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low, there is no speculation in holding 
the honey a year or two, and the more 
bee-keepers there are who are determined 
not to sacrifice their honey because of a 
bountiful crop and low prices, the more 
stable will the market become.

In the last issue of the “Review,” edi­
torial notice is made of a bee-keeper 
who had been offered 7 cents for the best 
white dover honey that could be pro­
duced, laid down in Indianapolis ; it 
would net him but a trifle above 5 cents 
per pound. I wish to say that the apiar­
ist, as a class, is largely responsible for 
such market conditions. The jobber is 
always anxious to obtain goods at as low 
a price as he can obtain them, for the 
reason that his profits are correspond­
ingly greater, and because of the jower 
prices at which he is able to sell, he can 
do a greater volume of business.. He 
sends out offers for honey, and quotes 
the current jobbing price of 5 to 7 cents, 
and in most years is able to supply his 
wants at these figures. Then, not being 
a philanthropist, why should he give 
more?

Once in a while there is a bee-keeper 
who does not figure the expense of cans 
and transportation, and thinks one-sidedly 
only of the 7 cents per pound he is going 
to obtain. Rather than take 5 cents net 
from the jobber, the bee-keeper quoted 
by. the “Review” would better sell lo­
cally to consumers direct for 7 or 8 cents, 
and thus save the expense of his cans ; 
and what could not be sold locally might 
be disposed of at satisfactory prices by a 
little well-directed advertising. < Person­
ally, 1 do not believe it to be ever ne­
cessary to sell honey direct to the con­
sumer at less than 10 cents per pound. I 
reason that any lover of honey will sup­
ply his needs io the limit at 10 to 15 
cents per pound in bulk, inasmuch as 10 
to 15 cents is a popular price. Lovers of 
fresh)I butter in the cities and villages 
Satisfy their wants at 25 to 30 cehts per 
pound, simply because that has come to 
be the popular price. > ■

If you have honey to sell, but keep 
still about it, disposing of it will be slow 
and tedious. There are various ways of 
directing public notice to the fact that 
you have honey to sell. If you imagine 
that a bountiful crop is to be a burden 
remember that the local fairs bring to­
gether large crowds, among which are 
many lovers of honey, who will lie at 
glad to learn where they can get it in 
its purity as you are to sell to them, lit 
on hand at these fairs with an exhibit! 
of bees and honey. Show how it is et 
traded, and impress upon the w illinp 
listeners that honey production is you 
business, and that, being a specialist 
you are able to produce it of a qualitij 
as fine as bees can make it. Allow pr 
pective purchasers to sample it. Mam!
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