing at Princeton.

THURSDAY, October 1, at 8:15 p. m.

The OISE Building — Room 204,
262 Bloor Street West (West Entrance)

presented by

CANADIAN INSTITUTE OF INTERNATIONAL
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Noisy Car?
Muffle It!

Or it might muffle

your engine. Leave
your car before
classes and pick it up
later. We expertly
replace or fix com-

Special Student Reductions

HAIR

“*NUVO®
FLARES __.

New flared version of Levi’'s popular dress-up jeans.
Rugged homespun in popular fashion colors. Carefree
because they’re Levi’s Sta-Prest.

¥ 4 - - -WHILE THEY LAST \

Look over our Special

125 rear orchestra seats are now available on
Tuesday, Wednesday, Thursday and Friday
evenings at a specially reduced rate for
student groups purchasing tickets in advance.
The group must number over 25. Call
Maureen O’Donnell at 416 360-1442 for
further information.

plete exhaust
systems at sensible
rates.

GALLELLO'S
%z} SERVICE
3374 KEELE ST.

(NORTH OF SHEPPARD)
PHONE 638-3171

Fall Clearance of

mow DRESS SLACKS 1022

(At this price, Alterations have to be charged extra, of course.)

Note: There are now two matinee per-
formances with lower-scaled ticket prices—
Sundays and Wednesdays at 2:30 p.m.

Sensible Rates SEE HAIR SOON BEFORE IT LEAVES TORONTO!




